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Distributor engineers: 
“We need ‘em’ — 


_ Look who's “selling” 


price now 
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an e-x-p-a-n-d-e-d line of 


witch and Outlet 


ow Bracket Boxes 
ore U.L. Approved 





NO NAILS 
REQUIRED 


gy So successful have been the new APPLETON switch boxes 
with “Eagle Claw” feature that APPLETON now makes 
available a wide variety of boxes that require no nails for 
mounting. A few are illustrated here. In addition, all popular 
styles are “Eagle Claw” fitted. Next time you need switch or 
outlet boxes, specify APPLETON “Eagle Claw”... 


the original and the best! 





No more balancing, juggling or mis-aligned 
boxes when you install an APPLETON ; OT Py, 
“Eagle Claw” bracket switch box with claws 
pre-positioned to drive home at exposed APPLETON ELECTRIC COMPANY 


ongles for best grip. Claws are ready to 1701 Wellington Avenue ° Chicago 13, Illinois 
be hammered into the studding. Just hold 


box with one hand . . . use hammer in the gone { Also Manufacturers of : _ 


other. No Nails! No Slips! Holes also pro- f i I} tf ew fe 2 
vided for wee in tight renee mae: aa a ens ——_ 
Write for Literature! 
sciences caiiienapeiiniiaiaiaiaiaal 





ndutt Malleable tro J Reelites 
Industrial “ST” Series Connectors e ° n 
hting Unilet F es 





ECON:FUSES 


msrmrancceccre | With the exclusive 


SUF) Super Safety Zone 











nks open the circuit im 
r Jan 


© STOP NEEDLESS FUSE BLOWS 


"oe DELAY ON ry bad MINIMIZE COSTLY DOWNTIME 
J © ECON SAVES MONEY ON FUSING 


¢ EXTRA PROTECTION AGAINST BURNOUTS 























ECON'S SUPER SAFETY ZONE 


that makes the Important difference 
L 





IT’S THE EXCLUSIVE ACTION IN 





ELECTRICAL WHOLESALERS 








ECONOMY FUSE AND MFG. CO. 
2717 Greenview Avenue, Chicago 14, Illinois 


LEAT LATED AEN. LE ERLE SE 
lot 


ASK YOUR ELECTRICAL WHOLESALER FOR ECONOMY FUSES. ..THE COMPLETE FUSE LINE 
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October, 1958 


Memo 


TO OUR DISTRIBUTORS 


"FROM 100 TO 3 WITH FSP" 


That's the theme of a Square D ad which is appearing in the 
October issues of all the leading electrical contractor 
Magazines. This ad gives the complete story of Square D's 
new Fusible Service Plug-In line of load centers and how 

S$ boxes replace 100! 

Here is a development which will be of tremendous interest 
to all of our distributors because it's another example of a 
Square D product line designed for easier stocking and 
selling. As the "from 100 to 3" slogan implies, this new FSP 
line of load centers means that all 100-ampere fusible 
service jobs can be handled by using combinations of only 
three boxes and six interiors with interchangeable plug-in 
units. Think what this means to you, as a distributor -- 
with the same inventory investment you can fill vastly more 
customer requirements. This flexibility not only simplifies 
your inventory but it means a lot to your contractor 
customers, too. 

The new FSP announcement ad tells all about these contractor 
advantages. If you would like reprints to mail to your 





ng customers, we'll be glad to furnish them. Just drop me 
ni a note. 


Sincerely, 


W. J. Moriarty 
Manager, Distributor Relations 
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Wholesaling 


How do you 


stress this item? 


They're for 


engineers 


{ reply to 


manufacturers! 


Here’s food 
for thought 


THE INDUSTRY'S SALES & MANAGEMENT MAGAZINE 
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Print Order This Issue: 


FEATURES 
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Times and Trends: Salute to the South 


A timely recognition of an economical! 


Service 


Product Flow—It’s Built In 


What Does it Mean? 


Smithtown Electric believes this is the firr 


By George D. Farley 


Good warehousing is stressed at Forest City Electric Supy 


Technical Know-How on Tap 


How Oakes Electrical Supply maximizes its engir 


The Salesman’s Technical Notes 


The subject this month Signals 


Ask and You Shall Receive 


A distributor's rebuttal on price-cutiing tac 
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The South Keeps Rising 
SURE-FIRE PLAN FOR SELLING NEW 
MAKING THE MOST OF LIGHTING [ 


POSITIVE APPROACH PUSHES SALES 


INSIDE ORGILL: ORGANIZATION, ORDER 


COMMUNICATING—OUTSIDE AND IN 


THE EFFICIENCY FIRST APPROACH 


An |8-page special! section devoted ¢ 


New Footcandle Tables 
A handy fold-out providing a partia 


New View on Lighting 


An analysis of a recent lighting field surv 


Lighting Potpourri 


A round-up of the latest lighting develo 
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PRICING 


The curse of the 
electrical supplies 
salesman ! 

But not when he uses 
NATIONAL PRICE SERVICE 


for 
»Up to the minute 
net prices 


- Illustrations 


- Comparative catalog 
numbers 


. Descriptions 


. Zones where applicable 


Ail in one carefully organized, compact 
binder or with carrying case or desk rack 
fo suit your preference and 

without extra cost . 





HENDERSON-HAZEL CORP. DEPT. B81 


| Euclid Avenue 12, Ohio 


Cleveland 


Please send mplete details about 


NATIONAL PRICE SERVICE + 


mmedciatel y r I i Gahor 
Nome 
Title 
Company .......- 
Address 


0 =e or Se 
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Wholesaling 


Credits and Collections 


Whether or not vou've saved your 


Confederate money 

Since World War Ul, Dixie has con 
tinued an often fast, sometimes slow 
but always progressive industrial and 
commercial growth that provides for 
a good tuture. 


Hi _ 


e Sure-fire Plan for Selling New 
Accounts, page 62. 
© Making the 

Display, page 64 


© Positive 


Most of Lighting 
Approach Pushes Sales 
page 66. 

® Inside Orgill: 


der, page 68. 


Organization, Or 


© Communicating—Outside and In, 


5 
page 7/0. 


© The Efficiency First 


76 


Approach, 


Do salesmen need = distributor-e 


liow important is service to your 


customers” 


If vou think the 
looks larger this month, you're right. 


masthead (below) 


' 





C. B. SHAW, Advert 


JAMES S. COLEMAN, New Y 
HOWARD E. GREEN, Jr., © 
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F. E. HOLLAND, Do 
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perfect threads 


work faster and eas/er 


Blackhawk EMT Fittings have full, true, perfect threads for ease and speed of installation. 
Bodies of heavy steel — cadmium and zinc finished to eliminate corrosion on the unit itself. Blackhawk’s 
new EMT fittings are rain tight. Quality controlled at every phase of the manufacturing. In demand for 


electrical jobs large and small because they're easy to use. 


Blackhawk’s new EMT fittings are a product of continuing Blackhawk research and automated methods of 
manufacture. Order a stock today to meet the demand for these quality made, EMT fittings. A complete 


range of sizes is now available. 


lackhawk* 6 wk In 


[ogestries e Where the new ideas come from 
ee 


October, 1958—ELECTRICAL WHOLESALING 





LETTERS TO THE EDITOR 
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change 


conspicuous 
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Proot... 
Sylvania Starters 
with ceramic 


condensers 
last longer! 
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51 failures out of 
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Only Sylvania’s exclusive 
coating process 

homogenizes phosphors 
for maximum brightness 


Another reason why 


Sylvania Fluorescents give more light 
at lower cost than all other brands 


Advanced engineering makes 
Sylvania fluorescent lamps 
Superior in many ways 
makes light a better tool of 
production to increase profits 


The 


SYLVANITA Lighting Products 


make light a better too/ for profits 


ISION « RADIO + ELECTRONICS « PHOTOGRAPHY « ATOMIC ENERGY « CHEMISTRY METALLURGY 





Make sure profits with GREENLEE 
COMPLETE LINE 


of fast LIGHTWEIGHT 





hydraulic benders 


90° bend 
with one 


ram stroke 


Selling to 


LD S 


| 


GREENLEE TOOL CO. 


helt tT 1850 Columbia Avenue, Rockford, illinois 
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Give Your ‘‘Old Work” A Profit Lift with 
OW RACO 

GANGABLE 

GRIPTITE BOXES 


€ 


_~ Eien 


No. 425 GRIPTITE ws \-s No. 487 GRIPTITE 
2"" Deep 2'/4"' Deep 
Without Clamps ;, with Non-Metallic Clamps 


. 


GRIPTITES ARE EASIEST TO INSTALL You Can Always Rely on Raco 


WORK PERFECTLY IN ANY TYPE WALL—WOOD, You get fast installation with Raco gangable Grip- 
WALLBOARD, PLASTER, CONCRETE, BRICK tite boxes. Make old work installations more 
profitable. Single or ganged, Raco Griptites anchor 


EXPANSION-ANCHORS FASTEN BOXES SECURELY 


securely in any type of wall Next time make a Raco 


2-GANG GRIPTITES IDEAL FOR KITCHEN Griptite installation and show a profit on old work! 
EXHAUST, CENTRAL AIR CONDITIONING SWITCHES 


 \ eR 


AURORA, ILLINOIS 
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TIMES and TRENDS 
Salute to the South 


This month a special report in ELECTRICAL WHOLESALING Salutes the elec 
trical distributing industry in the South (page 61). There are two reasons 
why we have focused our editorial spotlight there. 

First, we think that recognition, at a time when the air is full of rancor 
and recriminations, should be made of the giant economic strides forward 
the South has made since World War II. All southerners, white and col 
ored, have benefited from free enterprise-fostered expansion. And we think 
this economic betterment is just beginning. 





A parallel development has been the creation by southern wholesaling 
firms of the means—increased managerial skills, improved selling methods, 
better warehousing—to meet the challenge posed by economic growth. Six 
articles in our report detail progressive practices at six firms 

Second, the National Association of Electrical Distributors is holding its 
first annual Southern Region Convention October 12-15. This makes our 
October issue a most appropriate one for a salute to the South 


Glass House—Manufacturer Model 


With monotonous regularity, we have heard distributors referred to as 
order-takers, price-cutters and loyalty-lackers. There have been grains of 
truth in the collective condemnations, but—as generalizations—they have 
failed to recognize that there are many sluggers in addition to the sluggards 
in the electrical distributing business. 

What kind of houses did the throwers of these stones live in, we often 
wondered? Glass, we suspected, was the most common, 

This suspicion was confirmed by a manuscript that came in the mail 
recently and which we rushed into print (page 60). Written by a distrib 
utor, who shall remain anonymous, this article in devastating terms recalls 
the old slurs and makes some counter-charges—namely, that a great many 
manufacturers are resorting to the same tactics they have so roundly con 
demned distributors for using 

Because we felt this article aired a bad situation with unusual frankness 
and at the same time offered some constructive suggestions, we took the 
unusual step of preprinting the page and mailing it in advance to several 
thousand manufacturing executives. When pricing practices reach the cha 
otic state described in this article, it’s time for corrective action. And it’s on 
the manufacturing level that the correcting must start 


Action and Reaction 


There is a law of physics that goes, “For every action there is an equal and 
opposite reaction.” 

When we published an editorial on the need for technical experts in elec 
trical wholesaling firms and followed it up with several articles on how 
engineers were proving useful in several companies, we knew there would be 
some who would disagree. We found a dissenter in distributor salesman Jim 
Brennan, who was willing to express himself in print (EW—Aug. ‘58, 
p. 34). He took the position that engineers weren’t needed—period 

His point of view provoked plenty of comment, and also an article on the 
“pro” engineer side of the fence (page 55). We'll plan to keep this up as 
long as one of the reactions we get is readership. 


ne hia —— 
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Lil iia,e f 
— men are amazed about Guth Pismo Cratelite” 


W he recent itor to o — it saw a section of the new Gutl 
Pri id-Grate we ite ly fle whit * pape “hi spi irkled 
He held it up and exclaime d. “It’s great! It’s got hole 
isitor was a ballast salesman, and he was mighty happy that the gorgeou 
ew Prismoid has holes. As he explained, almost everyone i 
cooping up the heat, cutting down fixture depth... 
n ever for ballasts to serve their legitimate lives. 
’rismoid, a prismatic louver-lens with holes! The ballast 
esman said, “It’s certainly a step in the right direction!” 
id's te ng » ballasts a ntilati 
rhe et ps ep la "Ps 
olid pa 


a Po . 
a aM, A. prSMOID 
j \-8- RATELITE 
oF, M. Ree. U.8.& THE EDWIN F. GUTH COMPANY ¢ ST. LOUIS 3, MISSOURI 


Can. Pats. Pend. TRUSTED NAME IN LIGHTING SINCE 1902 
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TOP OF THE NEWS .. . and its significance to you 





‘58 Fan Survey— 
“Fair to Poor’ 


Contractor in 
The Cat-Bird Seat 


Electrical Work on 
Highways on Upgrade 


How’s Business? 


New Acquisitions 


New President 


An Eye-Opener 





It looks like many distributors will start the °59 season overstocked 
with this year’s fans. That's the find ent fan inventory 
survey conducted by NAED Ir\ ip that it’s the 
third straight year t tuatior 

yority of those interviewed ted r it | I The 
northeastern section of the country I was hit 
hardest. A cool summer ounted for 1 The southern and west- 


‘= . . * 
ern states wound up the °58 season with a considerable reduction in 


stocks, [he re hit | M { i 


According t te report electrical contractors are in an enviable 
position. Durin s Electrica nstt I 1 Mainten 
magazine. | " 

motor repal ps and electrical design enginee! Dollar volume 
for the year as a whole will total about $4.5 billion, 

the total volume of °57. Re n for t total building con- 
struction is running slightly ahead of last year I t 


ry | 1] y inf 
Cuil l ( | mr 


Highway dollar volume is up. It 


r ava Iles viiar t 
ruction a I V ume I I 


lollar lut being poured into electrical work is greater 
and it’s constantly increasing. 


Housing activities moved up | 
n annual e of 1,170,000 units. Steel production, rising st 
| <1 nD t ft Toor t t 66.6 
ve. It 
each better than during the fourt t G,ood news trom 
the copper field, too. Copper in mid-Sept nts pe 
Its been that way since mid-July f I ndenc All- 
over industrial production expanded | 147-49 I 
putting the index roughly halt 


n August, and the 12¢ 


Englewood Electrical Supply Co., Chicago, has acquired an interest 
in Joliet Electric Supply Co., Inc., Jol! Hl. G \ pI 
dent of Englewood, said that Joliet I 
Englewood and will retain f its persons 

The Lighting Fixture & Electric Supply Co. of New Orleans, La., 
has purchased the supplies and lighting fixture inventory of Eaco, 
Inc., also of New Orleans. Eaco plans t re e distr tion 
{ ele tr na non ] ’ 


1€ ( ld | elecu 


L. B. Mangione, president of Electric Sup Oo, is the 
new chief of Fox Electric Supply in Elgin, 
| long-time 74 interest in Fox Ele 


lar 


inic button 
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DISTRIBUTOR COSTS STAY IN HAND 


with conveniently packaged Columbus fittings 


1 in Cotumbus Pitti prot 


] { 
Cu 


Columbus | 





BRAND 
CONDUIT FITTINGS 
CONDUIT PIPE PRODUCTS COMPANY -—-— COLUMBUS, OHIO 


PIPE COUPLINGS ¢ PIPE NIPPLES * ELBOWS, RIGID & E. M. T. 
RUNNING THREAD « GOOSENECKS + WALL PLATES 
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PRODUCTS 





Wall Switch 


Easy to find, can be turned on or 
off with an elbow or an arm full of 
packages 


New wall switch 
flat plate mounted 
Manutactur 


0} 
bottom half 


wall 


sure on 


points out ne 

safe, positive I h quiet oper 
tion, plus dutton-free modern appear 
iullowing switch t yecome part 
Fashion 
n black or 


¢ f | 
with Choice rt Cl 


ance 
of room decor. ( 
Plate 
white 


new switch comes 
Irames ar OI 


Interchangeabl 


wall switches. @ Bryant 


IVOTY pl ites with pre 
sent standard 


Electric Co., Bridgeport, Conn. 


Lamp Fixture 

Shielded lamp fixture brings better 
light to schools, libraries, offices 
New—45-deg x 45-deg—shielded 2 
lamp fixture is claimed to bring highet 
levels of visual comfort to company’s 
Luvex line. Latest model is said to be 


ideal for schoolrooms, ibraries and 
incorporating the 
same features as other 
fixtures in the line. Available in 4- 
8-ft lengths. May be 
above without 
e Day-Brite Lighting, Inc., St. Louis, 


Mo. 


office installations, 
stvling and 
and 
relamped from 


removing enclosure 


Extractor 


Contractors get new tool for re- 
moving fuse adapters 


Company claims new tool can remove 


fuse adapters in less than a minute, 
without damaging fuse block or base 
screw shell. Meant for type “S” fuse 
adapters, producer stresses long life 
for this time- and 
e Trico Fuse Mfg. 
Wis. 


equipment-saver 


Co., Milwaukee, 


14 


Terminators 

Termination of zipper tubing 
accomplished simply through two 
matching aluminum ferrules 
New terminators ittachment 
f tubing to standard AN plugs and 


i Waterproof 


allow 


rmination point 
permit the 
Zipper tubing to 
rs. Designed to 

e used on all tyy f Zippertubing 
Ss well as on conventional sleeving 


e The Zippertubing Co., Los Angeles, 
Calif. 


Fixture Wire 
New line of AF wire simplifies in 
ventory keeping 


1 
New line of as t 
ciudes ( 


hla 
la 


omy 


quantity il 
inventory 
sts on shipping 
id identification rors. e Carol 
Cable Co., Pawtucket, R.I. 


Colored Lighting 

Stores, hotels, hospitals, banks and 
offices get attention-catching light 
New 


ceil” 


“Color- 
provides high levels of illumi- 
nation with comfort, while permitting 
Manufac- 
level of 


250-foot 


lighting system—called 


wide range of color design 
turer also states any 
lighting 100 


desired 


between and 


candles can be achieved by arranging 


Products Co., Kenilworth, N. J. 
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Outdoor Floodlights 


Full floating socket construction 
makes for weather-sealing and posi- 
tive contact 
New line of 


; ! ; tr 
ull-floating sock ynstruct 


ghts feature 
on that ts 
claimed sul VC rsealing and 
h all makes 
s made 
reflector 

Ss and in 
mounting 
mounting 
ifacturer 
ter uited 
tands park 
wherever 
UL, 
weather 


Electric 


j 
| 


age are fl [ eeded 
CSA approved f tdoot 


proof rvice e Stonco 


two-lamp units and the use of three 
types of intensity fluorescent 
tubes. Lamps may be used singly or in 
combination. Maker’s memo: system 
uses either Power Groove or high out- 
put lamps placed on 24-in centers in 
individual fixture departments, and is 
said to achieve efficiency of 82% plus 
greater shielding effects are 
in two or more colors. @ Silvray 
Lighting, Inc., Bound Brook, N. J. 


high 


Design 


1958 





vV-1193 


Irresistible, no matter 
where you use it. 

26" spread, 36” height 
Cords are adjustable 


v-1600 


Smart, new pulldown 
Adjusts from 20 to 
67°. Spread 17%. 


v-1190 
idea! for 
nettes, halls, 





> an accent 
hight 
ad it 


36 





Old world elegance, new world styling, that’s Virden distributors in all major cities have I 


the heopy blending Virden offers in its new line fixtures on display now § 


of Br\\s °"N Glass ">" 


g in House & Home, Practical 


This od is cppecrin 
- Building Products and 


la _ 

’ RIBUTO RS © yilder, PF Prefobrication, 

si, VIRDEN DIS . selling the building morket for you. 
mak 


Lighting...pre- 


reality ate j— VIRDEN 


Ame » Home 








—— 


Building a model home? Ask your distributor about VIRDEN'S Model Hou -_ jhting Institute 
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NEW PRODUCTS 


Fixtures 


New fixtures designed to give 


‘highlight" in homes, stores, offi 


Diversified nti etiects c 
Accent nxtu 
— 


Indirect Lighting 

Maker says product gives maximum 
visual capacity, taking the squint out 
of sight 


e Markstone Mig. Co., 


Bath Fan 

Heat 
stopped by damper 
N 


loss in new 


k 


e NuTone, Inc., Cincin- 


nati, Ohio 


e Sunbeam 


Lighting Co., Los Angeles, Calif. 


Insulators 
New pin-type wide groove insulat 
ors have minimum side groove of 


c 


Wo-in 


idio-f 
EEI-NEMA §5 

e Porcelain 
Parkersburg, W. Va. 


Vertical Motor 
Weather protected motor designed 
for unsheltered conditions 


Products, Inc., 


‘ th 
‘ ithe 


Bathroom Heater meets NEMA 1 
Electric ERS 
bathroom 


thermostat 


bathroom heater 
stylish 


gives 


unit with built-in 


lirection be 
motor. Be 
to provide high 
maximum 
tact bearings 
F multiple b 
hr. Size Ises 
{ x ] n high K 2 il ipplicatior n which 
t I 


Allis Co., 


vithout 


Milwaukee, 


ep. @ Allied Precision Industries, motors m 


Inc., Geneva, Ill e Louis Wis. 


16 


Forced Air Heater 
Users 


of electricity 


disconnectior 
grille 


get automaftic 
; j 
wher is removed 


for cleaning 


( 


® Rob- 
Mevers, Hunter Div.. 


Tenn 


bins & Inc 


Vlemphis, 


Cable Clamp 
Clamps support cables in 
i cables segregated 


vertical 
runs plus keeping 


‘ 


{ 
‘ togethel 
e T. J. Cope Div., Rome Cable 


Corp., Collegeville, Pa. 


Wall Fixtures 
"Tableless lamps’ haz 
ard to small children—end problem 


of overcrowd ng 


Ne 


eliminate 


6-w 


wn I 


Maker 


ifea 
ed low 
table 
Shielding 


fabrics from 


ded 
would m 
featul of lamt revent 
heat discoloratior | ] 
e Globe Lighting Products, 
York, N.Y. 


eT claims 


Inc., New 


ed on poge 18 
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20,000 leagues under the sea on a handful of fuel! 


Nis P 
NA ew 


General Dynamics, builder of the 


i 


is another (“ey/7Q€ customer 


The whole world watched when the NAUTILUS p 


the fabled mark of 20,000 leaque 
than twice around the world—powered by 
uranium. The Electric Boat Division of Genera 
Corporation built the pioneering NAUTILUS 
proud to count them as a Carol Cable cust 

In the complete Carol line you'll find the quality cable 
for your special needs ... readily available fr 


houses across the country 


When you call for cable, call for Carol! 


CAROL CABLE COMPANY Division of the Crescent Company, Inc., Pawtucket, R. 1. 


Serving industry for more than 30 years 
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NEW SsTEBER RLM REFLECTORS — SEW PRODUCTS 


WITH THE PROFIT-SAVING 


SUPER-LOK ADAPTOR HEAD 


VERTICAL 
PENDANT) _ 


HORIZONTAL 
OUTLET ADAPTOR 
BOX 

ADAPTOR 





Ballast 

Considered by maker to be ideal 
for highway, billboard and plastic 
sign lightin 
New fluoresce 

Nor'easte! 
to be fir 


| letely 


High Grade Vitreous Fired 
Porcelain Enamel Standard 
Dome Reflectors have Venti- 
lated Necks providing a 
self-cleaning action cutting 
maintenance and providing 
higher light levels 


teed agains 

weather 

last can 

and wil 

two sides 

be easily ecured ul ‘ are pro 
vided, an nake lso claims, conduit 
can be brought through either side 
bottom or end of ballast. New models 
available tor 800- 1,400- and 1,500 
M.A. lamps. e Jefferson Electric Co., 
Bellwood, TI. 


Steber Super-Lok sockets are designed 
so that you can stock a medium and a 
mogul base socket to meet all of your }, MEDIUM 


Appliance Switch 

mounting requirements — pendant, out- ——- Multi-position switch is claimed to 

let box and horizontal C9 |] provide flexible control in limited 
om space 


A Super-Lok adaptor head saves you 7 
money. You stock only two types of mag New appliance s\ tch Rockette 

socket heads . With lower inventory you MOGUL & a f 7 a See, Meo 
actually offer your customer a more com- | amalag ‘gy switch which claimed to provide 
plete line of fixtures. 


<a flexible cor n limited space 
Two Super-lok sockets re- Maker savy ictuators and circuit ar- 


Super-Lok reflectors are available in em ee ES type eee rangements are virtually unlimited 


porcelain enamel or durable Ultranamel - and switch can be modified to fit al 

finish. Standard Dome and Angle reflec- / most anv desired specification. Stand 

tors in porcelain enamel meet “RLM” (< 8 ard duty ch rated at 10-amps at 

specifications and bear the “RLM” label. 250-\ S-amps at 125-v. Light 

Shallow dome and deep bowl types are ? duty is 3-amps at 250-v, and 6-amps 

also available. 4 é 2 at 125-v. e Cutler-Hammer Inc., 
Milwaukee, Wis. 


\ \. > Wall Plates 

\ | J) ° 
Se Latest wall plates are claimed 

virtually unbreakable 

One Super-lLok socket with ; i 

two fittings meets every re- New Sta-Kleen” wall plates are said 
quirement — pendant, outlet to eliminate dust catching ridges 
box and horizontal mounting Manufacturer also savs_ thev stav 


Write for 
Bulletin No. 1093. 


clean indefinitely, are permanently 
non-discoloring, and are “virtually 
unbreakable.” Other highpoints: un- 
affected by acids, alkalis and weather. 


A, Ati UL. ‘3 STEBER for Every NYed Plates meet all federal and municipal 
requirements, as well as architectural 

STEBER MANUFACTURING CO., DEPT. 71, BROADVIEW, ILL. : org tinge campeon 
STEBER MANUFACTURING CO. OF CALIFORNIA, 242 S. ANDERSON ST., LOS ANGELES 33, CAL and types, trom single gang to 4-gang, 


Divisions of The Pyle-National Company 


STEBER-WOODHOUSE, LTD., 33 Ingram Drive, Toronto 9, Canada 
Subsidiary of The Pyle-National Company 








in interchangeable and regular lines. 
e Slater Electric & Mfg. Co., Inc.,. 
Glen Cove, L.I., N.Y. 
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Cut costs... 
without cutting 
corners! 


Specify... GEDNEY CONDUIT BODIES 


THE i 
GEDNEY CONDUIT BODY LINE INCLUDES ALL TYPES—SIZES 2" TO 4" 








TYPE FS 
heavy-wall rigid condu 
finish prevents corros 


: lati } 
installation, longé 

















GEDNEY 


ELECTRIC COMPANY 


RKO BLOG, RADIO CITY, NEW YORK 20 


Foundry, Factory and Shipping Point: Terryville, Conn 








GEDNEY FITTINGS FIT 
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LINE CONTACT 
\ 


\ 
\ LOAD CONTACT 
\ i 


MAIN CONTACT ROLLER 


PRESSURE SPRING 


“OFF” POSITION 


Ceramic barrier-insulator prevents 
arcing between line and load con- 
tacts. Insulator precedes main con- 
tact roller between line and load 
blades as switch closes, and follows 
contact roller out as switch opens, 
preventing burning or pitting at this 





INITIAL “MAKE” 
or FINAL “BREAK” 


Outside edges of silver-plated line 
and load blades contact compression- 
held arcing tips. Any momentary arc 
is diverted from main contacts. 
Opening and closing of shuttle keeps 
these auxiliary contact surfaces 
clean and burnished. 


FRANK ADAM SHUTLBRAK 


(SHUTTLE BREAK) 
com 








“ON” POSITION 


Main contact roller is held under 
pressure between line and load 
blades. Extensive tests have proved 
this full- floating silver-plated rolier 
contact is kept brightly polished by 
in-and-out movement of the shuttle. 


vital point 
SHUTLBRAK switches can be operated in either vertical  Shutibrak switch bases are cold-molded in one piece of 


of horizontal position specially compounded material of great mechanical strength 
Each shuttle mechanism is totally enclosed and insulating characteristics. 
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THE ONLY SAFETY SWITCHES MADE THAT 
GIVE YOU EXCLUSIVE TOP SALES FEATURES! 


caw our SAFETY SWITCHES 


It’s easier to sell the industry’s safety switch with a// the features contractors 
want—features provided in no other switch—features that save installation 
time and guarantee a more dependable, failure-free job: 


Flush mounting or surface mounting. Fran} 
Adam’s is the only front-operated heavy 
switch that makes recessing possible 


Front handle operation permits close side-by- 
installation without the great waste of spa 
mally required for side-operated switches 
Shutibrak® switch mechanism that positive 


vents arcing and pitting of main cor 


KamKlamp fuse holders that lock fuse terminals 
immovably in place without J 


dependen € on i1n- 
secure spring tension 


n 


These exclusives, plus all the other advanced engineering innovations 
of ® quality-built safety switches have made them Number One 
choice of leading electrical contractors and industrial shops. Now is 
the time for you to put easier-to-sell @ SAHD safety switches on 
your shelves. Write for catalog pages. 


FA 
FRANK ADAM ELECTRIC COMPANY PN 


P.O. BOX 357, MAIN P. 0. e ST. LOUIS 66, MISSOUR swutts 
\ el 


‘ol 
UCcl 








TYPE SAHD 
HEAVY DUTY 


October, 1958—ELECTRICAL WHOLESALING 





Ee te eae 


NEW WIRING DEVICES FROM Rodale 


First ond still the best- 


The only patented 
touch 


tion. Ut listed, CSA 
approved: 


U.S. Pat No. 2,820 113 


~~ so 
one eee eee: f 


NIGHT LIGHTS } 


990 
SLUMBER-GLO 
Plug-in Night Light 


The night light os close 
as the nearest receP” 


tacle——no” in a choice 
of rose, blue, ivory. 
brown. Vertical mount- 
ing: @ Rodale exclu- 


sive. Ul listed. 


993 
SAFETY-GLO 


Practical, easy 
to-operate § afety 
light. With or without 
switch, ideal for hos- 
tals, theaters, hotels, 


buildin gs- 


pi 
commercicl 
UL listed. 


— Misi, He ve 


. 


Designed for Quick’. . . 


The “Forward-Looking” Approach: that's what we call 
the new Rodale wiring devices. Some, like the Grounded 
Cube Tap, are Rodale "“exclusives’. Some, like Touch- 
ette, were the first of their kind on the market. All have 
been designed, tested, re-tested and perfected to save 


on-the-job time . -- make installations quicker and easier. 


warehouses in Chicago and Los Angeles 
- representatives 1m all principal cities 


470 


COMBINATION 
DEVICES 


Single pole switch and 
“T" slot receptacle in- 
dependent of each 
other on same circuit 
or receptacle 
controlled by 
UL listed. 


can be 
switch. 


patent 
applied for 


UL listed, 
CSA approved 


482 
GROUNDED 3-WIRE “U"” AND 
PARALLEL CUBE TAP 


A 

Rodale exclusive. The economical 

convert j j F “ png 

: ert ao single grounded receptacle ne fins 
pproved grounded 3-way outlet 


26 


HEAVY DUTY GRO 
UNDING 
CAP AND CONNECTOR 
Connector: 


Heavy dut 
y oll- rubber conn 
ector body h 
—— concealed slot jelelitemteme me 
a _ incorrect blade insertion. Ca he 
: m- 
seaaden den with other 3-wire non 
nded devices, UL listed, CSA approved 


U.S. Pat. No. 2,795,767 


Trouble-Free Installations 


A Complete Line For Just About Any Job. Hundreds of 
wiring devices for almost any size or type of job... all 
scaled low in price to give you a better profit picture . - - 
all sold exclusively through Electrical Wholesalers. For 
further information and literature on the new Rodale 
wiring devices oF the complete line, why not write 
Rodale today? 





manufacturing co., inc. 


odatle / is; W10, emmaus, pa. 
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BELIEVES IN 
‘DYNAMIC DISTRIBUTION’ 


Which Means, Specifically that..... 


Steelduct products are sold 100% through 
distributors. 


Large factory stocks assure prompt shipment of 
distributor orders. 


Informative catalogs and data sheets are furnished 
for distributor use. 


National advertising supports Steelduct distributor 
selling. 


Steelduct supplies distributors with a full quality 
line including... 


e RIGID STEEL CONDUIT — Hot Dip Galvanized or 
Black Enameled -. . . Couplings — Nipples — Elbows 
ELECTRICAL METALLIC TUBING — The EMT with Blue 
Bend-Aliner stripe for fast lineup of accurate bends 
EMT ELBOWS 


STEELDUCT BENFIELD BENDERS — The sim 
fastest tool for both conduit and EMT 


THE STEELDUCT COMPANY 


REPUBLIC STEEL BUILDING 
YOUNGSTOWN, OHIO 





LLMEESTTP 


When you and your customer are... 


Face to face with a selling decision 


When you stock Rome’s FlexAll 


Easy Storage 


National Advertising Support—lhon 


ROME CABLE 


Se of RF @ Re A. TT | OO 
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transformers are mounted . 


LOW NOISE _,. less than 45 db. 


Witl 


r Circuit Tr 


AT THE POIN1! 


spit office bu 


EASIER, FASTER MOUNTING M 


COOLER, SAFER RUNNING 
surface means greater efficiency fron 
tch 
leaning difficult 
“B” INSULATION 
rmers meet all ASA, NEMA, AIEI 


| phase, 
JeffersOn power circuit TRANSFORMERS 


JEFFERSON ELECTRIC COMPANY * BELLWOOD, ILLINGIS 
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Source to Service with . 


RANITE 


_ PARANITE WIRE AND CABLE ee 


Essex Wire Corporation 
FORT WAYNE 6, INDIANA 


a eee 
= i 


URIN ; rminagham 
al abama. A hein gene r. onesboro 
ftin b 






























































LW ‘ 


Sa/es Offices in all ZW Cities... Sold only through Recognized Electrical Distributors 
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These remarkable ballasts are 

designed to operate 15°-20° cool- 

er... provide 100% light output... 

give 33% reduction in wattage loss and 

operate at the low sound rating level of 

ef Ole alt Malle isl lat —eiletl lala fuolele)|-lae] ol ig -\élelan 

F Valo Mile) a -lam-tol isle Mig -tdlale Mo) me Coh2-(alot_Mi aGolo) Mi aGelL 

Ballasts now make 8O0O ma. lighting installations 

role-Contlot- tM laMeotolsslasl-lectl-if-lal-Blaleltt- ada. Miah<-iglele Boda! ia) 

it was previously restricted because of heat and noise 
problems. Advance Kool Koil Ballasts are now available 
in lighting units from leading lighting equipment. manu- 
facturers and leading electrical distributors everywhere. 


"The Heart of the Lighting Industry” ADVANCE 
Oy TRANSFORMER CO. 


Lomp Bollost 2950 NO WESTERN AVE CHICAGO 18 Hi USA 
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A standard cable for every special job 


Asbestos Wire and Cable e Varnished Cambric Cable 
Mold Cured Portable Cord interlocked Armor Cable 
Shovel & Dredge Cable Special Purpose Wire & Cable 


Paper & Lead Cable Aerial, Underground and 
Submarine Cable 
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Even when constantly exposed to heat like this— 


Amerbestos 


Safely delivers unfailing power! 


The melt shop of a modern foundry or steel 
mill provides one of the severest tests of elec- 
trical cable insulation you can find. For not 
only must the wiring of an electric furnace 


withstand the fierce, searing heat of the fur- 


Tiger Brand Amerbestos 


nace, but it must also stand up under con- 
constructions and sizes, in 


tinuous flexing. . 
5 and cables for rheostats, swit 


In Tiger Brand Amerbestos, you have a se and electr 


. . well as a wide range of hea\ 
cable that will give long and uninterrupted . is a wide rang ' 


, voltage sr cables to fit every 

service under such conditions. And, here’s why: voltage power cables to fit « 

| requirement. 

‘onductors in Amerbestos are insulated with 

shestos, rather than conventiona nun , . : 7 

isbestos, rather than conventional spun a For more information, 
nearest American Steel & W 
Or write direct to Amer 
614 Superior Ave., N. W., Cleve 


Amerbestos insulation won't break or loosen under constant 
flexing. The Amerbestos conductor is 

special combed and felted asbest 

pressed directly around the wire, or apy 

of felted tape. it stays put under con: 

render other types of insulation 

pull apart or separate under contin 


American Steel & Wire 


Sideline of United States Steel 


an Francis Pacific Coast Distributors + Tennessee Coal & 


United States Stee! Export Company, Distributors At 
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Sola specialty transformers solve 


line voltage variation problems... 


FOUR product lines 
to stabilize voltage 
for lighting, electrical, 


and electronic equipment 


ind weight arse 


llations would 


s your customers 
oximately +1‘ 
vith wide, rapid 

ed-output, and six 


mation 


Constant Wattage Fluorescent Ballasts for Constant Wattage Mercury Lamp Trans- Constant Voltage Transformers for ac regu- 
tarting of indoor and outdoor formers for dependalt operation of pop- lation of d electrical equipment 
i l ular ize mercury mps no lamp out- tabili output voltage within +1 
output every Sola ballast, for whicl k from li ( o need for pri \ wit ] ’ ip t 5 easy 
CBM specificatio ists is CBM certified tay xtended my f ow Starting to inst no mech c adiustments, no 
rapid-start and instant-start type irrent surge ypen circuit protection moving or renewat arts, no tubes 


positive ft electronic ar 


lighting 


Sola Electric Co., 4633 W. 16th St., Chicago 50, , Blshop 2-1 C es in Pr pal citie in Canada, anada) Ltd., 24 Canmotor Ave., Toronto 14, Ont. 


SOLA 


ee 


MERCURY LAMP TRANSFORMERS FLUORESCENT LAMP BALLASTS CONSTANT VOLTAGE TRANSFORMERS 
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NEW 


REMCON 


remote control switching with 
pilot-lite indication 


EASIER TO WIRE 


REMCON means simpler wiring. Since a 





separate low-voltage power source does 
not have to be installed in the attic or 
basement, you simply hook the three wires 
of the relay to the three terminals of the 


switch. It’s that easy! 


rar 


x he fh » 
L FREE ie 





Built-in transformer means elimination of external trans- 
* unit control...Each relay in former makes installation of 
the REMCON method operates even one switch and one relay 
1 REMCON independently from and has practical! 
on Y no effect upon other relays 
“ Operates silently No annoy- 
. 4 “Pilot-Lite” indication with- ing magnetic relay hum 
out using additional wiring or 
has the Ss e transformers. Substitute Unique 6-volt method replaces 
REMCON “‘Pilot-Lite” relays heavy armored cable with 


and switches for standard.. light, pliable #18 wire, making 


fe ature Ss the “Pilot-Lite” circuit em- handling and stripping easier 
ploys the same three wires and with only 6 volts at the 


q 


2 . » tes fet 
used for wiring switch to switch, REMCON is as safe to 


relay. use as the family flashlight 


Ideal for 3-way or 4-way Extra safety features built in 
switching. REMCON’s complete ...cannot burn out if low 
flexibility means greater econ- voltage switch legs are shorted 


omy, broader application. for extended period 


luct of PYRAMID INSTRUMENT CORP., 


REMCON REMOTE CONTROL SWITCHING si irerrici road, Lynbrook, New York 








TY} 
] 


oe - 
pre-selling Rem 


i, 


to your customers 








4 » 4 a. 


New |=] [=| ID Neo. 450 
Portable Tristand Chain Vise 


Capacity, a” 5’ 
Weight, 42'% Lbs. 


Here’s a real profit maker. Not only do your customers get 

a complete workbench that’s truly portable, but now they get 
a chain vise that’s extra easy and fast to operate. Handle is right 
up on top where it’s always handy. Handle and tightening nut are 
anchored to vise base can’t pull out 
‘ise base, that overhangs front legs for clear tool swing, has hanger 


\ 


y 
}-size pipe bender, rear pipe rest and adjustable ceiling brace 


slots for tools, 3- 
screw. Folding legs and integral tray set up easily and lock in position for 
rigid work base. Snap chain holds folded legs closed for easy carrying...no loose 


parts. Rubber grommets in tristand feet prevent creeping. Get ready for big sal 


Order your stock of Ritaatp Top Screw Chain Vises today! 


Ritetb Bench Chain Vises 
have same Extra-Efficient ww a 
Top-Screw Adjustment... Pipe, Conduit or Red 
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» es 1 
. 





For the 
first time 

in wiring device 
history... 


a product 


| | Yom B)baiclacial! 
So Daring 


So Dramatic... 


it took a Fashion Show 
to introduce it! 





PLEASE TURN THE -PAGE 











THEY CAME TO SEE FASHION PLATE 

INT ED AT NEW YORK’S 

NABLE HOTEL PIERRE! 
HERE'S WHAT THEY SAID 


ator FASHION PLATE prove 
Just the dea that FASHION 


r. VW am Leibfried, Ele 
mn to FASHION PLAT! " 
e it! The fact that we're _ 





r ind wt 


NOW! FOR A FIRST-HAND LOOK AT THE SWITCH 


THAT HAS EVERYONE EXCITED... TURN THE PAGE! 








x 

















Bryant’s contribution to a bright, new, profitable 
era in wiring devices! 


Features? wsr LOOK AT THEM! 


No button! No toggle! Just a smooth surface! 





Quickly interchangeable with conventional switches! 


Contrasting combinations of black or white frames 
with clear or ivory actuator plates. 


Optional clear actuator can be backed with paint, 
if] e)a(ome) an’ 7-1 1 ey-]0]-1 ame] 160) ¢-) (0) ame l¢-- lun 


Specification grade — a-c only 15, and 20 amps. 
120-277 volts. No derating for fluorescent loads. 
Available in single-pole, 2-pole, 3- and 4-way. 


Motor rated. 
Light operating pressure. 



















Smooth, quiet action. Low installation cost. N« 


screws needed ust press on piate 


AMAZING NEW FASHION PLATE 
MAKES ALL OTHER SWITCHES OLD-FASHIONED! 


It’s true! This revolutionary design, backed by CONTRACTORS 


Bryant quality, obsoletes every wall switch i © el wholesaler PA N 
America today FASHION PLATE 1s the easiest 
SWiItcl Ol all time MO S@l] ( ustomers want | 
Sere oreo .. BRYANT WHOLESALERS 
It fascinates then And best of all, it w pack 
in pront fo) t (] ! Du ? nd eontract ‘ 
who feature It's brand new! Newer i] mrs 
MN 


The Bryant Electric Compan 
The exciting things come from WO Sryant Siectric Company 


BRYANT 


THE BRYANT ELECTRIC COMPANY 
BRIDGEPORT 2, CONNECTICUT 


Chicage « Los Angeles 


Bridgeport 2, Connecticut 


Please send additional information 
FASHION PLATE 





5) 





neath Floodlight 


Solve any outdoor lighting problem 
with Revere’s wide line of matched equipment 


tdo lighting problem when yu letail. With Re 
equipment 


ting, hinged, ri 


odue t 


ou can count on vour Re 
tent v1 in solving 
dvantage of handling the 


Write for catalog of Re 


outdoor lighting equipment 


OUTDOOR LIGHTING 


Revere Electric Mfg. Co. * 7420 Lehigh Ave. e Chicag« ring 4-1200 
A l ( it iCurtis 1 t t Le 
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Diamond has all 


portable cords 


Red-D-Prene Black Diamond Signal Y 


Neoprene Sheathed Rubber Sheathed Thermopla 


ellow 


% CE wes d 


= E wa 
—s 
“4 —_ 


— 


hot, oily locations 


& 


sg Red-D-Prene (for mil! and plant 
I op 


flame resistant ype MD (Mill Duty) o 


Black Diamond has durable rubber jacket protecting 


icids and moisture. Very flexible construction prevents kinking 


Signal Yellow has a jacket of vellow thermo 


to handle smooth sheath will not readily collect dirt. Easy te 


p! 


7 
: 


ORDER FROM DIAMOND TODAY! 
en oe ee ee 


ot, 


WIRE and CABLE Company 


Sycamore, Illinois 
WAREHOUSE BIRMINGHAM ALABAMA 
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EXPERIENCED HANDS KNOW... 


THERE ISA | 
DIFFERENCE | 
“FITTINGS 


Precision $ ies ke Heaviest Gauge 
Beveled Edges Wall Thickness 





CBB EVERY SIZE 
pprove 
Concrete FITTING 


Tight 
Illustrated: 2” SIZE through 


ETP CONNECTORS & COUPLINGS ... PREFERRED & PROVEN BY ELECTRICAL ENGINEERS! < 


@ Concrete tight! Far surpasses U.L. requirements. ping strength — 66% greater snapping strength. 
U.L. File Card E24788. 


. @ Lustrous zinc, heavy plated finish. 
@ One piece solid tubular steel — cannot open or ; 


spread. Sized for uniformity. gm Available in 12”, %4”. 1”. 1%” (one screw 


@ Precision rolled thread for 54% greater strip- type) and new 112” & 2” sizes (two screw type). 


CONNECT WITH FOR ECONOMY 


WRITE FOR FREE 
SAMPLES & BROCHURE 


ELECTRIC TUBE PRODUCTS 74-16 Grand Avenue, Maspeth (N.Y.C.), N.Y.- DEfender 5-8000 
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CRES 
. tas 


HYVOLT SHIELDED POWER CABLE 


CONDUCTORS HYVOLT METAL 
INSULATION SHIELDING 
TAPE RUBBER- NEOPRENE 


ae SEMI-CONDUCTING FILLED SHEATH 
TAPE TAPE 


TAPE 


ADVANTAGES 
6. 


4. 
CRESCENT HYVOLT insulation is made from buty! rubber which is inherently 


heat, moisture and aging. HY VOLT is formulated and processed so as to retain these 


teristics of the butyl rubber and at the same time provide excellent electrical 


The insulation is protected during and after installation by an outer neoprene 
1 maximum degree of toughness, durability and long life. It ts flame , 


deteriorating effects of moisture, sunlight, ozone (corona), oil, greas 





EZ TEE! TOPE 


HYVOLT Shielding provides additional internal 
and external protection in these THREE WAYS 


2 3 


DEE) ea 








EEE OE RAGE COS 


RECOMMENDATIONS 


CRESCENT SHIELDED HYVOLT CABLE is rec pecify CRESCENT SHIELDED HYVOLT POWER 
ommended for use in conduits, unde rground ducts, i or general power ircult I evere 
wet or dry locations, or buried directly in the grout d condimons are prevaient 
for circuits operated at over 3000 volts and in accord tineries, paper mills 
nce with LP.C.E.A. recommendations. Available i It is appre is Airport 


| 8 


single conductor or multi-conductor cables Specificatic I 


SEND FOR BULLETIN 


CRESCENT INSULATE 
TRENTON 5, N. J. 
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We Guarantee the sound level of 
ALL Sorgel dry-type transformers 
(not just a few) in 

. 

ALL ratings, ¥. to 10,000 kva 
120 to 15,000 volts 

ege 

Certified tests furnished on 
request. Our modern testing 
facilities enable us to 

Prove the low sound level, high 
efficiency, and low operating 


temperature 


4 - 
We originated \ow sound level 
dry-type transformers many years 
ago, making them 


More practical for installations 
in hospitals, schools, offices, 
stores, and other buildings 
where low sound level is an 
important factor 


Imitators claim iow sound levels 
that can not be proved, or they 


apply only to ted ratings 


They are 


to Sorgel dry-type transformers 
Leading engineers and 
discriminating users have 


Approved and endorsed 


Sorge! sound-rated transformers 


Substation Transformers 


up to 10.000 K 


same 


75 KVA single phas 

480 240 to 240/120 volts 
Wall mounting transformer 
Connection compartment 

panel removed 


Sales engineers 
in principal cities. 


Consult the 

classified section of 
your telephone directory 
or communicate 

with our factory 


SORGEL ELECTRIC 


quiet porsg 


in< orpor: té 


1000 Kva 13,200 


cO., 832 West National Ave., Milwaukee 4, Wisconsin 


in ALL ratings 
tations 


Ke o! switchgeal 


and trom an 





volt Sorgel dry-type transformer in a substation—Compartment panel removed 


10 years’ experience in the development, manufacturing and application of transformers 
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Flanged Hinged-Cover Wirewoys ond Fittings 


Flangeless Screw-Cover 
Wirewoys ond Fittings 


Flongeless Hinged-Cover 
loy-in Wirewoys 
ond Fittings 


Whether you're a disté#ibutor, contractor, end user—or 
an original equipment manufacturer, you'll find that 
Keystone offers you a complete line of quolity wiring 
installation equipment designed to meet your exact 
needs. U.L. listed wireways and auxiliory 

fittings, boxes, cabinets and 


Single and Double Door 


Current Transformer Cabinets Type “PF” and “PS” Type “SC” and "'F 
Screw-Cover Pull Boxes 


Telephone Cabinets 


YOURS FOR THE ASKING WITHOUT OBLIGATION! 


Toe 


Three new easy-to-read, easy-to-use 
catalogs describe and illustrate the 
entire Keystone line —contain com- 
plete specifications and comparative 
data. Send for your free set today! 


JIC’ Wirewoys 
ond Fittings 


cae BO 
e 3 


JIC” Enclosed 
Wiring Troughs 


on 


- 


, enclosures—plus a full range of “JIC” equipment manv- 


factured to the electrical specifications of the Joint 

industry Conference Standards. What's more, all items 

ore stocked at factory and regional warehouses 

to give you exactly what you want 

when and where you want itl ‘a 
"JIC Terminal ond 


Pull Box Enclosures 


A 
NEMA Type 12 — “JIC” 


Type “A” Hinged-Cover 
Surface Cutout Boxes 


Control Panel Enclosures 


LO Beis 
’ 


Oil-Tight 
Pushbutton 
Enclosures 


Special facilities for producing custom wiring installation equipment 
to your specifications. Send print or sketch for prompt quotation. 


EYSTONE MANUFACTURING COMPANY 


23328 Sherwood Rd., Warren, Michigan * Phone Slocum 7-4400 
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Special Custom Enclosures 


built to your specificetions 





“In the OFM market... 
Sell ideas-and product sales 
will follow” 


Meet Bob Burbrink, aggressive salesman for the Cincinnati branch 
of General Electric Supply Company (GESCO). Bob learned all 
the angles of the products he was out to sell, then took off and sold 


ideas that created a need for those product 
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ght provide 
| wARMOW We C 


Vays depend on 


cial problems o1 


ners nad indwstr 
DuBois Compar 
Mashing compounds. S« 
DuBois’ ma spenselr 
I tul ri 1. dispens 
ompound. T} 


Vas hook 





impor 


the elect 














, Fe | 
rested —, 


Burbrink st 


warning signal 


DuBois 


that the buzzer helped lower producti reduced 


th 


of the unit; and mounted inside the cover of th 

illy overcame the humidity problem. “Sales of 

I equipped dispe nsers h ive snowb ill ~d! Th ; 

w calls for over 4000 units a year. That's a nice 

t's bound to increase. Product knowledge coupled 
ng opens a whole world of potent 


Dav ofl 
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TRADE-WIND SETS THE FASHION 


,° NEW 
" TRIPLE 
FEATURE 


“ips 2 cn ca npg S 
fii Pa Tea Fk 


the CONCORD 


(~T -7.Ved = 7 Antique Copper 
SAVING 

VENTILATING 

i'n LO] @)] Bh 


Choice of 3 hoods in new trend- 

setting style for that custom look 

in every kitchen. the SHEFFIELD 
Genuine Stainless Ste 


Built-in Ventilator frees all cab- Certified performance guarantees 
inet space. New, easy installation. greater efficiency than any unit 
on the market 


ASK YOUR WHOLESALER OR WRITE US FOR COMPLETE INFORMATION 
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Guess how many 
lighting’ fixtures you can sell 


< 


-3-bedroom home 


15 to 25| | 25 to 40 


New G-E Fixture Lighting Guide shows how you 


can double or triple your fixture business 


a 


Frogres ss /s Our | NV. ost Important 


GENERAL GB ELECTRIC 
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ENGINEERED 


STA-KON terminal fA 


~~ 


. in cramped 
locations 


STA-KON J] rminals are spe- 
cially designed for fast hookups in 
confine ire | ticulaaly on small 
blocks or where there is « e spacing 
between barriers rl Is are one- 
piece ypper alloy with overall dimen- 
STA-KON Junior 
1 UL requirements 
| t t} Both 


ee * 
3... oc ot-ffoduct 
assembly lines 
1, T&B STA-KON terminals Portable or bench-mounted, air 


are easy fo install foot-operated tools ilabl 
high-speed production line work. All 
Just one simple operation with a T & B SHURE designed for a minimum of operator 
STAKE? * hand tool or production line tool and the job fatigue. No flame, heat or fluxing re 
is done. Terminal and wire, either solid or stranded quired to install T & B STA-KON 
are staked, under terrific pressure, to a near s lid mass Terminals. 
ill in a matter of seconds. Terminal barrel never Complete lines available in varied 
relaxes its grip. Foolproof tool operation prevents im tongue styles and stud sizes with and 
proper installation — connections won't vibrate loose without insulation grip. Wire sizes 22 


to 4/0. Write for Bulletin 61 


. can’t fail under severe stresses. 


LOOK FOR THIS SIGN— (GXiapaa IT’S THE MARK OF AN AUTHORIZED T & B DISTRIBUTOR 
The complete line of T & B fittings for conductors and raceways is sold only by 
recognized electrical wholesalers. It's our way of assuring you the service ana savings 
of a friendly local source. Call him for all your electrical needs. 


THE THOMAS & BETTS CO. 


INCORPORATED 
20 Butler Street * Elizabeth 1, New Jersey 
Thomas & Betts Lid., Montreal, P.Q., Canada 
MANUFACTURERS OF FINE ELECTRICAL FITTINGS SINCE 1898 
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New Universal Lighting System 


for flexible, 
low-cost 


lighting 


Sell its efficiency and economy, to 
Bull Dog’s new 20-amp Universal Light 
ing System both feeds and supports 
lighting fixtures requires no supple 
mentary fusing. Fixtures can be posi 
tioned it any spot throughout the 
entire system ... are quickKh 
easily moved to meet change 
requirements No rewiring 

downtime, either 

Listed by Underwriters’ Laboratories, 
this new Universal Lighting Systen 
assures maximum flexibility 

mum cost. Check its many ad\v 
Consult your BullDog field e1 

or ite BullDog Electric 

Co., Detroit 32, Michigan. 


CROSS SECTION of new, low-cost 20- 
amp Universal Lighting System. Mo\ 
able weight supports and twistout 
plugs speed rearrangement, addition 
or removal of fixtures, eliminate re- 
wiring and electrical downtime. 


HEAT BETTER ELEC 





ELECTRICAL 
date) (-t-F- ll fale) 


Service— 


What Does 
It Mean? 


That's a question answered 
almost daily by distributor 
salesmen like Mark Ward. 
Here's the story of a morn- 
ing's travel with him that 
spells out the things that 
add up to service—his com- LayouT ASSISTANCE 


pany's hottest product. 


By George D. Farley 


ALESMAN Mark Ward, Smith shops. But they all hay hing it we sell 
town Electric Co., rides a “circuit common—they re wing time deliv 
encompassing about 100-sq miles Smithtown Electric is growing tog the right 
»f Long Island’s Suffolk County, and and will soon move into quarter! worthwhile 
like the old-time, mule-riding mission- double its present facilities. Its growth we'll do a 
iries, he’s carrying the word on an its based on its service reputation 
intangible. It’s called service says John C. Mayer, president 
Though his territory’s big, his ac- © Anything Goes—What does servic 
counts come in all sizes. There are the mean to Smithtown Electric? “Many 
large contractors and the little elec things—some big. some little,” replies 
triclans just starting out. There are Mayer. “It depends on the custome! Ve 
the mammoth industrials and the what he needs, what he's trying to dk The contractor ha problem 
small producers and subcontractors; and where he aims to be in a year or school addition must opened in 
the big commercial Main _ Street We constantly stress the servic time tor the fall term, but adverse 
establishments ind the individual ilue I adding to the product weather has ld up general construc 
By pushing, he can complete the 
VOrK needs some ma 
a Murry 
Salesman Ward phones John Mayer, 
back at the house. Mayer checks stock, 
finds that only three items are specials 
and, after phoning the manufacturer, 
calls Ward back with the news that 
the customer’s problem is over. Ward 
passes the good word finishes his 
coffee and as he leaves, gets a set of 
for a new job, from which he 
will work up a list of materials 
e Emergency—!In the back of Ward's 


car are three cartons of silver bowl 


p! ints 


lamps. Their destination: school dis 

trict headquarters They will be used 

in an additional building for hastily 

TEAMWORK es piace EL, resident, John | + eer Set up classrooms due to unexpectedly 
ipport f si ald vee iy ee hten wor on ir heavy registration 


While there, Ward learns of plans 


INSIDE-OUTSIDE 


€ t 
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CUSTOMER SATISFACTION ; ft FOLLOWING THROUGH 


there, the 
‘ighboring shop 
vith the job 
viring and 
phones the contrac 
for a joint call next 
suggests to the clothi 
should have n eXtra stoc 
mps and promises to deliver them PLANNING AID 
next day ' ; 
e Spreading Word—As noon 
W ird heads for i resid ntial 
miles distant. A contractor 
who was il, told him about 
out some work to a new elect 
Ward arrives as the prospect 
nishing lunch. He introduces himsel 
tells the Smithtown Electric stor 
service growth with its customers 
offers the same help to the elects 
[he prospect comes up with a tough 
one. He wants a special control—one 
he “can't find anywhere but need 
desperately You ll have it tonig 
savs Ward We have it 


bring it back around 6 [he prospect 


is well on the way to becoming a ON-JOB-HELP 


good, steady account—one more tf 


Smithtown Electric to grow with 
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For good warehousing, here is 


Product Flow—It's Built In 


Warehousing operations at Forest City Electric Supply, Rock- 
ford, Ill., are designed to get the job completed swiftly and easily. 


AN EASE ir 


I’S possible to work under almost any situation in an 
office, but unless. the warehouse operation functions 
smoothly and efficiently, chaos will exist, officials at 
Forest City Electric Supply Co., Rockford, IIl., have 
found. “As far as we are concerned, the warehouse is 
the most important area of our distributing business 
Sales Manager P. H. Wilson Says “That's why we took 
so much time in planning the construction of our new 
building. We not only wanted to have ease in the flow of 
goods in the warehouse, but also ease in the office opera 
tion 
© Good Location—Most of the large items, such as con 
duit and cable, are conveniently located near or between 
the shipping and receiving areas. Conduit racks were 
placed on reinforced areas away from the walls. Flexibl 
metal shelving is used throughout the warehouse Che 
height of this shelving is 10-ft, 3-in. Much of the top part 
of this is unused. However, Wilson stresses that when the 
additional shelving is needed, it wiil be available 
The sales manager explains that every idea put into 
operation in the new building was an attempt to solve 
previous problem 
“Our office area, for example, is located near th 
counter,” Wilson says We have found that when a cus 
tomer is waiting for his order, he likes to talk with some 
one he knows in the office. Our efforts are aimed at try 
ing to keep the customer happy.” 
For additional flexibility in the warehouse, the flexible 
metal shelving was used entirely for the conduit racks 
This reduced much of the weight on the floor and will pet 
mit ease in future movement of the racks if it is necessary 
“Our personnel not only save time and energy in th 
new operation,” Wilson says, “but our customers are also 
served faster and more efficiently. We tried to plan the SHELVING in warehouse ed m flexible. metal 
building for the future, and we succeeded.” material. Shelves « I 
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ARROWS 


i@ 
i} 


> Bin ae 


CONDUIT RACKS ore also made from shelving : pe SHIPPING DEPARTMENT ide 


can be stored on both sides of rack and 


ne 
} 
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Product Flow (cont.) 





Inside Features Help Move the Goods Fast 


CABLE REELS 


COUNTER AREA (left 
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With over 40 years’ experience, 
Sales Engineer Jim Finn (arrow 
is a focal point of his com- 


pany’s ‘‘Operation Counter- 





intelligence.’’ He represents... 


Technical Know-how on Tap 


At Oakes Electrical Supply Co., Holyoke, Mass., technical know-how 
is considered a sales asset. Maximizing its engineering service oppor- 
tunities, this firm stations an experienced engineer at the counter to 
assist customers in solving their technical problems. Here's the think 
ing behind this unique service and the manner in which it functions 


By George Ganzenmuller 





H M S . 
() 
i \\ 
As | J M.N 

» } pu ! It | e Big Factor \ 

| Oak O 

Ss ee } 
' A Rebuttal 

e The electrical industry and its | \ 
technology are expanding rapidly. | 

wert > inet om — ‘ i J B 
Every ig «tha connecte 
then m K Distrib 
plex Engi W Needs ‘I 

e Customers frequently ask for in- EW—A 7 B 
formation that is highly technical. A (OOK U tand that such spec expe 

gineering background or knowled - ars “ y. Oake e Focal Point | ( 
s often required to p the « Electric Supp eels strong technic fort Oak 

that noir R n } } ‘ . 
inswers CHAE CHB IICE tal ‘ ) has stationed Sales I | | 

e Customers—at the counter, on ; I » next t \ 
the telephone, or in the field—want What do vou think? 
information immediately. If not t! 
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Technical Know-how (cont.) 





“It's important to know what not to sell 


ngineer’s 

master elec- 
s of elec 

neering and 


experience, 


e Customer Reactions 


Clally appl 
someon 


triiction 
S UCTIC 


n na <a 
Massachu 
nnrated 


Orp 1tCG 


I | 


‘ 0) I . | if y ne il i iw’ 
e “Plant engineers and electricians, 
OEMs and purchasing agents quite 
advice. He had n echnical que r me sw Y: before send y rmal requisition 


11 


discuss their problems 
true 


come 
layouts or 
e “Heating and other specialty con- 
tractors, estimating jobs which call 
for them to furnisl lectric motors 
and control equipment, appreciate ad- 
VICe Often I n reg; | to size, 
type and typ f enclosure necessary 
It sometin involy r furnishing 
schematic ontrol agrams if 
awarded the oD, 1 t cases they 
will place order vith us for the 
recommended 
e Busy Phone iddition to con- 
sulting with these ¢ es of customers 
indies many in- 
quiries over the telephone. These gen- 
erally involve rice quotations and 
construction advice on such products 
as. 

Special trough boxes, busways, cir- 
cuit breakers, safety switches (proper 
type, size and enclosure for a partic- 
ular application), made-up-to-order 
panelboards and switchboards, unit 
substations, transformers, capacitors, 

COMPANY salesman Craig Marshall explains an apparatus application that a customer adjustable speed-control motor units, 
is considering. He wondered if a product he had in mind would do the job. electric heating and controls (resi- 
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Technical Know-how—Two Cases on Paper: 


a customer. 


e Aids Salesmen as near as your telephone 


Holyoke ) 
k guest of t nforr tK Springfield JE 3-3933 


Chicopee 
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4oolV 
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moter (ead | 








DIAGRAM 





e Point of Agreement 


onal philosopl 


e Now and Future 


aition and 


Furnishing 
as a suppiement I 


DuUtor 


ve you the information 


pleased to receive yo 
1 +} rder for thi 
For now and the der for thi 


the company plans tk 


mark of distinction. And full-fledg 


which would have ir 
attention 





engineers, in addition to salesmen 


PORTIONS of 
well developed technical know | ting water 
are what makes it possible 


fi+>} 
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THE SALESMAN’S TECHNICAL NOTES No. 57 
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Pinpoints the Information You Need on 





Signals—II 


By J. F. McPartiand 
and W. J. Novak 


Hospital Calls 


Next Month: Sianals Ill 
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“Extra 5’s, 10's, and even 25’s... 


Ask and You Shall Receive 


Verbally and in print, the distributor has been pilloried for his price-cutting tactics. 
Now, along comes a rebuttal from a distributor (who shall remain anonymous) that 
in devastating terms places the onus elsewhere for today's pricing melee. Constructive 
as well as critical, this article is one you'll read, re-read, and long remember. 


N the late 1940’s and early 1950's I heard so many 
manufacturers complain about distributor salesmen 
being order takers, price artists and everything except 
salesmen, that I developed an inferiority complex for the 
entire distribution industry. Through titior 
| became brainwashed 
man in awe. He and 
left who could really sell 
implied 
Of course, we had observed for some time that few of 
them could put on an effective sales meeting. But the 


flip charts, movies, slides, an 


| 


so overwhelmed us with 
canned talks prepared by neone else 
that we mistook props for sales ability speck of 


would creep oO our mind 


ill probably 


doubt concerning their ab 
they would quickly dispel by throwing 
defensive ind playing l 
couldn’t sell 

The facts tended to bear out their insinuations. 
ill, distributors were cutting each other’s throats 


‘ }, 


scramble fot yusINess 
profits in the proces 
obviously selling 
profits held 
But then the day of reckoning came! The long arn 
rugged competition which started on the contracto 
level and worked to the distributor’s group finally 
pl iteau What 


The roof fell in. Our models collapsed! 


up the manufacturer's lofty 


How are they meeting the stiff competition of 1958 
for which they had so many solutions in the past? You 
guessed it—with price! Extra 5’s, 10°s, and even 25 
Just inform a manufacturer's salesman today that 
have competition on a job. Don’t bother with whom, wh 


or how much. He panics at the word “competition” anx 


starts the discounts rolling. He is obviously authorized t 
go quite a way without checking with anyone, but don't 
say anything. Just sit tight. If you ass him the 
order, he will call his headquarters ind get some mor! 
If you are now not violently ill, wait a little longer 
nothing, and someone will find one more 5 for you 


Am I talking about the off-brand manufacturer who 
supposedly doesn’t have much to sell? No sir! I mean 
the “flip chart boys” as well. Recently a fixture manu 
facturer was so indoctrinated with the habit he gave 


extra 10 on a job where his line was specified “no sub 


stitute.” Last week a power distribution man, when asked 
if certain prices were firm, replied, “Oh, no! You can 
figure an extra 10 anyway, and more if you need it 

This week another “salesman” for a leading manufa 

turer was requested to bring in some technical informa 
tion. He did. He left it with a secretary and parted with 
this comment, “This should be enough dope. Your man 


is a good Salesman anyway, but the market is soft. so 


< 


tell him he can have up to 25 to play with 


These examples of “selling” are piling up so fast that 


we wondered if we could do away with our cost files 
and just install direct telephone lines to all manufacturers. 


1] . 


ily good thing t n ut of tl Son 


The disadvantages of this spineless economy are 


obvious. If we don't il 


bPcAVLLUICT 

1. Get sales managers, regional managers, and vice- 
presidents in charge of sales out into the field to see 
firsthand what their salesmen are doing. 

2. If it seems to take an extra 10 to get any orders 
today, republish your cost sheets with the 10 built in 
and then stabilize. If | nother repub 

es _ 


nm 1 rT 
fi you 


t} 
ihr) 


3. Expect to have everyone working you for the extras 
for awhile. You start t ar 
l the line nad ony 
don 
4. Teach your salesmen how to run sales meetings. 
If all of your business or tl k of it through 
tributors, the first thin 1 learn is 
to put on meetings 
Stop letting your salesmen violate your policies. If 


have set up a ggested d yuunt schedule, why let 


Salesmen encourage dist tors t reak it? 

6. Teach your salesmen to believe nothing that they 
hear and only half of what they see, and that the word 
“competition” is an old word and not one that should 
strike fear into their hearts. 

7. Pull your salesmen in from the field and see if you 
can’t convince them that the product you have developed, 
engineered and manufactured does have something to 
talk about besides price. By their actions, your salesmen 
mply that your product is no bett no worse than 

nvone else’s 

8. Let's see a few of these old timers who for years 
have been telling us post-World War II salesmen that we 
have never had to sell in a competitive market. Now is 
the time to dust these fellows off and see if thev are as 
good as they said they were 
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t ELECTRICAL 
* Wholesaling 


< 


«in the Special Report: 





TYPICAL 


The South Keeps Rising 


@ Despite the problems of race and recession, Dixie's post-WWII up- 
ward trend continues to lead the rest of the nation. Progressive electrical 
distributors are keeping pace with new selling, operating and promotional 


ideas. 








@ Industry continues growth as new plants building for first six months 
of 1958 totals 688 in 16 Southern states—way ahead of the other regions. 
Commercial and residential construction also surged. 


@ How are these markets cultivated, served and sold in the South? 
This special report will give you some specific answers. 








By Robert S. Bush and John Martin 





BY the end of 1958, ELECTRICAL WHOLESALING’s editors will 
have traveled roughly 51,000 miles and have made calls on more than 
250 electrical distributors throughout the nation. No small part of 
that coverage will have been devoted to the South, which we now 
salute in this special report, timed to coincide with the first annual 
NAED Southern Region Convention (Oct, 12-15), 
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ELECTRICAL 
Wholesaling 


After officials at Hill-Soberg contact a 
potential customer regarding future busi- 
ness, they put into operation a three-point 1. PLANNING-STACE 


program which has turned into a 


Sure-fire Plan for Selling 


IME and effort are two important selling points 
stressed by Hill-Soberg Co., Inc., personnel when it 
comes to cultivating new accounts. 
ty, officials of the Mobile, 
ee Sah 


» SE 


I maior po 
of stock. H 


1.) The availability 
I na th 


» Groundwork Laid—H 
-_ f th United St ntain n adeg 
Pens Ol | 


-) The ability to deliver supplies fast. 


KCC] if mnst 


the supplies ( ’ 
Ihe practice of follow-up service. H efforts « 


k th the con 


nt 
IES 


Hill explains 


WOrkK tOO eal 


how 


moving into t 
constrt 
) nce items 
e Personal Approach—H ill do 


pro | ustomel!l 
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3. AFTER COMPLETION 


the pros 


busine 
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ELECTRICAL 
: Wholesaling 


VN OT too long ago, it was possi- 
ble to walk into our lighting 
showroom and see more sales 

personnel than customers,” Leonard 
Weil says. 

“Although we had some good mer- 
chandising ideas, we just did not have 
adequate space for proper display,” 

the fixture manager of Mayer Electric 

Supply Co. of Birmingham, Ala., con- 

tinues. “We discovered that it is im- 

possible to sell lighting half-heartedly 

that to do a good job, we had to 
major 


merchandise in a way.” 


2. OLD SHOWROOM is now used as 
ffice space. Lack of space here prompted 
fficials at Mayer to construct new show- 
room. There were about a third as 
sutlets in the old area as there are in the 


new. Present 


many 


show'r 1 ; more than 


+ 


twice the 1Z¢ tr old 


months 
existing 


Several 
ago, a the 
structure was built solely for a show- 
room and lighting The 
new space added about two and a half 
times more area for fixture display 
The area prevously used for display 
was utilized for office space. 

In making the most of the lighting 
displays, Weil stresses price range in 


e Expand Facilities 
new addition to 


warehouse. 


addition to style range 

“Many like to buy 
expensive fixtures,” he adds. “We be- 
lieve that these people have a right 


customers less 


OUTDOOR lan 


in one 


to see these its why we 


0 


devote space rth $200, $2 


or $2 
© Long-Range 
the 
before 


“We 
much in this area 


Plan—W< Says 


that 
addition was planned | 


new long 
the 
haven't felt the 
he explains Re- 


recession 
recession too 


gardless of the business slump, we 


believe that it is important to spend 
money in looking to the future for 
better Now 


showroom, sales personne 


business with the new 


taking care of all the customers 
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4. BUILT-INS, 
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Positive Approach 


ELECTRICAL 
* wholesaling 


Pushes Sales 


Borrowing a page from Norman Vincent Peale, veteran salesman John Ballowe has ac- 


centuated the positive in 25 selling years. That's why the line in the graph rises. 


HE POWER of positive selling has 
| Ea John Ballowe (photo, 
above) to substantially increase his 
production for each of the last four 
years, with his 1957 figure represent- 
ing a 70°: increase over 1953. 
e Higher and Higher | °e Few Accounts, Many Buvers 
Ct} [ W | ' 


( I 
e Big Job 
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STRATEGY TALK 


OFFICE PHONE NEW PRODUCT 


e C onstruction-C onscious 


Philosophy 
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. ELECTRICAL 
* Wholesaling 


n the 


INSIDE electrical supplies salesman Ed Manus follows 
atized approach to be found... 


the system- 


Inside Orgill: Organization, 


The double 'O' system makes size work for, not against Orgill 


Bros.’ huge Memphis, Tenn., house and the men who man it. 


OBODY’S that a 
customer, armed with a compass 
and map, once walked into Or 

gill Bros. and Co., and asked for a 
I But it’s a story that 


believable once 


evel proved 


becomes 
you've 


he iding 
a lot \ 
had a 626,000 sq ft of 
warehouse space at this massive Mem- 
phis operation 

And, if you were to attempt to fol 


low the 


more 
look at the 


sales chessboard moves of 
Orgill’s 110 outside salesmen into the 
eight they 
quite a few headings 


e “O And O” 


may 


States cover, youd need 


these 
man- 


Staggering as 
they are 
ageable due to the order-and-organi- 
zation system that stands behind them. 
It is the 
that permits personnel like Ed Manus 
to do complex jobs simply. 
e Two-Man Team Manus 
spent the last 12 of his 17 
Orgill in the company’s electrical de- 
partment, where he and sidekick Billy 
Alexander (across from Manus in pic- 


Statistics seem, 


the system 


effectiveness of 


has 


years at 


68 


ture above) torm a two-man inside 


Staff 
Because 


sales 
the electrical part of Orgill 
75,000-sq ft (or 
half-million 
same 


constitutes a 1ere” 
12%) of the more 
total, Manus is in 


position as his sales-in-arms comrades 


than 


exactly the 


n farm implements or sporting goods 
must 
on centralized company services 
e Central Service—But, like an al 
big brother, these services are 
plenty reliable. That Manus must work 
counte! mean his 
customers must do without quick ser- 
vice. In the place of a counter there 
is a centralized will-call department, 
which features perpetual special de- 
consists of two cub 
apart; 


quick-service-desired 


plumbing or hardware: he 


rely 
truistic 


without a does not 


‘ry service. It 
tractors running 10 minutes 
they handle all 
orders 

“You might think it'd be a little 
hard taking care of a ‘counter’ sale 
without a counter,” says Manus, “but 
with this system no customer has to 


minutes.” 
Conveyor—A _ more- 


(5,900-ft) conveyor 


wait than several 
e Complete 


than-mile-long 


more 


system, over whose electric track 568 


. ry ; 1 ¢ r 
WaLONS Carry Malerial IOl 


all depart- 
answers the regular service 
The floats can 
equip- 
and 


ments, 
needs of the company 
each carry up to 1.500 Ibs of 


minute, 


ment, travel 68 feet 
complete circuit of the track 
five 


make a 


Powering them are 


in 82 minutes 
motors and geal ‘duction boxes set a 
quarter of a mile 


‘You 


how 


can says Manus, 
much floats 
Just getting end 
of this building to another is a job 
fer a runner. For- 
tunately, nobody has to do that.” 
e IBM Aids—tThe Orgill organi- 
zation also facilitates order-handling 
complex 
is central- 


imagine 
trouble these 


from 


“just 
Save us one 


middle-distance 


through its complete and 
IBM which, again, 
ized. Code letters on orders (Manus’s 
are “BK”) identify the salesman and 


the machines take it from there. 


setup 
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UNDER THE BIC TOP of Org 


62€ } ft. Ir je saiesmar 


ar 


Still, the machines are only human 
and while they do provide a per- 
petual inventory, they don’t obviate 
the necessity of the manual type of 
item-checking. “The IBM gives us a 


SPECIAL DELIVERY is provided by this tractor and 
mate. Here, driver Reuben Jackson chec } 


good inventory, says Manus, “but , 


efore driving ny of many 


it’s only mechanical. Somebody could 
punch the wrong key sometime and 
then where would you be?” 

Still another example of Orgill or- 
ganization is its stocking system 
wherein number and letter combina- 
tions (“8J,” “4L”) simplify inventory- 
taking and order-filling 
e Always The Phone—And if, with 
all of the organization, if a float gets 
derailed, an item misplaced, if the 
IBM misfires—no matter what, there 
is always the phone. In fact there are 
15 phone stations strategically located 
throughout the warehouse so _ that 
close contact may be maintained, er- 
rors rectified on the spot. 

“A solid system of organization,” WAGON TRAIN? Not the Western type perhap: 
says Manus, “makes serving Orgill’s effective delivery instrument are these eae 
electrical customers a lot easier.” transport completed orders to the ship} 
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All the Better t 
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ELECTRICAL 
Wholesaling 


At Raybro Electric Sup- 
plies, Inc., Tampa, direct 
mail is considered an effec- 
tive way to promote sales. 
And it's a communications 


aid, too. 
HUDDLE 


Communicating—Outside and In 


N EXTENSIVE direct mail pro- ©¢ More Roles 
gram, which both supplies infor- 


mation to customers and serves as 
an informal intra-company communi- 
cations system, is helping Raybro Elec- 
tric Supplies, Inc, run its six-branch 
electrical distributing business smooth- ‘ f stuf e Manufacturers Help 
ly. 


h 
e Supplement ‘Salesmen’ 
he R 


H 





MONTAGE 
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Communicating (cont.) 








and printing department includes, |. tc 


grapr perator 


Using the 


AMPAIGNING with the written 
word at Raybro is an all-level, 
nothing-left-out program that blan- 

kets customers from all sides and at 

all angles 
“Successful promotions and direct 
mail efforts, 
er Bill Brown, 
ent upon the close coordination of all 


He 


say general sales manag- 
“are strongly depend- 
promotional media used.” cites 
these 

e Manufacturers’ national and local 
advertising efforts 

e Seasons 

e Salesmen’s samples 
e Envelope stuffers 
e Packing enclosures 
meter advertising slugs 


slip 
e Poster 
e Advertising imprints on invoices 
Behind this extensive coverage, says 


Brown, stands this reason: “The cus- 


72 


clerk 























printing room 


Edna Mae Gold Typer; and R. E. J 


upervi 


ve 


Written Word to Sell 


receive the maximum 
and/or promotion 
given period of 


tomer (thus) will 
amount of product 
impressions during 
time.” 
e Up to Date—Vital to the 
of any mail program he feels, 
is keeping mailing lists up to 
“Our lists,’ are kept accurate 
and current 
e Through the salesmen 
e Periodic direct mail checks with 


success 
direct 
date 
he says, 


in several ways 


our customers 

e Credit files 

e Business reply cards used in con- 
junction with direct mail 

e By taking advantage of the serv 
ices of the Post Office.” 

[his last is explained by Brown in 
“We imprint the following 
phrase on the bulk of our direct mail. 
It reads: ‘Postmaster: If undeliverable 


this way 


notify sender stating 


Form 3547, postage for 


for any reason 
reason on 
guaranteed.’ 


that by 


which is 
Brow n 


phrase we know w 


this 
is unde 


finds using 


hen mail 
undeliverable 
Proper corrections to our mailing lists 
upon receipt of 
information.” 


liverable and why it is 
are made immediately 
the Form 3547 

As important as mailing lists at 
Raybro are which are 
not restricted to employee bonus com- 
petitions. Many of them par 
ticular products which need pushing 


promotions, 
involve 
A recent safety switch promotion is an 
example 

Working in the manufacturer's slo 
the text of the promotion 
a mimeographed sheet which 


gan to 
(this on 
is sent to branch and sales managers), 
Raybro’s advertising and sales promo- 
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nee aS 


COORDINATED staff 


¢ Complete Coverage 
th the I nt 


( r 
t 


| 


sts 
e Sixteen Lists 
lude customers in 


Whereas the cl 


in all ne 


» & 4 th 


; 
} 
trie ! 


i yure 
van this, for as R 


n industrial account may 
aise he tabbed as 
supplies, etc 


One 


tinued 


mailing 


whict 
through 


words of the 
in this day of | 


inks 


letin, because 
pens and quick-drying 
s almost as out of 
feshioned ink-smea 
tight hobble 
In place 
nnounced modern 
dvertising were o be used 

Pur 
Pur 


and 


monthly ads in Florida 
magazine of the 


Assn. of Florida 


for oul 
official 
A ge nts 


< ha ver 
chasing 
WHOLESALING 
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plates 
Grartai 
aGrras 


Raybro’s Mailing Lists 
I 

Accounts 
Industrial 
Utilities 
Hardware 
Hardware—Meunicipalities 
Electrical Contractors 
Appliance Dealers 
Wiring Supplies Price Bulletins 
Appliance-Ventilating Price 

Bulletins 
Pole Line 
Wiring Supplies 
Lamps (Light Bulbs) 

Consignment 
Sales Bulletins 
Architects 
C,eneral Mailing List 
Accounts Payable 


3.726 
328 
378 

—REA Accounts 41 

138 
754 
607 
613 


Receivables 
Accounts 


.140 


Hardware 5 
053 


153 
135 
S03 
.136 
541 
16.823 


All major lists are broken down into 
branch office territories, which in turn 
are broken down into individual sales- 
man’s territories. 


MAILING 


Postcard 





Communicating (cont.) 


Concentrating On Communications 


e Scorecard 


e Communications System 





e Mandatory Operation 


TYPE OF BUS INESS 





IMPORTANT INSTRUCTIONS 


® Service Equal Sales 





k 





MAILING LIST 
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FROM THIS DESK, Red Salmon directs his Memphis operation. One 
key to his business philosophy is a belief in... 


The Efficiency First Approach 


Other things count, too, but efficiency is one thing that seldom 


gets overlooked at Tennessee Valley Electric Supply Co., Memphis, 


Tenn., where a streamlined system of operation is the big item. 


CAN’] 
help you sell. That, in 

| distributing nutshell, 

philosophy of L. E. (Red) Sal 

Tennessee Valley Electric 


Supply Co. proclaims his belief in the 


sell efficiency, but it 
lectrica 
the 
mon, whose 
within a 
Memphis 


and his 


value of systems system 


Consider the firm's cata 


log Salmon did, consider 


had 


nted 


him to believe it one 
fault: it got pr 
“We got tired 


thousand 


tion led 
CONSpICuoUsS too 
often of spending sey 


eral dollars each year for 
one he says so this veal 
that'll last 
instead of changing en- 

the merely 


and product sheets as 


a new 
we built one it’s loose 


Now, 


catalogs 


leaf 
tire company 
changes price 
prices and 


Or, take 
his three 


products change 
With 


has 


his teletype system 
Operations (TVESCO 
branches—although they're 
corporations—in Nashville and 
Rock) Salmon felt the need for 
items 


separate 
Little 
qu ck, 
close out of 
stock at one building but on hand at 
slow 


cooperation fo! 


another. Phone calls were often 


and disproportionately expensive: 


76 


ing requisitioned 
ill. Thus, the tele 
The Memphis, Nash 
Rock operations con 
tions ot the 


nthly DY Western 


SSOU 


e Compact Counter—Then_ there's 


small one by distribu 


countel 


But it’s small for a rea 


son: Salmon’s exper 
ation he 


him to 


tor standards 
ience in the op 
moved trom 10 


years ago 


led believe customers could 


be served every bit as efficiently with 


countermen working elbow-to-elbow 
Pneumatic 
with Kar- 
dex speed cash and pricing operations 


blanks 


and cash or 


rather than at arm’s length 


tubes connecting counte! 


ind different colored order 


for in-town, out-of-town 
c.o.d. orders simplify bookkeeping 
Efficiency is likewise stressed in the 


Valley “as 


hard to give top service with 


lennessee warehouse 
pretty 
out a large inventory,” says Salmon, 
to run a large inven 
system.” Wall racks 


markers for measur- 


and it’s hard 
tory without a 
floor 


for reels, 


jointed 


ing lengths of { ) cable 


' ] 
conduit rac Ira ind 


elbow rach { ik in S 


triangular 
ilmon in 
ency 

On the 


ts done faster 


terest mn Wi 


e Silence Is Golden the 


ory that mol 
under th rig ditions, Salmon 
has tried to {| vide those right 
filter 


ichine noise 


i con 
ditions us il ellings out 
much of the 
11 spaciou ( fe department 
ovide working 
chan 
speakers and 
wall paneling throughout 


heads and assistants p 


privacy ind soft, piped music 


neled through numerous 
dark 
the entire 


birch 
oflice area 


working 


soon an internal 


contribute to a 
And 


will 


pleasant atmosphere 


phon system 
replace the squawk box 
4 recent 6 


operation 


200-sq ft. addition to 
has provided an up 
with 
for 160 people and ample downstairs 
the Valley book 
department, efficiency 
“Efficiency,” says Sal- 
thing for which 
room.’ 


the 


stairs recreation room facilities 


room fo! lennessec¢ 
keeping with 
again the goal 
mon, “Is we've 
always plenty of 


one 
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TELETYPE has added new dimension to communications 
between Memphis, Nashville, and Littke Rock TVESCO 
operations, insures that every order will be filled within 
24 hours. Each branch has teletype, uses it primarily 
as instrument of “interchanging materials between 
branches,” in effect making it possible for each branch 
to draw from the supplies of three warehouses. Other 
conspicuous advantages: makes unnecessary much cor 
respondence and phone-calling between branches, pro- 
duces a written record of messages and information. Mrs 
Harriet Rowland is in charge of the Memphis teletype 


COUNTER combines compactness (only 12 ft long) 
with experience of four countermen (all of them have 
been with TVESCO five or more years) for maximum 
effectiveness. White card on counter lists countermen by 
name, makes possible both: 1) more first name infor- 
mality involving customers, and 2) readier and clearer 
identification of desired counterman by customer calling 
in. Yellow, white, and pink order blanks are used to 
differentiate between Memphis, non-Memphis, and cash 
orders. Countermen, however, handle no cash. From 
left, they are Charles Goggins, H. T. Wilson, Charles 
Barrentine and Stan Warren 
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CATALOG comes with either hard o1 sol back 
Former is for desk use; latter, for use in field. In addition, 
comments 


of reprint 


catalog is loose-leaf. “Should last 

President Salmon, who had been getting t 
ing catalog each year (since 1939), decided on the 
form for 1958 and printed 3,000 copies for Memphis 
Nashville and Little Rock operations. Salmon attributes 


present loose-leaf format to “constant price fluctuation’ 


present 


in the past 10 years. To make up new price sheets, typist 
turns Over product list carbon to TVESCO’s pricing 


department, which fills them in, returns same to typist 


KARDEX clerk Frances Pickett (one of two fulltime 
Kardex employees) coordinates cash and check counter 
sales, received through connecting pneumatic tubes 
Here, she is preparing to send change from a sale back 
to counter, where countermen, who operate without a 
cash register, will return change to customer. The tubes 
literally a key link, are in keeping with the TVESCO 
idea of efficiency, and make up-to-the-minute record- 
keeping a reality. Kardex is one department of highly 
departmentalized operation and is centrally situated 
so that other departments have ready on-the-spot 


access to it 





The Efficiency First Approach (cont.) 


Adding the Extras 





NEW WING, 


] ry 
HUAUTY 


DOWNSTAIRS 


UPSTAIRS 
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| Recently, the Illuminating Engineering Society adopted ne« nd 
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Medical 
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G 
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R 


MA 
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Pharmacy 


\ ~ \ 
Private rooms and wards 
G 
P C : , 
O . 
Radioisotope facilities Dining areas 
' | { 
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t | 
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( For cleanir 
Leisure type 
S 
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M 
4, 


Bedrooms 
R k 
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G 

P k 
| 
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licket offices 


t 
S 
‘1 
( ‘1. BI 
y POL 
Police 


Fire Hall 
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STORES 


\ \ 


Daytime lighting 


Nighttime lighting 


VMiain business dist 


competitive 


Secondary busines 


small towns 


Sfore interior 


Merchandising 


Showcases and w 


Feature display 





New K-Line circuit breakers 


NOW INDIVIDUALLY ENCLOSED 
w gq 
4c 


| I-T-E CIRCUIT BREAKER COMPANY 
>| f PENNSYLVANIA 


PHILADELPHIA 
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NON-INTERCHANGEABLE 

WITH REGULAR “TWIST LOCK”, 

4700 LINE (15 omp.125 vor)“ TWIST-LOCK” 
OR ANY OTHER DEVICES 

ON THE MARKET 


AND INTRODUCING... 

THE ONLY 277 VOLT 

DUPLEX LOCKING AND 

GROUNDING RECEPTACLE ON 

THE MARKET... OFFERING 

TREMENDOUS SAVINGS IN 00nd Scdlabiets teeta tn Satatea treme een nde 


FIXTURE INSTALLATION TIME gang box... cuts number of devices needed in half... 
AND MONEY. cuts cost of boxes needed in half... saves hours of time 
on both fixture installation and maintenance. 


+ 
a 


ANOTHI! 


EXCLUSIVE 
HARVEY HUBBELL, INCORPORATED 


Bridgeport 2. Connecticut IN CANADA: Scarborough, Ontario 


























\ST-LOCK" 








GROUNDING ONLY “TW 








HUBBELL NEW DEVICE PAGE 
FOR CATALOG 29 
———— —— - - — — < ——— ———{——— 
a — oe ——— _ — 
Designed for 277 volt circuits OCTOBER 1958 
} 


widely used for fluorescem lighting 
aps and 

sitive 

k” protection 


An entirely new line ot c 
viding po 
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ee) groundings pilus epwist-Loc 
Pr - OW ie, won-interchangeable with regula! Twist-Lock 47 ne ground 
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ea 3-WIRE, 15 AMPERES~ 277 VOLTS ONLY 
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Description 








Single Receptacle with ['54_" strap brown 
Single Receptacle with 1%” strap 


Brown Rubber Cap with cord grips 4 296 to .00¢ 








Description 


brown 0 





ide and back wired 


wn bakelite, S 
yack wired 





Duplex Outlet, bro 


tlet with 4” cover, side and 


4750 


















4751 Duplex Out 
4752 | Duplex Outlet brown bakelite side wirea only 
2 teeds and | return Brown Rubber Cap with cord grips ¢ 406 to .62>) 
wired only Brown Bakelite Cap with cord grips 96 tc = 
te Cap with cord grips 4 406 to .629) 





4753 | Duplex Outlet, brown bakelite, side 

| 2 feeds and 2 returns Brown Bakeli 
Armored Cap with cord grips « 296 to .562) 

armored Cap with cord grips « 406 to 629) 


| Single Receptacle, brown 
n 4” cover 


bakelite 








4760 


4761 Single Receptacle 0 





WHAT 
ELSE DO 
G-E LAMPS 
GIVE 
BESIDES 
LIGHT? 


JO! rome! Ba $. Cut Maintenance Costs. ( 


t General Electric | 


5. The Right Lamp At The Right Time 


door Signs. G-} 


1. Spotlight A Building Or Use Black Light On Out 


2. Work Faster, Work Closer. The 1 


Progress /s Our Most /mportant Product 


GENERAL @@ ELECTRIC 


3. See Colors As They Really Are. G 


ELECTRICAL WHOLESALING—October, 1958 





Golden Opportunity for VOLUME SALES 


BEA BULLDOG DISTRIBUTOR! 


WD Be 
FUVENT FENVEY FPUENY BENE 
FOETUS FEUUTE EUEENE TEE 
FUUUTL FOREN FUPUTY FEE 
FOOTUL TET TENET Yee 
WEUEET FRGEEE EUERUI WE 
BUY WW Wa 
MITT EE I 
ana 


ea 


358,000 BULLDOGS FOR BIG CANADIAN HOSPITAL 
Jospita Montrea P f the any 


Three heliports crown St. Justine's Host 
big projects where Bulldog Dr A hors have bee 


BULLDOG 


Gold Digger # 


This is the one concrete drill ‘anchor that meets 
every specification in the tremendous concrete 
construction and maintenance industry. 

BULLDOGS drill into concrete in seconds—anchor 


anything permanently without explosives. They're 


- 


EVERYTHING YOU NEED! 


Watch for the man with the bag-o-gold—he 
will show you how easy it is to share in the 
Bulldog bonanza. 





DOUBLE PLATED 
PROTECTION 





mM Bee eg ent! 
i 1 NEE CUeE ee (Mil 
yn eee eee ey om i 
yy ci cee ene wn mm 

oy eyes enue fere ru 


BULLDOG 
Pitches 
the Grip 
in the 
RIGHT 
DIRECTION 





CONCRETE 
DRILL /ANCHORS 


firesafe, vibration prool and double piated with 
in unmistakable gold finish for best possible 
protection. Full range of sizes IMMEDIATELY 
AVAILABLE FROM CONVENIENTLY LOCATED 
WAREHOUSES COAST-TO-COAST. 


THIS IS THE NEW 
BULLDOG 


now being promoted to 
your best prospects. Be ready 


POLIS MANUFACTURING CO. 
A Division of Gregory Industries 

110-125 Toledo Avenu« 

Lorain, Ohic 


when they call you for Bulldog 


[eTeliem @liclel ah 


® National Advertising © New Catalog 

® New Packaging * New Displays 
New Direct Mail 
Promotions 


* New Construction 
Site Advertising 





1 WANT TO BE A BULLDOG 
O DISTRIBUTOR. PLEASE RUSH 
FULL INFORMATION 


(] Include a Gold Digger Sample 


| ] Please have your representat 


NAME 
TITLE 
COMPANY 
ADDRESS 
ciTy_. 


ZONE STATE 
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get those 


NEW JOBS 

with the 

LAMPS 

that keep 
CONTRACTORS 


HAPPY 


CHAMPION 
LAMPS 





CHAMPION LAMP WORKS 
LYNN, MASSACHUSETTS 


Division of Consolidated Electric Lamp Co. 
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HEINEMANN 


. ATINGG 
AU IN| RATING 


unaffected by temperature. A 20 
ampere rating means 20 amperes 
of safe, usable capacity. There is 
no de-rating of Heinemann Cir- 
cuit Breakers. 


NVUERCE TIM 
INVENOC Til 
prevents nuisance power inter- 


ruptions ... permits starting in 

rush and harmless, temporary 
oy overloads. Gives maximum pro- 

tection without inconvenience 











i ry / Py 
/ 
= 
i> ? 


SF 
INFORMATIVE BooKLet: ‘‘ What You Should Know 3 Mec Et 
About Circuit Breakers’’...Send for your free copy. varies time delay, not the rating or 
instantaneous trip point, to allow 
more time to make cold starts or 
to shorten delay under dangerous 


heat conditions 


HEINEMANN ELECTRIC COMPANY 
152 PLUM STREET 
TRENTON 2, N. J. 
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| ‘A a 
Sherarduct it ee 
Rigid Steel Conduit aset ie a) \' 


» 
Feume- 


LOOK TO NATIONAL ELECTRIC FOR DEPE 


“BOWE 


Xduct Junior E.M.T. 


Lo-Loss Feeder Busway 


1.P.1. “Plug-in” Busway 


Nepcoduct 
Underfloor Raceways 


Headerduct 
Underfloor Raceways 





Metal Molding 





“Plug-in” Strip 
“800 Series” Floor Boxes 


Wire and Cable—nationa: Electric manufactures building wires 
and cables with every type of insulation and covering to meet the 
requirements of ali industrial, commercial and residential wiring. 


Baseduct 


Surfaceduct 


aahcaneeiieeianstineeemnian 
a. | 68 
Twinduct | 


Wirewa 


WME PITTSBURGH 22, PENNSYLVANIA 


ELECTRIC PRODUCTS 


SAL! f ‘al NDEF 
Bennett Assvviatys. Inv. 


4 WU/arolh 
ai VVase CiPea/ 4 





THE GREATEST ADVANCE IN 


nee 
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LIGHT BULBS IN OVER 30 YEARS 


WESTINGHOUSE ANNOUNCES 
ALL NEW EYE SAVING WHITE LIGHT BULBS 


A new snape...a 
new kind of light! 


NEW EASY-TO-HANDLE CONTOURS... 
NEW GLARE-PROTECTION...NEW WHITENESS 


From Westinghouse lamp research comes this first glare-diffusing, white silica particles. This built-in 
totally new kind of light bulb in a generation. Its glare-filter is applied to the inside of the bulb with 
streamlined cylindrical shape is no greater in diam- an electrostatic coating process developed by West- 
eter than ordinary bulbs, yet it has more inner sur- inghouse, providing a bulb with over-all whiteness 


> 


face area ... more area coated with millions of tiny, and without the harsh glare-spot of ordinary bulbs. 





PROVED AND APPROVED ...ALL THE WAY 


CONSUMER TESTED... Thousands of householders through- conditions. Tests show that 

out the country used and approved new Westinghouse Eye bulbs are added to any retaile 

Saving White light bulbs, overwhelmingly voting them best happens to sales 

for modern home lighting. . More people buy more Eye Saving W 

RETAILER TESTED ... The selling power of these new light average up 120 

bulbs has been thoroughly proven under actual merchandising . . Other types of li 
drawn to displays and over-all sales ir 
list value sold up 40% in one week 


over previous sales 


ght bulbs benefit from t 


YOURS SOON FOR EXTRA SALES AND PROFITS 


Westinghouse production is now working around 
bring you stocks of new Eye Saving White bulb 
now to order the lamps you'll need to meet the 
demand in your area. You’l] make more up 
profit on every bulb sold. And, you'll sell mo , 
new life in your light bulb business. New Westinghouse 
Saving White bulbs are another example 
products and programs Westinghouse has for you right now 
Call your local authorized Westinghouse Lamp Agent or write 
Westinghouse Lamp Division, Bloomfield, N. J 


4+ 


of the plus-prof 


NEW EYE SAVING WHITE BULB gives ORDINARY BULB has glaring 


all-over whiteness and brightness hot-spot at center 


No glare, no hot-spot, no harsh 


—— i @ you can BE SURE...1F wsWesti nghouse 


Gere 
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Kaiser Aluminum uses 











ELECTRIC MANUFACTURING COMPANY 


Vandeventer and Easton Aves, St. Lovis 13, Missouri 





KILLARK Aluminum Electrical 
Fittings for New Plant Installation 


um Fittings & | 


Kaiser Aluminum’s New Ravenswood Plant Utilizes Alumin 


out for Satety .. otrensth... Protection from Rust and Corrosion 


ae 
KILLARK REPRESENTATIVES 


ATLANTA—Ernest T. Loyd, Inc 69 il w DALLAS—Geo. E. Anderson Co 901 Griffin St., f MINNEAPOLIS—Horry P. Se 
Atlanta 8, Georgia 2, Texes Minneapolis 2, Minnesotc 
BALTIMORE—Leo T. McCourt Co 1 5 DENVER—Kenneth 8. Schumann 1073 Golopa NEW YORK CITY—W. J. Wickenh 
Baltimore 18, Maryland Denver 4, Colorado St Room 22) New York City 
BOSTON—Electrical Agencies ne 9.5 D DETROIT—Riecher Electric So ( 319 PHILADELPHIA—Harry G. Ansch 
Boston 27, Massachusetts Detroit 14, Michigan $t., Philadelphia 3, Pennsyivan 

BUFFALO—Eberhard? Electric Sales t KANSAS CITY—Wm. 8. Terry Orgenizatic 26+ PHOENIX—Kenneth Anderson 
Buffalo, New York St., Kansas City 8, Missour 422 $. 7th Ave., Phoenix, A 
CHICAGO—Jock L. Rowe & Son, 2039 r LINCOLN—W McConk le 2467 c . Lie PITTSBURGH—Crescent ' 
12, 1 Nebraska Rood, Pittsburgh 9, Penn 
! D LOS ANGELES—Kenneth Anderson Co t SAN FRANCISCO—F. M. WN 
Son Francisco, Califo 


CINCINNATI—Arthur L. Ehlers Co 
St., Los Angeles 33, Californie 
t SEATTLE—Northwestern Agen 


Cincinnati 37, Ohie 
CLEVELAND—Lusty-Thomson Co 2140 ‘ MILWAUKEE—Mortin-Goertner Sale f 
A th Seattle 4. Wochinert 


Cleveland 14, Ohio 


Third, Milwaukee 2, Wiscon 





the BIG LINE 
of 

HEAVY-DUTY 

EXTENSIONS... 





Royal 


Safe, dependable Royal “Powr-Kords” 
stand up even under roughest usage 
because they're built strong to last long 
MOLDED-ON caps and connectors 
with built-in strain reliefs are firmly 
vulcanized to top quality Royal Types 
S, SJ, or SJT cord. Heavy brass blades 
and double-wipe contacts . . . locked 
in solid rubber or vinyl . . . cannot 
wobble, work loose, or pull out. 
. 





FULLY UL LISTED 


Colors .. . black and red rubber, red and 

yellow vinyl. (Safety engineers recom 

mend yellow — the high-visibility safety 

color.) Royal Fuses both Cart! 
Cord lengths .. . 10’ to 100’ rubber, 25 and plug types 

to 100’ vinyl : 


Sizes and types 

Type SJ Rubber jacket, sizes 18 
and 16 — 2- and 3-Con 
ductor 

Type S$ Rubber jacket, sizes 18 
through 12 — 2-Con- 
ductor 

Type $ Rubber jacket, sizes 14 
and 12 3-Conductor 

Type SJT Vinyl jacket, sizes 18 and 
16 — 2-Conductor 





Ask your Royal Representative for 
illustrated catalogs. Build your busi- 
ness with Royal . . . made right, to be 
right on the job. 





in profits and 
customer satisfaction 
ROYAL ELECTRIC CORPORATION 


on associate of International Telephone and Telegraph Corporation 


PAWTUCKET + RHODE ISLAND 
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THREADED-JOINT 
NEOPRENE-SEALED 


Control and Indicating Stations 


Explosion-proof, dust-ignition-proof, weather resis- 
tant and water-tight (NE!AA 4),this new Condulet® 
EWC series affords safety greater than ever before for 
pilot lights, heavy-duty push-button stations, selector 
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new safety 
in hazardous 
areas 


indoors or out! 


switches, or various combinations thereof in single, 
double or triple gangs. 

Designed expr’ «sly for Class I (Groups C and D 
and Class II hazardous areas , the new series features 
a Feraloy® housing with threaded cover and threaded 
operating-shafts throughout. Cover, shaft housing and 
pilot light jewels are tightly sealed with Neoprene 
O-rings, effectively shutting out fumes, dusts, all water. 


CROUSE@ HINDS 


MAIN OFFICE AND FACTORY: SYRACUSE. NEW YORK 


CAL EQUIPMENT (Explosion Proo 1 LIGHTING 


@ CONDULET® ELECTR end Conventional) @ FLOC 
oO G and WEATHER MEASURING EQUIPMENT - 


are sold exclusively through electrical distributors. For application eugineering help contect one 
Baton Rouge & gham Butta ? eveiand 


Residen| Representatives 








eath 900 feeds the 


10's 


The news behind the news—is that A: 
Cl 7o Sun-Times’ new Fort Dearborn pla: 


special heat-resist 


AT THE CHICAGO SUN-TIMES 


An extra margin of safety and increased 
are provided by Anaconda’s new 


news. Thus na re } er operation, there 
stly delays. The news must get out! 





eakdowns, co get ou 
at the Chicago Sun-Tim«e naconda’s Densheath 
ring 30 Piant (5088S press nl types mtercom 


pment 
your business wer failures can mean 58 is losses. Densheath 
100 has the “built-in extra performa ice your important circuits require 
Tough, flexible Densheath 900. then, deserve ttention. This top 
quality industrial wire is sound insurance against power failure. Here hy 
4 MOISTURE RESISTANCE Che presence ot 
oisture does not affect the satisfa 


tory pertor es of Densheath 900 


1 LONG LIFE. Consistently superior per 
formance throughout the years under 
the severe t operating conditions, 
HIGH HEAT RESISTANCE. Can sa ' 1 

2 sew Miiias Goa & EASY TO INSTALL. Flexiblk 

irry fh rT currents und 
~ formed, resists tearin ibr 


her ambient temper 1: } 
. stretchin trips easily 


3 CHEMICALLY STABLE. Retains its el: 
trical and physical characteristics de G& LESS “DRAG.” Coated with excl 
I A Hippel! ; coat which otters le S 


bricant most acids and alkalies lra reater resistance to scrapin 


pite ¢ posure tr uttiy compour | 


mbients, or higher temperature 


ope! itions in corrosive atmosphe res, Densheath 900 will be of partic ular 
t satetyv fk t} r h yt spots which 


ae . ie Oo j ) o o te ohe ) 
Electrician laces in Anaconda Densheath 900 for a 50-hp If yours is a plant now going to higher a 


press drive motor. In addition to three master panel 
| - | iterest. It provides in extra margin « 


res its ow itrol 











protection against power failures 





industrial wire —Densheath 9O0O! 











SEE THE 


MAN FROM 


UUilh 


ANACONDA 


Fork DENSHEATH 900 





ANACONDA 900 DENSHEATH / = | 


DENSHEATH 900 


rw, Oi | t 60 ¢ Sizes 14 Aw 
h 4/0-Aw be is Applia Wir 
Mate ‘ 











Here is a complete and low-priced line of D-LUGS. These connectors 
are more compact and heavier in weight to insure cooler opera- 
tion under more severe loads, while being much easier to install 


Only seven sizes accommodate from 1}: ML. to 1,000,000 CM. 


FEATURES: » Rugged construction 
Made of high conductivity copper alloy 
Suitable for all purposes 
Variable, each connector takes wide range 
Exceptionally compact 


Reusable 


Write for detailed information and prices! 


) 


iy DOSSERT MFG. CORP. 


YEARS OF 
TECHNICAL 
KNOW. HOW 





249 Huron Street, Brooklyn 22, N.Y Representatives in all principal cities 
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The MOE 4,47 franchise is tt "7 St valuable 
in the ti lalital- Male aitia 3 industry 
BECAUSE, despite at Jing v 


eA 

A schedules regular promotions, nationwide. \\ 
Of proved effectiveness in moving stocks 
profitably...such as the recent spectacular 
successes with Luxwood and Corder spe- 
Clalty-designed fixtures 


\\ 
* THIS AD APPEARED 


IN THE 

JULY ISSUE OF 
ELECTRICAL 
WHOLESALING 


yes, the new MOE/Z«- promotion 
for fall is setting NEW records! 


MOE Light promotions are part of a complete, integrated program 
_ not “once-in-awhile” incidents. That’s why the MOE Light 

franchise is a most valuable asset to any distributor 

It includes everything needed to make the MOE Light line 


source of exceptionally good profits year after yea 

The current MOE Light October-November promotio! 
“Fashion Favored Fixtures’ is featured 

full pages in Living, House Beautiful, Ameri H 


siting House & Garden. Total readers: 19,650,00% 
\) “4 


~ 
4 


ut 
yi, 
Mi 


iw 


THOMAS INDUSTRIES INC. 


LIGHTING FIXTURE DIVISION 


Executive Office: 410 S. Third St., Louisville 2, Ky. Dept., EL-10 
Wie.: Hopkinevilie, Ky 


Ft. Atkinson and Sreboygan 
Ft. Smith, Art 


ries at 
Los Angeles, Calif 
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Balancing circuits. 


T he re’s only OTE 
CaN do Ai — with the 
AMPROBE RS-3... 


only ré ste ) small ¢ nough 


Way you 


> fit in wou pocke t, yet 


atile enough to measure 


olt Ss, a WLps, 


n, Lynbrook, N. Y¥ 


Pyramid Instrument Corporat 


102 


aMPhDBE RS- 


In Canada: Atlas Radio Corp., 


handle 


99% 


of all your 
test needs 
with the 


ALL-PURPOSE 
AMPROBE RS-3 








50 Wingold Ave., Toronto 





Check for low voltage condition 


every commercial voltage 
requirement on three voltage 
scales... 0-150/300/600 volts ac. 
Accurate current readings from 0 
to 300 amps on five current ranges. 
The ohmmeter scale is designed 
. readings as 
taken, 
abling you to readily distinguish 
the difference 


actual coil resistances. 


specifically for you. 


low as 0.5 ohms can be en- 
between short cir- 


‘uits and 


Doesn’t it make a helluva lot more 


sense to use this one all-purpose 
instrument than to tote three sep- 
arate testers that can’t even come 
close to AMPROBE efficiency? 
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YOUR 


OF PROFITS 


CAST BRONZE GROUND CLAMPS 


THE ONLY COMPLETE BRONZE LINE— 
for %4” to 4” copper tubing or galvanized pipe. 


ONLY 4 TYPES TO STOCK— 
to cover all water pipe grounding jobs. 


THE HIGH QUALITY LINE—all-bronze for long life, 
no rusting—simple design—smooth, clean finish. 


SWINGING TOP—cuts installation time. 


PRICED TO SELL—lower than other leading clamps... 
with a “‘good-as-gold"” margin for you. 


NOTE: Cadmium plated at no extra cost if required. 


Ei A. WEAVER 2110 HOWARD ST. ST. LOUIS 6, MO. 
( 


eo CE 1-8100 
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To sell Electrical products... 
You've got to sell 
ALL 3 











@ The man who DESIGNS 


electrical systems .. . 





Jack Loveland is a consulting 
electrical engineer with Harold 
Spitznagel & Associates, Sioux 
Falls, South Dakota. He says, “Our 
primary objective is to provide 
our clients with up-to-date, serv- 
iceable construction. ELECTRI- 
CAL CONSTRUCTION and 
MAINTENANCE gives us the op- 
portunity of viewing new trade 
practices from the design, instal- 
lation and maintenance viewpoint 
Your case history articles are most 
informative.” 


@ The man who INSTALLS 


electrical 





systems... 


Electrical contractor H. E. Stone, 
owner of Atlantic Electric Com- 
pany, Solana Beach, Cal., tells us 
he depends on ELECTRICAL 
CONSTRUCTION and MAIN- 
TENANCE for information on the 
electrical code. He 
for cost estimating methods ... 
facts on new electrical equipment 
. . . labor-saving and cost-saving 
ideas. 


reads it also 


© The man who MAINTAINS 


electrical 





systems... 


Sandalio Valentin, assistant re- 
search functions as 
plant electrical engineer for Elec- 
tronic Mechanics, Inc.,Clifton, N.J. 
He says, “Besides assisting in re- 
search work, I do most of the 
electrical work in my company. 
ELECTRICAL CONSTRUCTION 
and MAINTENANCE is for me 
like a reference book, where I find 
articles on new developments, de- 
scriptions of electrical supplies, 
and practically all answers to my 


engineer, 


electrical questions.” 


Electrical men: 


These three men give you their very good 
reasons why they are paid subscribers to 
ELECTRICAL CONSTRUCTION AND 
MAINTENANCE. 


All three — the electrical contractor. . .con- 
sulting engineer...plant electrical engi- 
neer—exert equal influence on product 
selection in the electrical construction and 
maintenance field. 


It’s vital that you direct your advertising 
sales messages to all three. 


...With three separate advertising sched- 
ules?...Not at all. 


ELECTRICAL CONSTRUCTION AND 
MAINTENANCE their tech- 


nical interests in a single package. It is the 


wraps up 


only publication that serves the require- 
ments of all three groups. 


ELECTRICAL CONSTRUCTION AND 
MAINTENANCE has 37,000 paid sub- 
scribers, in all areas of the country. Over 
and over they emphasize how highly they 
value its editorial content, and the product 
facts your advertising gives them...to 
help select electrical products that will en- 
able them to do their jobs most effectively! 


The men who design, build and maintain America’s 
electrical systems pay to read 


ELECTRICAL 
CONSTRUCTION 
AND MAINTENANCE 


A McGRAW-HILL PUBLICATION @ 


330 WEST 42nd STREET, 
NEW YORK 36, N. Y. 
1958 
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Here’s the product and here’s the plan... 


" sabee , A 
Go, hi 


to boost your O/// 


7 
££, 
we 


J4 


here’s the product: 
MOLD-CURED OKOCORD... 


the toughest, most dependable cords and cables ever made! 


Your customers will forget the headaches of costly 


cord or cable failures on | ible tools and equip- 
ment when you supply them with OKOCORD ... 
OKOCORD made with tough insulation, flexible 
construction an¢ rong lateral ill ex dina 
rugged sheath that’s been cured in a metal mold. 
That’s why OKOCORD remains unaffected by 
everyday use despite oil or grease, heat or flame, 
abrasion ure or mechanica image. OKO 
CORD .. . the portable cord an ible that saves 
money by 


even under the toughest 


eR ELEN LESION BELIEF CCSD Le 2 ET 


and here’s the plan: 


A comprehensive, hard-hitting advertising and sales promotion program designed to help YOU sell, profitably! 
Soon we're going to blast off a promotional campaign that will cover every type of industry in 
your area...that will urge your customers to buy OKOCORD—and buy 


Your customer 


A direct mail campaign 
with five mailings at regular 
intervals throughout the 
Fall will tell your customers 
the facts on OKOCORD. 


... Colorful, attractive ; } ...A national advert 
envelope stuffers are will include full-page ads 
available to you for ; ae appear in electrical mag 
distribution to your own ” a well as in engineering 
mailing list. ¢ and mining papers 


4 
6371 


where there's electrical power .. . there’s OKONITE CABLE 
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PLANT MAINTENANCE MEN 


DEPEND ON 
ROYAL PORTABLE CORD 


More and more men on the job look for the Royal Stock up on Royal Rubber, Neoprene, and Plastic 
name on the Cord and Cable they use to power Jacketed Cords — Royal Machine Tool Wire — 
industrial machinery and equipment. Because Royal and Royal Heavy Duty “Powr-Kords” and Exten- 
builds top quality into every foot of cord ... and sions. Cash in on the day-to-day demand for Royal 
packages it for best protection in storage and easiest quality products and quality packaging 
handling on the job... there’s little wonder that 
Royal is the first choice in Industry today. See your local Royal representative 


ROYAL ELECTRIC CORPORATION, pity telat Rhode tIsitand 


associate of International Telephone and Telegraph Corporatio ROY | d 


| . - é¥ ——¥ =A ra . ® 
REMEMBER : ( \\ : - AN ASSOCIATE OF 


ROYAL... ? CAPS & 
EXTENSIONS CONNECTORS WIRE & CABLE WIRING DEVICES Ph 
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NEWS FOR THE INDUSTRY 





New View on Lighting 


e Latest survey shows median distributor's fixture sales 


amounted to | 1- to 20% of last year's sales volume Quality and Delivery 


“Put more emphasis on quality and 


e Another survey says lamps claimed 6- to 10°, of their 
'57 sales 


A SHARPER PICTURE i the 
distribution scene 


sketched. In a recent field s 


service, 


conducted by 


personal nterview 


among electrical wholesalers in eight 
major trading areas—by ELECTRICAI 
WHOLESALING, the following statistic 
on lighting fixtures and 


turned up 


Total Sales 


Checking out closely 
fixture survey (EW-Sept 
lighting fixtures accounted for 11 
20% of the total sales of the me 
distributor in 1957 (Seventy-five 
tributors were questioned in the fixture 


survey—47 in the lamps survey) 


4 


3 the median was 15 
total sales in 1957, the med 
utors claimed lamps accounte 


to 10 


Fixtures 


e Stock—The median distributor 
terviewed, said that from five to 
times a month, he filled orders for 
types of lighting fhe did not sto 
When queried: “During 1957 
proximately what “ of your 
ng sales were shipped direct from 
stock the median distributor 
swered that from 61-70 were ship 
ped in this manner. Drop shipments 
accounted for 31-40% otf the median 
distributor's lighting sales 
® Approximately what °c of your 
fixture sales result from purchases by 
a specific brand name? Of 69 replies PRESENTING W 
the median was from 21 -30% president of Da 
e What is your approximate inyen- 
tory of lighting fixtures at present? In 
dollars, the median distributor an 
swered from $20,001 to $30,000. I 


5 


units, he claimed from 1,001 to 2,00( 


35th Anniversary 


When asked how they rated thei auphin Electrical Supple Cx K 


Design and Discount 


suppliers on quality, design, discount Harrisburg, Pa., was 22 years old Daupl 
structure and delivery, the distributors when W. R. “Bill” Robison. startes so 
subjected to the interview zeroed-in working with them in 1923 
on two big targets—design and dis Last August, the now 57-year 
count structure organization—in addition to presenting 

e “It is unfortunate more fixture Robison with a va rift t 
manufacturers do not employ more him to dinner 
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New View on Lighting 


Cont nued trom p 


wi 
oa 7 
poge 


Nutor questioned 
Out-ol-are suppliers 

facilities as an 

weeks,” (4) The fre v 

Should be ell ! re shoul 
be, according t ne wholesaler 
“complete 

if F.O.B 

any invc 

merchand 


wOnal cna 


® Returnec Goods Mor tl 


c t 


quarte! | ne distripdutors 


y 


Swering, Sal na ne ittitude was 


Satisfactory towards tl supplier's 
returned goods [hose who 
were unsatisfied had mixed emotions 
ibout the policy licy of load 


you and let not flexible 


enough to conditions 


t 


tinued items 


¢ Manufacturers’ Reps—Fifty 


+ distributors answering said that 


the manufacturer’s representative calls 
on them twice monthly. or even week 
ly Iwenty out of distributors 


questioned claimed manufac 


turers representative conducted 


Sales meeting with their organization 
on request Nineteen wholesalers said 
the representatives conducted a meet 
Ing Once a year (without request), and 
13 distributors said the representatives 
would conduct a sales meeting twice 
Sixty-four out of sixty-five 
replying distributors were of the opin- 
ion that 
worthwhile 


a Yeal 


these sales meetings were 


© Product Improvement—Do you 
have any suggestions on how a fixture 
manufacturer might improve his prod- 
uct or product line? Basically, the re- 
marks made by the distributors inter 
viewed can be broken down as follows 

Upgrade the overall quality—im- 
prove quality control. Fixture manu- 
facturers should use better brass finish 
ings, better design and better trained 
salesmen. There should be closer atten 
tion made to inspection, packing, label 
ing ind a greater effort to find out 
wants, rather than 
down their throats 


the customers’ 
trying to force 
particular models.” 
Almost one-half of the distributors 
questioned, claimed that they were 
particularly attracted by a certain 
fixture line which they did not stock 
because of completeness of the line 
demand for it, the sales program 
connected with it, its specifications 


and distributor policy 


Lamps 


en electrical wholesale 


tracdine 
dG 


contacted i ne 


lamp survey 
reaking dov lamp business 
ustom median distrib 


said tha 


ccounted for 2? to 50 


ectrical contrac 
InaguUus 
blishments came 
ime percentage 


and buil home owners 


nted ¢ 1() 
(CCOOUTILCYU ( to 10 of 


1Oowr 


OreakK-down 


e Are You Pushing a Group Lamp 
Replacement Plan? Distributors 


mt dowr t} 


y middle on this 

rmatives and 23 

neral feeling on 
Was one 

no are pushing 


} 


mucn success 


the sur 


t on a small 
© How Can 
improved? 


tions that were 


Lamp Packaging Be 


some sugges- 
when the 


question wa 


© Full sleeves on fluorescent (with 
lamp identification on them). 
Smaller packages. 
Split packages should be better 
packaged. 
Easier opened standard cases. 
Improve protection less than 
standard packaging, 
Improve inner packaging. 
*® Parcel post rather than freight. 
e More pre-selling on packaging. 


e Product Line—One of the biggest 
complaints of the distributors con 
cerning product improvement is that, 
“too many of the manufacturers are 
concerned with only slight variations 
on the same type. This goes for a lot 
of other items other than 
Again, too often the stock in so-called 
new lamps becomes obsolete. What 
they should do is cut down on the 
number of 


lamps 


variations On one size 
standardize.” 


lamp and 
e Service and _ Policy 
offered by distributors, for the pur- 


Suggestions 
pose of improving the service and 
lamp 


scattered opinion concerning consigned 


policy of suppliers, showed 
and purchased lamp stock, but most 


of them agreed that there should be 


¢ Greater emphasis on selling prod- 
uct rather than price. 

* Police the discount structure. 

® More regular and complete calls. 
(see aii departments). 

® Limit distribution. 


e Consignment vs. Purchased Stock 

Out of 45 answering wholesalers, 30 
said they preferred consigned to pur- 
chased stock. Those who favored pur- 


Continued on page 136 


TA we 


... BUILT FOR RUGGED, 
CONTINUOUS HEAVY DUTY 


JACKET is certified by a registered 
professional engineer to contain 
not less than 67.32% Neoprene 
A signed certification is affixed to 
each reel. This great quantity of 
Neoprene gives maximum protec 

tion against oil, ozone, sunlight, 
acids and alkalis 


BRANDED with complete data 
name, type, size, number of con 
ductors, rated voitage, ‘*P116BM’"’ 
— every two feet, exactly; making 
it the only cable that is self 
measuring 


SYNCHRO-CURED — vulcanized by 
the exclusive patented BRONCO 
process — for long-service life and 
maximum flexibility 


LARGE CABLES — Bronco 66 Cer 
tified Type W is available in cable 
sizes as large as 4/0! Made in 
600 voit and higher voltage types 


APPROVED bears symbol 
‘‘P116BM" which denotes approv 
al by the Pennsylvania Bureau of 
Mines and acceptance for listing 
by the Federal Bureau of Mines 

meets specifications of the 
A.S.T.M has been awarded af 
proval certifications by the Cana 
olr-lame~) ¢-laler- leet. t-elmr- 1 acele 


ORDER THE LENGTH YOU RE 
QUIRE. IT WILL BE SUPPLIED 
AT NO ADDITIONAL COST 


SALES. OFFICES IN ALL PRINCIPAL CITIES 


16 LOCAL AND 3 CENTRAL SERVI 
on, ee a: eee eOnenen .| UT THE 
COUNTRY OVERNIGHT SERV f 
TO ANY CITY IN THE COUNTRY 


WESTERN INSULATED WIRE CO. 


America’s fastest growing 
specialist manufacturer of port- 


able electrical cords eas 


LOS ANGELES 58, CALIFORNIA 
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BUSINESS INDEX for July 1958* 





NATIONAL PICTURE: 


[| s=1947-49= 100% a a __1947-49=100% 
—_—— an 

— 20 — 
— 180 — 

wai — = - — 160 

—s INVENTORY i ea RR ~ 4 
—_——— —_—_—| - 100 
— «- 








-— 














¥ — 
oe ee ee ee ee | SES a cere seeeeee 
I 


955 1956 
% CHANGE 


1957 from 1958** 


— 7 


July ‘58 
Sales al 150 
inventory 114 


INVENTORY 


REGIONAL PICTURE: — a 


From From 
. uly '57 


NEW ENGLAND 

MIDDLE ATLANTIC 

EAST NORTH CENTRAL 
WEST NORTH CENTRAL 
SOUTH ATLANTIC 

EAST SOUTH CENTRAL ... 
WEST SOUTH CENTRAL 


MOUNTAIN 


5 6 


**Seven months 1958 from seven month, 1957 


PACIFIC 


*For electrical apparatus, supplies distributors. Sou 
(X): These figures are not available 
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Pennsylvania’s 
Turnpike... 

Model for 
Modern Motoring 


October, 


When the Pennsylvania Turnpike opened in 1940, 
it was the first modern highway of its kind in the 
East. Since then, it has earned a reputation as 
a model super-highway whose design combines 


free flow of traffic with a low accident rate 


One of the requirements for the Turnpike tunnels, 
interchanges, approaches and portal buildings was 
in electrical system of the highest quality. That’s 
why Phelps Dodge building wire and rubber 
insulated, neoprene-jacketed cable was installed 
For 18 years, this wire and cable has been giving 


the Turnpike dependable, trouble-free service 


On every wiring job where top-quality performance, 
expert workmanship and experienced “‘know-how’ 


are called for, it pays to rely on Phelps Dodge 


vour Phelps Dodge distributor 


PHELPS DODGE COPPER PRODUCTS 


SALES OFFICES: A: 
and, Dallas, Doyton, Detr 
Mo., | Angeles 


rgh, Portland e., Richm 
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Combine Your 
Mast Kit Orders 


with 
Porcelain! 





SAVE Freight costs! 
Combine PORCELAIN 
PRODUCTS WIREHOLDERS 
with mast kits to make 

prepaid shipments. 


A complete, quality line of 


secondary service materials 


eh tl leah 


use 


Electrical Porcelain 
Since 1894 


Porcelain Products. Ine. 


CARty, ono 


| trically 


| Cove, aS 


INDUSTRY-WIDE PROGRAMS 





LILCO Gives Ist LBE 


| Modernization Award 


NEW YORK—New development 
in the LBI 
to be the first Live Better 
Medallion 
modernized 
pinned on owner Bill Baker of Glen 
N.Y 
sented by the 
Company 
e “Typical Tract 
LILCO Medallion 
made on the basis that the Glen Cove 
had 


what is believed 


Electrically 


program 


ever awarded to an elec 


home has been 


[he award was pr 
Long Island Light 
House” Che 
presentation Was 
home—a “typical tract house’ 


been improved to accord with 
utility’s Medallion Home standards for 
wiring, lighting and appliances 

e “Heart” of the Home A dis 
tribution panel with twenty magnetic 
breakers 1s the 


improveme 


type heart 


the home's 


circuit 
electrical 
were 


Inadequate lighting fixtures 


placed and a wide selection of add 


fixtures added, to answer dec 
orative, functional and 
Built-in lighting strips 
and other special effec 
of the new lighting 
At the ceremonies held to 
yp hom e William 
LILCO 
nd the Murr 
e More To Come 
th similar Medal 


remodelied 


tional 
Safety needs 
cove lighting 
ts also are 
VStem 


+} 


tne t 


Schmidt, vice resident 


edallion 

now he ’ 
nov peing 
nounced to 


presel 


More Home Electricity 
Planned by EE! for ‘59 
NEW YORK—Fo 


the Edison El 


lowing ar 
Institute 


7 


director orette 


iring 
vill be 
ry mem 
All-electric liv 
Medallion Home 
aggressively promoted 
* Rallying Point 
that “EEI’s 


represent a 


stated 


designed t 


Corette 
program 1s 
rallying 
1! other 


field to 


point tor 
trade 


concentrate and 


manu 


facturers an allies in 


the electrical 
coordinate their selling efforts in th 
market I 


residential oO carry out 


ELECTRICAL WHOLESALING 


program plans to make 
national “ines, news 

With th 
ied, “strongly 
trated 


forts of elec 


adver 


others 


f t . 
( ffec iveness 


seyt } 
it both th 


“Give Better Electrically’ 

Offered to the Industry 
NEW YORK—A new “Give Bett 

Electrical t—designed fo 


300,000 Entries in 
Housepower Contest 
NEW YORK rt 

Hous 


« 


© Four Objectives 
Prog m < 1 +} ¢ ¢ 
tt 

= 
the 


nued on page 136 
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WHEPREVE vou are... 


GENERAL CABLE MEANS\| 


{pit - ee ee ee 


. t Ve en ee el 


‘ a ~ 


tia it De 


ii 


There's a fully-stocked and expertly staffed General Cable Distribut 
conveniently near every General Cable Authorized Distributor. 50 Distrib 
Centers are now strategically located in every part of the country. Invent 
for your orders, to save you time and money: you get fast delivery fr 
nearby General Cable stocks, save your own warehouse space 

and inventory costs. Wire and cable specialists are ready to give yo 
technical aid whenever you need it and they’‘re in constant 

touch with the latest developments at the General Cable 

Research Laboratories. General Cable backs you up all the 


way down the line with service and quality 


GENERAL CABLE CORPORATION 
420 Lexington Avenue, New York 16, N.Y 
Offices and Distributing Centers Coast-to-Coast 


7% 


4 


for quality and service... GENERAL wv) CABLE 
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Combine Your 
Porcelain Orders 
with 
Mast Kits! 


aa 





SAVE 


Freight costs! 
Combine 
PORCELAIN 
PRODUCTS 
MAST KITS with 
wireholders to 
make prepaid 
shipments, 





Send for 
NEW Mast Kit 


Brochure 


Electrical Porcelain 
Since 1894. 


Porcelain Products. Inc. 


CASEY, onto 


What's Boiling in the... 


Lighting Potpourri 


ATCHING THE LIGHT of the 
sun was a fairy-tale thought back 
light 


curse 


used to 
than 


twentieth-cen 


in the days when they 


a “single candle rather 
the darkness In the 
tury, practically 


able, and wonder! 


nothing is unbelie 


ful events have be 


come so daily 
diet that 


met with no more than raised 


much a part of our 
sensational achievements are 
usually 
evebrows 

evebrows 


Eves were pel I ind 


raised when light was 
Toronto, Ont., in 
August. A 


10,.000-ftoot 


matched indoor il 
the latter part | 
light 


made 


great 
flare of candles 


worth illumination history as 


i barrage of electric lights on stage 
climaxed the dramatized 1958 Prog- 
ress Report of the Illuminating En- 
gineering Society. 

An installation of than 
spotlights of today’s design produced 
the light of the indoors for the 
first time. The 10,000-foot candle total 
light that the 


earth's surfaces 


more 150 


sun 
equals the level of 
sun delivers to the 
each 


day 


Public Demand 

Higher lighting 

zooming up in 
efficient 

and 


been 


demand fot 


levels have 
public 
production in 


comfort in 


more plants 
and offices greater 
the home. In 1952, the 


100-foot 


range Was 


candles. Today, 
IES, the average Is a 
100, with many prefer 
SOO By 1968.” 


Linsday 


from 10- to 
according to 
little 
ring 
claimed E. A 
the organization, “the average 
double as the lighting 
improves. If the current 
Linsday pointed out, 
‘we should be matching the illumi 
nation of the with some of our 
installations by the 


above 
200, and a few 
chairman of 
can be 
expected to 
technology 


rate continues,” 


sun 
outdoor 
2020 


sun 


year 


[ruly, we are reaching for the 


New Developments 


More than 850 members of the so- 
Report 
witnessed nearly devel- 
light installation 
and fixtures paraded across the Stage, 
or flashed in color on the projection 


ciety attended the Progress 


and 200 new 


( pments in sources, 


screen. 
e The Experts Say—TIhe five most 
important advances during 1957-58 in 
the illumination field according to the 
lighting experts’ report were 

e Development of a 


new cathode 


nm mercury vapor lamps. The new 
heart” prov ides YO ot 


light ifter 


stead of 60° is in 


original 
output 6,000-hrs use in 
earlier 

e Development of an 
metallic 
fixtures which 
of the light 
lamp—a 


designs 
evaporated 


coating for use in lighting 


reflects close to 90 
produced by the fixture’s 


considerable increase ove! 
reflector 
e Sharp trend in new 


and industrial 


earlier types of 
home, office 
lighting installations to 


ward increased levels of illumination, 


with the majority almost doubling 
the levels of the previous 1S vears 


e Notable 


light, largely combined with color, for 


growth n the use of 


decorative and display purposes 

e Triumphant success capping the 
20th anniversary of the fluorescent 
lamp, first introduced to America at 
the New York World’s Fair in 1939 
© Of Mercury Lamps—The major 
stepup in the maintained lighting level 
of mercury lamps, according to Lins- 
day, was accounted for by the elimina- 
tion of “blacking” as the lamp ap 
proaches the 6,000-hr mark. While the 
deposit iS an 
Linsday commented, the new type 
lamps create a which 
reflects rather than absorbs the light 
produced by the cathode. 
e Reflector Materials 
turning to the new 
material, explained 
tributing a 


unavoidable reaction, 


white deposit 


Linsday, in 
metallic reflector 
that beyond 
amount of 


dis- 
light, 


the base to which it is applied is plas 


greater 


tic and can be readily curved and 
bent to fit almost any 
e And Others—Other lighting 
developments exhibited during the re- 


port 


fixture design 


new 


industrial 
fixture equipped with built-in air-con- 
ditioning 


included a fluorescent 


ducts and with a high 
attachment 


heating supply; a 


Capacity hose ready for 
to the cooling or! 
new 8-ft fluorescent  street-lighting 
luminaire designed for mounting par 
allel to the than at 


right-angles, so the glare in the eyes 


roadway, rather 
of on-coming drivers can be reduced: 
another street 


“pow er groovy ed 


8-ft with 


luminaire 
fluorescent tubes with 
approximately double the light output 
in COMmparison with standard tubes of 
the same size 

Another street lighting device 
exhibit 
luminaire” in which 
escent tubes are vertically 
behind a plastic 
that tapers from approximately 


top of the 12-ft 


in the 
“pylon 
fluor 


was a Canadian-made 
two large 
mounted 
translucent casing 
18-in 
wide at the fixture 
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Before you buy Motor Controls... 
CONSIDER THESE FEATI 


Welded seams...sturdy piano hinge...slotted Hex cover 
retaining screws...cast aluminum handle...padlock pro- 
visions on handle and door 


ket...mechanical cover interlock 


Visible blades...crossbar under the 


arc quenchers...dual switchblade con 


joints per pole...pressure-type solde1 


FEDERAL PACIFIC’S TYPE ‘K”’ 
COMBINATION MOTOR STARTER 


Designed for mass production industrial equipment, 
the quality features found in the Type “K” are typical 
of the kind of construction that goes into every device 
in the Federal Pacific line. Federal Pacific’s manual 
Or magnetic motor controls are available in NEMA 
sizes 0 through S5—with accessories to meet all prac- 
tical requirements. Bulletin 514 gives full details on 
combination starters. For this or for specific informa- 
tion to cover your particular needs, write to: FEDERAL 
PACIFIC ELECTRIC COMPANY, General Offices: Newark, easily accessible... flexible coil leads... bi-metallic over- 
New Jersey. load relay for manual or automatic resetting 


Easy-to-change, silver cadmium contacts...con- 
tact assembly rides on ball bearings...operating coil 


FEDERAL (4) PACIFIC 


~ 


The Best in Electrical Distribution and Control Equipment 
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Complete Specifications on 
these two New Electric Heaters 
Available Upon Request to 


Division Of 


C and | Portable Heater 


COMMERCIAL and INDUSTRIAL 
—that's what C & | stands for! 
And it stands for a whole lot of 
good qualities, such as quick 
warmth, cleanliness, and safe- 
ty. Specifically designed for 
stores, supermarkets, offices 
factory departments, and any 
area where additional or tem 
porary heat is needed. Adjust- 
able louvers make it so con 
venient to direct fan-driven 
heat right where it is wanted 
Built-in thermostat automatic 
ally maintains desired temper 
ature. Yes, for complete safety 
it has the Electromode exclu 
sive sealed-in Safety Grid heat 
ing element 


5KW—240 Volts—Single or 3 Phase 


RADIANT Wall-Type 


Electric Heater 
for Bathroom and Small Room 


Made in both automatic and 
manual models, these modern 
heaters provide an economical 
way to enjoy clean, healthful 
convenient electric heat. Quick, 
radiant warmth fills the room! 
Flush type polished Stainless 
Steel grille assures permanent 
beauty. High polished solid 
aluminum reflector designed 
to maintain most efficient heat 
radiation 


Simplified design permits fast 
easy installation. Mounting 
bars eliminate necessity for 
framing; also serve to position 
heater for different types of 
wall construction. Bars may be 
easily removed, and there are 
mounting holes in the flange 
and sides of wall box for exist 
ing construction 


COMMERCIAL CONTROLS CORPORATION DEPT.EW-l1O8 ROCHESTER 3, NEW YORK 








stanchion 


Residential Lighting 

In the field of residential lighting, 
innovations included a ‘satellite bub- 
ble’ fixture of narrow plastic tubing 
that was whirled on a mandrel to a 
bottom circumference of 41!2-ft. The 
Ccecorative design was lighted with a 
200-w lamp 
e New Shapes, Installations—A new 
bulb, shaped more like a _ square 
bottle than a globe offers a handy 
gripping surface for easy insertion 
into sockets. Also exhibited was a dis 
play of residential installations fea 
turing perimeter lighting, which sup 
plies not only a high level of illumi 
nation for indoor seeing tasks, but 
also a wash of light over the walls 
e Off-Shore Lighting—A leading en- 
try in the exhibit was a new marine 
buoy, battery powered, which is 
equipped with a 2-filament bulb, a 
low voltage filament automatically 
taking over from the high-voltage fil- 
ament when the battery runs down 
It was designed to assure continuity 
of lighting at remote off-shore dan- 
ger points which can be visited only 
a few times each year by mainte- 
nance crews 
e Foreign Interest—Europe, Asia 
and Africa placed entries in the ex 
hibit, with Japan showing the great- 
est advances in foreign lighting. A 
mew light source using zenon as its 
base metal was pictured in use in 
Munich. A touch of the old and the 
new was spotlighted when fluorescent 
lighting was shown illuminating the 
crowded old-world streets of French 
Morocco—and mercury in Algiers 


Fluorescence—What Next? 
WENTY YEARS of fluorescent 


lighting progress since its develop- 
ment in 1938 and subsequent New 
York World’s Fair introduction, has 
seen the typical lamp ballast reduced 


over 50% in price, about 60% in 


welg ind over 30 
ing to F. C. Fisher, general manager 
of General Electric’s Ballast dept 

e The Future—Commenting on the 
ballasts 20th anniversary, W. W. 
Brooks, Development & Consulting 
engineer for GE in Danville, said that 
the next 20 years would see electro- 


in size, accord- 


luminescence, “which converts elec- 
tricity directly into light,” used for 
Ballasts that will not 
cut out, but only reduce the light out- 
put when abused,” might also be part 
of the next 20 years development, he 
commented. Also on the new develop- 
ment list are “larger ballasting devices 
equivalent to 2- or 3-kva for high 


home lighting 
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OULTIGHT | 


LIMIT SWITCHES 





6 


Push roller, oiltight 
limit switch, showing 


FORK LEVER ADJUSTABLE TOP PUSH ROD rubber grommeted 
PUSH ROD TYPE ROD WITH PLASTIC wiring hole on back 
WINDOW of "manifold" type, 
used on above auto- 
matic production ma- 
chine made by Cross 
Company, Detroit 


¢= OIL SEALED HEAD 
.@ AND BODY 


assure reliable operation 


Completely sealed . . . oil, dirt, and metal 
chips cannot foul up contacts or operating 
mechanism. Operating heads are inter- 
changeable—can be mounted in any one of 
four positions. New “‘wobble stick’’ heads 
operate in any direction. All of these limit 
switches have maintenance free, double 
break, silver alloy contacts. Specify Allen- 
Bradley —the quality line of limit switches. ROLLER LEVER ADJUSTABLE 
FOR CAVITY ROLLER 
WOBBLE MOUNTING LEVER 


STICK TYPE 





bem ee) mete) baie) & 
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lements with supply power fre 
quencies of several thousand cycles 
Brooks also stated that the fluor 
escent lamp of the future may be op- 
erated by powdered or Ferrite core 
type ballasting elements which would 
considerably reduce a given fixture’s 
weight and increase efficiency of the 
svstem [rom about 5U to over YO 
Supply power would have to be con 
verted to frequencies of several thous 
and cycles for h gh level commercial 
office and school lighting equipment 
4 e The Trend Brooks indicated that 
(Dual-Element the trend is toward more powerful 
fluorescent lamps that require “light 
ing fixture hardware for a given 
The General Purpose F ? level of illumination Lower initial 
cost \ nm possible because fewer 
| be necessa’ry 
*interrupting Capacity 
25,000 Amps. A.C. 


replaces 

nt home hting methods,” he 
continued, a emi-conductor fre 
quency nversk levice will b 
necessary t ra - y levels to a 


his is the first low voltage fuse with a published inter- § useful point equency would 


rupting capacit f 25,000 Amps. (15.000 Amps. mor be necessary 1 ve such a system 


mproved lighting eff ncy 


than quired | Standard for fuses.) 


iB exdinary ty 
Eye-Fi Relighting 


A NEW CONCEPT of industria 
or 


nmercial lighting promo 


HIGHER INTERRUPTING CAPACITY. 25.000 : tion Eye Fidelity Relighting” was 
a 250 V & 600 \V 


. unveiled recently before a meeting of 
Handles short-circuits 2 rigs . 


leaders of all segments of the indus 
é trial and commercial lighting industry 
ation into 29,000 Amp zon " “i : n the Hotel Park Lane, New York 
dur Dus-ways, feeders, motor control § The program is sponsored by the Na- 
branch circuits ; Ae tional Lighting Bureau, National Elec 
TIME-DELAY. Safely starts heavily loaded 4 trical Manufacturers Association, and 


expansion of the five-year old, 


mes larger than ordinary fuses. Expands fuse ay 


without blowing. Prevents circui 
; program 


motor-st 


arting currents 
matched” protection 
euitiieine Quality and Quantity 
; “a 
COOLER OPERATION. Runs cool because of silver - 3 oe So aes me 
plating and low I?R losses throughout. Opens al a mphasis on high quality and quantity 
- “4 of commercial and industrial lighting 
286° F. or 500° lower than ordinary zin : : 

’ ig In an address to the meeting, George 
links Ideal for distribution and panel } : j Tavlor now president of the 
boards, motor branch circuits, , ['luminating Engineering Society, 
knife and enclosed switches P pointed out that by 1965, the present 

).$. Patent Nos ; Insist on TRI-ONIC. : $500 million lighting market will rise 


749-23 : t $1 billion erely as a result of 


71 Ask for TRI-ONIC Bulletin today. 





w building and an increased aware- 
ness of the value of good lighting 


T 1 
© The Gime Hewat Co. 1958 However, he stressed, the new stan- 


Tronic) yi ~twabe 70 The Swill” dards to be introduced by Ik S early 


in 1959 (see page 79) can contribute 


THe CHASE-SHAW MUT co. to boosting the market to possibly 
374 MERRIMAC STREET + NEWBURYPORT, MASSACHUSETTS double that amount by 1965; or com- 


prehensive promotion of quality and 
Subsidiary of 1-T-E CIRCUIT BREAKER CO., Philadelphia, Pennsylvania ' 
y quantity, such as is envisioned for the 


Eye-Fi” program, can raise sales to 


the $4 billion level 
Si a. ap @ @& >. e Rally Round the Program—The 


IES chief called upon the industry to 


=~ c-o-T TRIOWET” exe QT rine rally behind the program. The push 
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U 


for that EXTRA PROFIT — along with the wire, conduit and switches, ask, 


how about the BURNDY CONNECTORS?” 


With competition and high costs squeezing profit 


sapuvrcocmrasmecvetn |: CRAM £84 


profit, fast moving lines in selling starts your customers on 
You'll get more from your Burndy con- : this easy way fo wire 
nectors and installation tools because . 
they’re... * 250 popular-size Burndy HYLUG 
" terminals in three Flip-Top 
. boxes, plus easy-to-handle 
markups with your other items * HYTOOL that cuts bolts, crimps 
a natural add-on to almost every order, for lugs, cuts and strips wire... 
move gral with tees oflest . would cost $11.45 separately, 
- but you can profitably sell this 
known as leaders in the field and bring you * kit ata low $6.50. Brings repeat 
more high profit repeat business " business on high-profit HYLUGS. 


priced to give you a better break...compare 


To make even a small sale show an extra profit, sell 


e+ aD ea Hox "ae oe y 58-21 


Norwalk, Connect In Europe: Antwerp, Belgium Toronto, Canada 
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SINGLE-WIND WRAPPING 
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PERMANENT FAST STICKING ABRASION-RESISTANT 


FAST-SELLING ONE-WRAP 
PRIMARY INSULATION 


Fodor QUIK-STIK 
polyethylene electrical tape 


Ideal for all outdoor and indoor, underground or overhead 
wiring, in utilities, electronics, aircraft, automotive, and 
general use 

Stays flexible from minus 70°F to plus 200°F 

Permanent strong tack—sticks anywhere! 


Dielectric strength tested to 1,000 volts per mil; uniform 
power factor over wide frequency range 


Low moisture-permeability, high corona-resistance. 


Resists acids, alkalies, oils, solvents, fungus, bacteria, gases. 


LEARN HOW YOU CAN PROFIT from new Porter 
QUIK-STIK polyethylene tape— write Quaker Rubber Division, 


H. K. Porter Compan Y, Ine.: Ph ladelph a a Pa.. 


Pittsburg, California 


H.K. PORTER CoMpPANY. INC. 


QUAKER RUBBER DIVISION 





| comprised last year’s show. 


thev’d give it would | or their ow! 
mutual benefit in increasing sales, as 


well as for the benefit of management 


f which pul ises good lighting, and 


for the r wi Operates unde! 


y j htino 
LOOd Hgntin 


e Promotion h nounced pro 


advertising in 


tagging of 


| member compa! pro ts with the 


Eye-Fidelity 12” tag, and with 
identification a ember, Eye-Fidel 


| ity Lighting Grou id the produc 


tion of literature k ocal use by 


2ZTOUpS and OM C promoting good 
lighting 

e Expansion peakers at the meet 
ing emphasized the fact that the new 
program is an expansion of the Certi 
fied Program ither than a substitute 
for t resent [ d Lighting 
Bureaus 1 new bureaus which elect 


rams may 
i reported 


be offered, 


or without the 


| Other portions of the program 


e NAED Head Present—Attending 
the meeting were J. P. Hamblen, 

ssident of NAED, and of Southern 
Electric Supply in Houston; and Arthur 


| W. Hooper, executive director, NAED 


N. J. MacDonald, president, Thomas 


| & Betts Co., vice president of Na 


tional Electrical Manufacturers Asso 
ciation, and chairman of the NEMA 
3usiness Development Policy Lommit 


| tee, was chairman of the meeting 


New Dimensions 

New Dimensions for the Foot 
Candle.” That’s the basic theme for 
the all-industry National Lighting Ex- 
position, to take place in the New 
York Coliseum, March 1-4th. It’s 
reported that educational displays, an 
industry-wide clinic, and manufac 
turers’ exhibits will be geared to 
carry-out this slogan. In addition, 
there will be twelve symposiums (de- 
livered by experts), also acting as 
backers of the slogan 
© 90% Sold—‘The fact that this ex- 
position is 90% sold, with six months 
still to go, is proof positive,” reports 
Harold R. Meyer, producer of the 
show, “that the lighting industry has 
awakened to the value of one central 
market place representing all facets of 
a highly dynamic and growing industry 
lo date, 150 booths have been sold 
in the main hall, necessitating the 
opening of the east and west wings, 


| as compared to the 180 booths that 


e Educational Section—Meyer _ re- 
ports that, among the groups who have 
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Engineered for Dependability 


2. IN Mining and QUAFrYING sining engineers everywhere wi 


lex-TIREX heavy 


are careful to specify Sims 





which TIREX is famous 
pounds in a lead mok 


never been surpassed 


Tirex Shuttle Car Cable 


.. MM Power and Lighting simpiex-annvorex 


designed for installation in any enviror 
circuits requiring up to 35 Kv; permit 
90°C. wet or dry; and can be supplied 


armor, C-L-X continuous 


Condex 


Anhydrex Insulated Sub 


Railroad men rely heavily on Simplex cable lud 
Control, Communication, Signal, D 5a Vire, and port 
sis especially true where Signal Cab 1eir sense 
of responsibility both to the road and to the pub Jer ds that they use 


only the finest 


Railroad Signal Cable 


water, 


». » IM Industrial CONStructiOn isnt engineers ca sin aihdeten wiende 


sheath. This closed system is 
and is extremely flexible, strong an buried 
Available with thermoplastic covering al coding 


*Continuous Lightweight exterior, 


C-L-X Sheath with Thermoplastic Cover 


. . 

sne in Mainte nance The reliability, safety and efficiency of any portable electric tool depends on 
the integrity of its cord or cable. Simplex-TIREX portable cords and cables 
are practically indestructible when used to do the work for which they are 

tioned in lead. 


designed. TIREX portable cables are also cured and con 


Tirex Welding Cable 
For Specific Product Data Write To— 


WIRE & CABLE CO. 


79 SIDNEY STREET, CAMBRIDGE 39, MASS. 


Visit Booth 162, 4th National Electrical Exposition, Dallas, Nov. 18-20 
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START-STOP : ee | taken advantage of the educational 
STATION le - 5 Tl section offered to the industry to fur 
with pilot. om" by , eS ba ee ther educate the buying influences as 
For surface . eta | well as the lighting manufacturers, are 
NEMA’s National Lighting Bureau 
who will present their “Eye-Fidelits 
Relighting” program 


mounting. 


SELECTOR SWITCH with pilot. 
Brass plate for flush mounting. 


A Lifeguard Arc Tube 


The Westinghouse Electric Corp., 
Bloomfield, N. J., has announced “a 
major engineering advance in the con- 
struction of mercury lamps, resulting 
in greatly improved light output during 
the entire life of the lamp.” 

e Blackening Reduced—The improve- 
ment is, according to Dr. Rolland 
M. Zabel, engineering manager of the 
lamp div., the result of a new arc 
tube—termed “Lifeguard’’—contain- 
ing an electrode which reduces the 
SIZE 1 MAGNETIC STARTER blackening of the arc tube during the 
with selector switch use of the lamp 
in cover. Dr. Zabel said that laboratory tests 
at the end of 7,000-hrs of use showed 


7 that mercury vapor lamps using the 
SIZE 0 ; new arc tubes still produced 90% of 
COMBINATION re their initial lumens. Lamps using the 
STARTER with . present type had lost 30% of their 
fusible disconnect MANUAL STARTER mitial light output 
Gs Aad a with pilot. Fer It is estimated that if all users of 
tial. surface mounting. . the popular 400-w size mercury vapor 
lamp were to switch to the improved 


MANUAL STARTER 4 type lamp, they would gain $5 million 
and selector switch. : : v-orth of additional light per year 
For surface mounting. 








We Help You Sell | Lighting Awards 
P Cromwell A. B. Halvorson, de- 


T h ese i] ia AT ! N G an ol signer of the ornamental luminous 


arc lamps that lighted America’s first 

VENTILATI NG Controls! . “Great White Way” in 1911, received 

the 1958 Gold Medal Award of the 

Illuminating Engineering Society re- 
cently. 

The award, which was presented to 

and ventilating market, because Arrow-Hart the retired lighting engineer at cere- 

ay monies during the Society’s annual 

, , : , ; technical conference at the Royal 

Here’s what we’re doing: (1) A-H Engineers are * York Hotel in Toronto, is the highest 


You can sell the profitable, fast-growing heating 
gives you real sales help right down the line. 


constantly uncovering new heating-ventilating honor bestowed by the international 
organization. The medal is_ given 


annually to the one who, “by 
distinguished contributions, has con- 
spicuously furthered the art, knowledge 
and profession of illuminating engi- 
neering.” 

Halvorson, who was born in Butte, 
Mont. 75 years ago, played a role in 
the development of every major elec- 
tric light source from the magnetite 
lamp of the early 1900’s through the 
high-intensity mercury vapor lamps 
which have gained popularity only in 
the past 12 years. 

Since his retirement, he has been 
employed as street light consultant to 
the town of Brookline, Mass., where 
he introduced a completely modern- 
ized installation 


business... and channeling it through you, the 
A-H Distributor. (2) Arrow-Hart offers you the 
only complete line of motor controls and pilot 
devices for all heating and ventilating applica- 
tions including fans, blowers, unit heaters and 
ventilators, compressors and pumps. (3) Arrow- 
Hart is regularly promoting all these controls to 
the heating and ventilating market. 


Start selling this profit-building line now! 


ARROW "® HART 


2 JEGVO 














Other members of IES were 
awarded the honor of being elected 
to the rank of fellow in the society. 

The grade of IES fellow is awarded 
only after careful study of the candi- 
date’s professional achievements and 
approval by the council of the society, 
its governing body 

The new fellows in the industry 
who were inducted and received their 
emblems at the opening session of the 
technical conference were 

Carl J. Allen, school lighting spe 
cialist, General Electric Co., lamp div 
Cleveland; Hans U. Hjermstadt, vice 
president, engineering, Sola Electric 
Co., Chicago; Richard N. Thayer 
manager, discharge lamp design eng! 
neering, General Electric Co., Cleve- 
land; Robert L. Zahour, manager, 1! 
luminating engineering section, West- 
inghouse Lamp div.’s commercial en 
gineering dept., Bloomfield, N. J 





A Light Christmas 


The General Electric Co... will 
sponsor again this year the annual 
$5,000 nationwide residential Christ 










mas lighting contest 

Manager of marketing tor the mini- 
ature lamp dept., William H. Robinson 
Ji., announced that “our purpose in 
sponsoring this contest is to encourage 






more people to participate in the grow 
ing custom of expressing the Yuletide 





spirit through colorfully lighted Christ 





mas decorations out of doors.” 

Robinson estimated that more than 
1.500 communities sponsored local 
Christmas lighting contests during the 
1957 holiday season 

Details of the competition are con 
tained in the GE booklet, “How to 
Conduct Your Christmas Lighting 
Contest.” The booklet outlines in de 
tail how civic organizations can con 











cuct Christmas decorating contests in 
their communities, thus becoming eli- 
gible to participate in the company’s 
national contest 

e Awards—Cash prizes will be 
awarded to 22 home owners and 22 
civic groups. Both the winning home 
owners and their sponsoring Organiza 
tions share in the prize money 













Contractor Conference 





A two day lighting conference for 
electrical contractors is being held at 
the GE Lamp div. Lighting Institute 
on Oct. 2 and 3 

On the agenda are discussions on 
opportunities for more contractor 
business—created by the announce- 
ment of higher recommended levels 
of lighting—and the latest develop- 
ments in lighting maintenance and 
group relamping 

















































































ARROW-HART 
100 Amp. 
SERVICE 


maximum flexibility 
at minimum cost! 


Supply complete-line coverage 
with reduced inventory. 


With just 2 basic units, a Small Enclosure (8 
to 12 circuits) and a Large Enclosure (12 to 20 
circuits), plus A-H Add-On Branch Circuits, 
you can meet customers’ present — and future 
— needs. You stock and handle fewer parts be- 
cause parts are interchangeable. 


Design features increase customer-appeal. Parts 
are clearly marked to assure easy, correct as- 
sembly and installation. Add-On Branch Cir- 
cuits supplied with captive screws for positive 
contact. Neutral strips can be grounded or 
insulated. 

Write for free copy of Folder No. A-228 to The 
Arrow-Hart & Hegeman Electric Company, 
Dept. EW, 103 Hawthorn Street, Hartford 6, 
Connecticut. 


ARROW (¢ *) HART 


4 a7 + o// 
Q hg AEA IO FY 














OPEN UP NEW FUSE SALES 
— AT FULL PROFIT — 


WITH THIS NEW SALES-DOUBLER CARD 


TURNS THE SINGLE FUSE SALE 
INTO A DOUBLE ONE 























ELIMINATE NEEDLESS 


WALL PLATES FUSE BLOWING 


4.3/16” x 234” 


actual size 


CAT. NO. 


670 


SLO-LAG 
PLUG FUSE 


HERE IS THE BIGGEST 
MERCHANDISING WALLOP 
IN FUSES 


Ltilities, electrical assox 
Electrical Code 
oft time delay fuses 





CUBE TAPS 


Public iations, The 
National 


the use 


strongly promote 


; vention of the 








The EAGLE 
functions and benefits of and sells the need 
It in- 
ereases sales and profits by turning th single 
fuse sale into a double one. Show it—s« Il it 

stock it—cash in on the growing need for the 


EAGLE No. 670 time delay fuse 


sales-doubler card describes the 


flor time delay fuses to your customers, 


SOLD THRU 
WHOLESALERS 
ONLY 


EAGLE ELECTRIC MANUFACTURING CO., INC. 


LONG ISLAND CITY 1 NEW YORK 


‘Perfection 2 not an teeident™ 


Southern Convention 
Set for October 12-15 


NEW YORK The first annual con 
suuthern Region of the 
ition of Electrical Dis 


National Associ 
b held October 12 
lt 


tributors will 
through 15 t the Edgewater Gulf 
Hotel, Edgewater Park, Miss 
NAED reports that well over 

electrical distributor members of th 
Organization trom the South Atlantic 
South Centra thwest states 

| 


nd selected manufacture execulives 


in the electrical indust ire expected 
to turn out for the three-day meeting 
e Top Speakers—T} 
the Southern Re 
parallel that of 


program if 


nvention will 


vention held 1 
top speakers 
will include d 
vital Interest and 


Region member 
‘ ‘ 


fiir 


Program Highlights 
the w NAED outlines the 
t Mississit pl 








l unch 
Southern 
nded to the 
cKtall part 
ein nd 


/ 
ue 











with opening remarks by J. 


A. Meier, vice pr lent, NAED 

n Region: Florida Electric Sup 
ply Inc | ampa, Fla. Other 
re 


addresses 


“Building More Sales Through 
Proper Training” 

J. Porter Henry, Jr., Porter 

& Co., New York, N. ¥ 


Henry 


“How Others See Our Industry” 
George Ganzenmuller, Editor 
ELECTRICAL WHOLESALING 
New York. N. ¥ 
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promote and sell 
Republic ELECTRUNITE E.M.T. 


Z ; « 
ee 
ane Who wants to be an order tak 


Sell the quality story. Republi: 

om ELECTRUNITE” E.M.T. is made from 
“SS , highest quality flat-rolled open 
* LU ’ hearth steel produced in Republic's 
% own mills, carefully inspected 


every step of the way 


Republic ELECTRUNITE E.M.T. is 

INCH-MARKED’’” in feet and inches 
in popular sizes) for fast, accurate 

measuring every time. Full-length 

GuIDE-LINneE” keeps bends in the 


same plane, eliminates “wows 





ivoids wasted time and materials 


: Republic ELECTRUNITE E.M.T 
quality and features are identified 
to your customers through leading 
industrial and trade journals and 


supported by the largest promotion 


program in the industry 


Capitalize on this program. Sell 


LESS The Best Costs Less Installed”. 


 ——— 








REPUBLIC STEEL 
STEEL AND TUBES DIVISION 


215 East 131st Street + Cleveland 8, Ohio 
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Use Talcott’s 
Flexible Financing Plans... 


Ai 


FOR... SOUND BUSINESS GROWTH, 
EXPANSION OF SALES, SEASONAL 
INVENTORIES, MODERNIZING EQUIPMENT 


Steady growth through the years reflects the suc 
cess with which many clients have used the 
Financing Services of James Talcott, Inc. These 
plans are personalized flexible made to 
order to suit your industry’s special 
requirements 


Remember: talk to Talcott whenever you need 
working capital. You'll get time-saving and profit 
able assistance from the man from Talcott 


Talcott's Special Financing... 


e Accounts Receivable (Non-Notification) ¢ Inventories 
e Machinery & Equipment e Installment & Lease Sales 


FOUNDED 1854 


NEW YORK 2 

1 Fourth Avenue DETROIT 

eae ’ 1870 National Bank Bldg 
W j 456 


OReor 
y\dward 


Frank P. Bell, Business Manager 
i lectrical South Atlanta Ga 


Ihe President’s Address 
J. P. Hamblen, NAED president 
President Southern Electric 
Houston, Tex 


ifter the speech 


cu 


October 15th, the 
iy of the event, the speakers 
H. R. Turrell, Turrell & Co 
Inc Detroit Mich P. R. Ret 
zammer Houston sales manager 
Square D Co., Houston, Tex.; W. P 
Covington, president Ace Electric 
Supply Co Jacksonvill Fla 
On the same day, the executive di 
rector’s report will be given by Arthur 
W. Hooper, NAED Executive director 
New York, N. Y 
Convention sessions will be held in 
the morning each day, with afternoons 
1 over to informal discussions and 
te relaxation and ot ictivities. Ad 
mission ¢ manufacturers and other 
guests to 1 convention will be by 
invitation onl I iccordance with 
the wishes of the members in the 
region 
e National Convention Outgrowth 
According to Arthur W Hooper 
executive director of NAED, this first 
annual convention is an outgrowth of 
the desire of the members of the 
NAED in the southern area, for a 
sectional meeting of the industry, pat 
terned after the format of the NAED 
national convention 
A regional meeting of the type 
ind format of this Southern Region 
convention can provide our members 
and those southern manufacturers with 
the opportunity to meet under one 
roof, away trom the hustle and bustle 
of the large convention city. In fact 
one of the biggest appeals of the 
regional type of meeting is that it 
provides the relaxed, informal atmos 
phere that is difficult to achieve at 
the national meeting,” Hooper pointed 
Out 
© Of No Less Import—The sched 
uling of this meeting does not mean 
to imply a lessening of the importance 
placed by NAED on its national con 
vention. “The association’s annual con 
ventions have been and will continue 
to be a vital and functional part ot 
the NAED program,” Hooper stressed 


New NAED Member 


NEW YORK The National Asso 
ciation of Electrical Distributors re- 
ports another new member The 
Mack Electric Supply Co., Dothan, 
Ala.—has joined the organization 
J. H. McMullan is president of the 


company 
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tAL 
AS se 


DYNAPRENE 


Wholesalers who stock and sell Whitney 
Blake DYNAPRENE Portable Cord find 
new markets open to them with other WB 
products purchased by industry, 
institutions, municipalities and others... 


It’s worth investigating. 


DYNAPRENE Portable Cord provides 
premium service to your customers at a 
price that is competitive yet provides 


a comfortable margin of profit. 


Write today for this 
complete catalog 


. . free of course. 


Well Built Wires Since cE hail ee 





(WHITNEY BLAKE COMPANY 


~ = Ae ele eR RE Re 
aE I SPO” 5: SHEE Si SNL a ee bee > 





N E W rt 
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INSURANCE SURVEY 
FOR YOUR BUSINESS 


Your Liberty Mutual representative will check 
your coverage... may save you money! 


1 Cor ple te picture or 


] 
\ professional insurance 
your business 
Y errors loop} 


} 
Know just how 


] 

1, 
“2 

direct clair 


} 
so he 


more Liberty 


DO YOU KNOW? )\ 


yoods annuall 


received last 


Dur 


Look for more from 


LIBERTY MUTUAL 


..-the company that stands by you 


Wiring Conference 
Set for Oct 21 
CHICAGO A discussion of elec 
trical construction and maintenance 
problems is shaping up for the 
Power Section of the Fifth Annual 
Chicago Better Wiring Conference, 
October 21 in the 
Ballroom ol the 


scheduled for 


Grand Morrison 
Hotel, beginning with noon luncheon 
speakers has been selected 
for the in 
trom the floor 
will follow mposition ol the 
with subjects they will intro 
duce IS 
William Hogan, Jr., Chief of the 
Bureau of Electrical Inspection fo: 
the City of Chicago, will clarify pro 
visions of the new (¢ hicago Electrical 
Code as they pertain to commercial 
and industrial construction 
John McLaughlin, vice president of 
Kelso-Burnett Electric Co., speaking 
from the electrical contractor’s view 
point, will point out the areas of co- 
a 


Operation among _ contractors 


, 
point, Wil 


| point out the areas 

operation among contractors, manu 
facturers and wholesalers to further 
the interests of each group engaged 


electrical iction in modern 


1 1 


industry ighlin will also show 


teria used in 


uggest proce 

dur n contractor bidding 

Lee Rose of General Electric Sup- 

ply Co., as Chairman of the Electric 

Association partment House Wi 
ll present the Asso 


the industrial 


‘ 


tment house 


fom Murray, top office man for the 
IBEW, is scheduled t lescribe labor 
nterest in the 7 er-wiring program 
the 


im 


area 
Common 


present the 


Witz president of the Contimenta 
Electrica onstri on Co. He 
channel tt 


introduce I and nel 


] u 
Mo. River Club Slated 
to Meet October 16-18 
SAINI LOUIS Ihe Mis 
Clu vill ive ts innu 
meeting this year on October 
the Town Hotel House 
M« 


on page 130 
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Proper steel plus! 7 
RTUBE EMT its natura 
Split-free, bead-free! 


t 


nary EMT, provide 


Tube mill operator here keeps 


4 O@. 
Contractors find: Ye é 


4s? CIRTUBE’EMT maintains Seer tebe oe 
‘Sf uniform high quality Lifetime, exterior, teh 


stir 


\ 
f 
. 


~~ 





modern equipm 
quality control me: 
TUBE EMT has a 


quality and \ 


WIRE & CABLE Tight, easily handled bundles! 
a subsidiary of i Top yeh ~ ap — 
CERRO DE Pasco 

CORPORATION 


Fast, friendly service! w. 


PLANTS: ¥ th and Hicksville, N.Y SALES OFFICES & WAREHOUSES 


AF * VARNISHED aver A * PLA N 


tT we 


NEOPRENE SHEATHED CABLE 


€ 


eiratTue® web fait! + 


| 





& 
- | ~-- 








This Machine Tool Control 
Transformer Design 


Meets 90% of all 


Application Requirements 





tr 


transtormers has been designed meet the need of 


where the primary voltage supply is off-standard. Although 

be delivered by the power company to the plant sub-station 
transformer at nominal 230, 460 or 600 volts, the distribution 
current through the 

demand loads 


1 Causes 


control transf 
iny application 
‘ 
voltage supply IS 2US 
380, 400, 416, 440. 460. 480 
Sst) 


voll 


ventional \V 
transtormer 


vide ample 


Conventional Control Transformers 
Available in 4 Styles 








ACME ELECTRIC CORPORATION 


6710 WATER STREET CUBA, NEW YORK 


Mo. River Club... 


Carlyle of NEC m ayton ol 
NACM, Bill Young f Square D 
Co., and Carl Menger of Triangle 
Conduit & C; > There will be a golt 
tournament, ladies program, and ban 


quel 


Allied Supply is 
Westinghouse Distributor 
PITTSBURGH Allied Electric 


Supply Co Pittsburgh, Pa has been 
appointed a distributor of Westing 
house traffic appliances, radio, and 
hi-fi, according to an announcement 
by Bernard Samuels, president of 
Allied. They will stock and merchan 
dise the line in 33 counties of the 
lri-State area (Pennsylvania, Ohio 
West Virginia) 


Wm. McNaughton 
Elected to NAED Board 


NEW YORK—William I Me 
Naughtor McNaughton-McKay Elec 
tric Cx Detroit Mict has bee! 
elected a member of the board ol 

yvernors of the National Association 

Electrical Distributors 

He will fill the unex [ 
the board from zone oO ly D 
laMee, tormerly vith the General 
Electric Supply etroit, Much 
McNaughton will se 

<1 


ol general elections t € Ist An 


intl the time 


nual Convention in cago, Ill 
May of ne includes 
States ol C ral nos Indiz 
ind th istern ha »f Wisconsin 
McNaugl la n served 
member of the v is Committees 
NAED, and presently as chairman of 
the associa ind Cable and 


Armored ductor mmiuttee 


NEMA Begins New Drive 
With Presentations 
NEW YORK 4 drive to stimulate 


the local level promotion and sales 


tr 


ol electric waterheaters sponsored by 


electric utilities—was started in mid 
September when a job force composed 
of Electric Water Heater Section 
members of NEMA began a series of 
presentations to the presidents and 
staffs of major electric light and power 
companies trom coast to coast 

e First Phase—This move to increase 
the support of electric utilities in the 
promotion of electric water heaters is 
the first phase of a program being 
fired by the NEMA section. Electric 
light and power companies are being 
urged to take the leadership in the 
markets they serve and plan a local 
saturation campaign around which 


local dealers and distributors can rally 
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IMPROVED 


TRIPLOC 


CONNECTORS 


THE 
PYLE-NATIONAL 
COMPANY 
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Industry's most adaptable—most versatile general duty 
plug and receptacle line .. . for power, control, electronic 
and thermocouple circuits in U/L circuit breaking ratings 
up to 20 amperes 250 volts, D.C.—460 volts, A.C. 


Pyle-National’s Triploc is the finest line of connectors on the 
market today, in its electrical rating and general applic@tion 
class. In the Triploc compact size and price range, no other 
connector can approach its rugged construction for industrial 
service... or equal the hundreds of optional shell assembly 
combinations possible with the standard 1 to 12 pole inter- 
changeable and reversible contact inserts. Combinations up to 
48 poles are easily assembled in enlarged shells which gang 
3 and 4 standard inserts. Water-tight shells also 2-wire 
and 3-wire fusible plugs are available 
New, Enlarged Wiring Space. Triploc’s cadmium plated, 
pressed steel shells are of strong, low-weight design and provide 
ample wire terminating space for all inserts. 


Self-Locking Triploc Plugs are available with automatic cord- 
strain release or with manual twist release only. 


Wide Choice of Wire Terminals. Contact inserts are available 
with binding screw terminals—back wired, side wired, or pres- 
sure eyelet type; solder well type; crimp type. 

Midget Triploc Round Prong Series is available in 2, 3 and 
4-pole ratings of 20 amperes, 125 volts A.C.; 15 amperes, 125 
volts D.C.; 10 amperes, 277 volts A.C. 


Sold nationally through authorized distributors. Write for bulletin 1252-8-C. 
WHERE QUALITY IS TRADITIONAL 
1352 North Kostner Avenue, Chicago 51, Illinois 


Branch Offices and Agents in Principal Cities of the U.S. and Conodo 
Roilroed Export Department: Internationo! Railway Supply Co., 30 Church St., New York 7, N.Y. 
industrial Export Deportment: Rocke Internationa! Corp., 13 E. 40th St. New York 16, N.Y 
Canedian Agent: The Holden Co., Ltd., Montrea 


CONDUIT FITTINGS - MOTOR CONTROLS - SWITCHES - LIGHTING FIXTURES - FLOODLIGHTS 
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. Solderless Cable Made 
J. 1. C. Boxes and NEMA Type 12 Cabinets & Shipped in 24 Hrs 


NEW JERSPY I} Thoma 
1 - V4 lished 
ae “4 connector 
f trical con iClor 
a ( witt, vice 
BOSS Boxes Y hog 
ah sales for t 
t Smooth corners . . {| all sizes service , 
from 42” x 5” to/as large means that 
as needed. Surface or flush styles 


: ‘ | lugs and 
mount, with hinged or screw- : 


design connector! 
on covers. the company 
receipt of th 


“The Line of Least Resistance” + Genetiens 


procedure a 

or special conr 

special forr f 

is available at th } 

A distributor lesn 
PRL TEN: EAS ART 


tomer in filling ou 
BOXES AND WIREWAY questing infor 
Be sure of QUALITY, positive of excellent SERVICE on stock wt er — 
iOles ongue 
or ‘‘specials’’, with the complete line of BOSS Boxes, Wireway provided on the 


& Fittings. UL approved. . any special conne 
is As soon 
. 7 received at 
BOSS Flangeless Hinged Cover Lay-in ak a 
cording ft 
Assemble and lay time, the 
in wire after wire- the 
way is installed — in transit 
no wire pulling or 


risk of damaging Raybro Conducts 


Sales Meetings 
TAMPA, FLA J 


BOSS Flanged Hinged Cover Ir., manages 


for R 


insulation! 


a lelilel-toMelsMolelia) In eted a 

ends .. . any ‘tpiaeeste os . of appliances s meetings conducted 

number of sec- . for the company’s statewide men. Th 
nieeting tnree each, were 


tion n Key - ' ' a 
s can be put jer, ain al ee held at the Mayflo Hotel, Jack 
together. Knock- : 3 1 f aes siete sonville, Fla.. August 9: Alcazar Ho 
outs on sides rT yf ‘, n if nd the Tampa 
| } od 5 ' . ; 
= | is a Trac 


elle elela @ August 16 


fampa, St 


BOSS Flangeless Screw Cover 
= lOUSew merchandise and 
: Equipped with all promotion plans were “presented 
protective screw 'y factory representatiy as well as 
shields. Cover has is pial 
keyholes for easy 


removal without Who Uses How Much? 
entirely removing Despite the fact y 


: | 
t 


t that large indus 
screws. tries accounted for less than 1 ot 
the total number of customers in 1957 
Sold thru leading distributors. Write for new complete line Catalog. they consumed 51 of electricity 
sold Reeidentia users comprising 


THE HUENEFELD CO. 85% of total customers, consumed 


2703 Spring Grove Avenue CINCINNATI 25, OHIO ee See een ee 


mercial used 1] of total electricity 


sold, with 1 of total customers 
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it's good business 
to use Cutier-Hammer 
fusible service 


control 


137 models 
to choose from... 30 to 
200 ampere capacity 


4330—Single 30 or 60 amp pullout units and 
units with 4 to 8 plug fuse circuits. Surface 
flush and raintight enclosures 


4332—100 amp service parallel connected 60 
amp main lighting pullout units with 8 to 12 
plug fuse circuits. Two branch pullouts easily 
added. Surface or flush mounting enclosures. 


4334—Series connected 60 amp main pullout 
and one or two branch pullout units with 4 to 
8 plug fuse circuits. Complete line of 
enclosures 


4335—Paralle! connected 90/100 amp service 
in 31 models. 4 to 12 plug fuse circuits and 


one to four branch pullouts 


4336—100 amp main pullout, series connected 
vith two 30 or 60 amp branch pullouts. Up to 
16 plug fuse circuits. Surface, flush and rain- 
tight enclosures 


4338—200 amp service, series connected main 
and branch pullouts. Up to 32 plug fuse cir 
cuits with two branch pullouts and 24 plug 
fuse circuits with four branch pullouts. Full 
line of enclosures 


4383—2 to 20 plug fuse panels ranging in 
capacity from 30 to 100 amps. Available in 
either flush or surface mounting enclosures. 


The Cutler-Hammer line of Fusible Service Entrance Equip 
ment offers 137 different models ranging from a single 30 
umpere pullout to a 200 ampere service center with a main 
pullout, 30 and 60 ampere branch circuit pullouts, and up to 
32 plug fuse circuits . . . in your choice of flush or surface 
mounting and raintight enclosures. A Cutler-Hammer Service 
Control Unit meets your job requirements best. 

Your nearby Authorized Cutler-Hammer Distributor 
carries a balanced stock of this service entrance equipment. 
He can give you immediate delivery and save much valuable 
time you might waste “shopping” for a substitute unit else- 
where. 

Cutler-Hammer, nationally advertised in such magazines 
as TIME and NEWSWEEK, is recognized by all as a manu- 
facturer of dependable control products. Cash in on this 
“customer acceptance”’ and build a reputation for installing 
the very best in service control equipment. 

Cutler-Hammer Fusible Service Control is tops in economy 
too... priced with the lowest, saves time and effort during 
installation. And you can depend upon Cutler-Hammer 
Service Control for longer lasting trouble-free service . . . no 
nuisance service calls. See your Authorized Cutler-Hammer 
Distributor now, or write for 
the Cutler-Hammer Mer- CUTLER-HAMMER 
chandiser ES-100-U-247, the 
handy selection guide. Eiaret\a-telm 
CUTLER-HAMMER In«¢ = - i, 

Milwaukee 1, Wisconsin 


Cutler-Hammer Inc., Milwaukee, Wis. Division: Airborne Instruments Laboratory. foreign: Cutler-Hammer International, C. A. 


AA A 


n. Inc 


Associates: Uanadian Cutler-Hamme te Cutler-Hammer Mexicana A f ntinental trectr 
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% INCH + 60 FEET| 
FRICTION TAF 


CHASE tapes 
stack up best 
for every job! 


For splicing, binding or insu- 
lating, men who know rate 
Chase Friction, Rubber, Plas- 
tic, Neoprene and Butyl Tapes 


tops for on-the-circuit per- 


formance. Stock a stack today 


.and watch it disappear! 
Chase & Sons Inc., 26 Spruce 


Street, North Quincy, Mass. 


Q 





% INCH 
FRICTION 
TAPE 


he 


uy 
% INCH 


sivas FRICTION 
TAPE 





Lp ICiks 


CALENDER OF EVENTS 


OCTOBER 


International Association of Elec- 
trical Leagues 
Annual Cont 
Shoreham Hot 
hington, D.( 


New Jersey Council of Electrical 
Leagues 

Ann 

Atl " 

Oct 


National Association of Electrical Dis- 
tributors 


National Electronics Conference 
Hot SI 
Ct 
4 | 
Oct 


Society of Industrial Packaging and 

Materials Handling Engineers 
National Packaging Handling and 
Shipping Sh 


Missouri River Club 
Town House Hotel 
Kansas City, Kansas 
Cont 10] 
October 


30th Annual Boston Conference on 
Distribution 

Hotel Statler 

Boston Mass 

Addresses, panel discussions 


Oct. 20-21 


Fifth Annual Chicago Better Wiring 
Conference—Power Section 


Continued on page 136 
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is appearing in leading electrical publications to 
help distributors sell more Blackburn products. 


DEAD END WITH 


BLACKBURN 


W6-2A from 6 Sol to 2 ACSR 


This Clamp Will Handle All 
Popular Service Drop Wires 





Conductor in contact with wedge for entire 

length of slider. 

Removable aluminum slider allows 

installation without threading through clamp. 

For Light Service 
W6-4A 

6 Sol to 4 ACSR 


Drop wire can be pre-sagged and cut to 
exact length needed. 


Can be attached to bare neutral at any 
point in the span 


For Heavy Service Your Choice of 3 Bails 
W2-0A 


2 Sol to 1/0 ACSR 


. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
. 
- 
. 
. 
. 
. 
a 
. 
. 
. 
. 
. 
. 
. 


eeerereeeeeeeeeeeeeeeeeeeeeeeeee 


STANDARD FLEXIBLE CAPTURED FLEXIBLE FREE 


JASPER 
BLACKBURN 
CORPORATION 

















New 
HEIN -WERNER 


HYDRAULIC TAL-BENDER 
bends up to 180° without shifting 
or resetting pipe... 








in ranges from %” to 8” 


te. 







Calendar of Events 


Morrison Hotel 
Chicago, III 
Addresses 

Oct. 21 


Air Conditioning and 
Wholesalers 
Annual Meetir 
Sheraton-Palacy Hot 
San Francisco, (¢ 
Oct ; 


Refrigeration 


American Institute of Electrical En- 
| gineers 
Fall General Meetir 
Penn-Sheraton H 
Pittsburgh, Pa 
Meetings 
October 


| New View 


wc 1 Te rm ts () onsien 


stock, a lars stock yermitted 


better control on pr Purchased 
stock eliminates the paper work, cost 
| monthly report nd red tape 


Is there any lamp line which you do 
not presently stock which seems par- 
ticularly attractive to you? Compa! 
the figur c ved this question 


vith the san } ked in the fixture 










TAL-BENDER OFFERS 


Hein-Werner’s new TAL-BENDER is THESE SPECIAL FEATURES: 


fast... effective ... safe! All bending 
is done cold without filling. One frame 
handles rigid and thinwall conduit, 


® standard or remote control op- 
eration — manual or motor 



















standard 80 and 160 schedule pipe, driven. 
copper tubing, bus bar and 180° rad- 
iant heat coils. ® easy, quick pipe release. 


Reduces cost of cutting, threading and @ Jarge choice of bending shoes 
welding—eliminates assembling of ex- 
pensive elbows, couples, fittings and 
nipples. Models available in range from 
44” to 8”. 


in 64 different radius sizes. 


@ side wall shoe design assures 
uniform bends 


Hein-Werner also supplies industry with a full line of performance proven 
hydraulic jacks in capacities of 1'2, 3, 5, 8, 12, 30, 50 and 100 tons; PUSH- 
MASTER Hydraulic Jacks in capacities of 4, 10, 20, 30 and 60 tons; and 
“Push and Pull’ Hydraulic Jacks and Attachments in 4, 10 and 20 tons 


2 
fa/ Write us for complete 


coRFre cy eee a catalog specifications. 


WAUKESHA, WISCONSIN 
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sury 
n 


onl , [ b 


Industry-Wide Programs 


Ist Annual EWRT Award 

Made in Philadelphia 
NEW YORK Tt 

Women’s R 1 


pendent organizat 


Electrical 
d Tabl only inde 


1 of women in the 


electrical indust1 will be presented 
in ach ment iward by the Live 
Better I lectrically program on Octo 
ber 20, 1958, in Philadelphia 
The EBE award for promoting LBI 
i silver bow will be held by this 


years winning chapter, for a period of 
one year. Then it will be passed on to 


next years winners 


PEOPLE IN THE NEWS 





‘gee 

fig, th 

ts 
ee 





MARK M. WOHLWERTH has he 


ippointed nerchandis¢ ma 
Swivelite Fixture dis Amplex (¢ 
Long | nd. N. Y¥ Wohlwert! 
i th 
‘ ’ 
\ 
I { ( ( O 
Dr. William S. Edsall, 
Ihe Chase-Shawmut Co., 
of LT. C iT t Br b 
New ort Mass } 
Still lirect of tl corpo! 
Edsall named P. Gordon Johnston 
} S ? 
W | I 
mo ( I \ 
( } ) . 
( S} if H 
. ¢ } h rry 
| tec NEMA 
of which t a" 
AIEI f th 
“An 


Gerald 


ted Iryyir rat ‘ 
cK ist \ te 


ssist 
t of Allied Electric 


C,oodman 


ine pre Sup- 
ply Co., Pittsburgh, P He con 
fron New York where he N 
fcment enginect nd cons I [ 
John P. Wayman and William C. 
Wells ported field 
G. J. Kennedy 
n t Queens Plaza. New York 
aistrict of Graybar Electric Co., Inc.. 
nd W . I ° Bronson I 
Svrac N. ¥ 
Leonard Broder, ¢ nst RJ 
t ected to the newls ! t 


? nr nr ‘ ’ ’ ¥ 
office o ¢ president, manufacturing 


Royal Electric Corp., Pawtucket, R.] 


J. G. Werner, member of the N 
tional Electrical Manufacturers Asso 
ition, has been appointed secretar 
ot the American Standards 
tion Sectional Committees. 


Associa- 
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ELECTRIC HEAT... 


Are you growing with 


this fast moving market’ 





1 Meater 


— * 





Electric Unit Ventilator 


Sivad 


“ere 


— 


7H 
are 


| 
| 





Chromatiox F D c Meater 


Cash in with CHROMALOX 
the complete quality line 


N i 
} 
. - . ‘ 
nat « I $s ne c 
N t s, t exis 
ruc s se ti € ethoc 
wal 2 And t! dic r AC 
Ele ic ut 
! ! | [ c de 
uc ket. Ar ing 
Wi t cal c 
Write f y 


x ¢ Cc 
1 eff 
y ( 
¥ a 
W j 
| wi 
a 
( x 
Sec c » 
ta Writ ' G " 


CHROMALOX 


Elecite Fteat> 


INDUSTRIAL + COMMERCIAL + RESIDENTIAL 





EDWIN L. WIEGAND COMPANY 
7595 Thomas 


Boulevard 


Pittsburgh 8, Pa 
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NIONS 








= 













e A. DOWNEY STANCS has joined the 
staff of Stancs Electric Co Yonkers 
N.Y is a salesman Recently dis 


from the U.S. Navy with the 


charged fre ( 
3-WAY MOUNTING rank of Lieutenant WG he attended 
/ Bucknell University n Lewisburg 
/ L | G H T | N G Pa con he recel\ d a B . ae 
/ F | X T U R E in Mechanical Engineering 


9 
/ for Today Ss James M. Arthur has been ap 
/ pointed assistant to the vice president 


. STYLE-WISE ot Silvray Lighting, Inc., Bound 


Brook, N. J. Formerly manager of 
PRICE-WISE lighting sales with Gray bar I lectric 
Co.'s Eastern dis Arthur recently re 


1 
market ! tired from that company after 33 


the new com 




















years OF Service With 





pany he will be in charge of coordinat 











ing the sales and engineering services 







INSULATED 





for major national distributor and 











consumer accounts. He will also assist 






in developing sales training programs 





NON-STAINING 





for the firm’s representatives and dis 











tributor personnel. Arthur ts 


mem 











ber of IES, in which he has served in 


NON-CORROSIVE 





both sectional and national committee 











posts 

3-WAY MOUNTING —Horizontally —Vertically —On the ceiling iin 
Pressly H. McCance, former pres! 
No. 192—A wasp-waist fixture designed to dent of Duquesne Light Co., has been 
appointed assistant to the president, 
Edwin L. Wiegand Co., Pittsburgh, 
Pa. McCance has served two terms 


as president, Association of Edison 













compliment the styling of modern construction 





The symmetrical de sign of this fixture makes it 






equally attractive when mounted vertically, 






horizontally or on the ceiling 





Illuminating Companies, was a direc 





tor and vice president of the Edison 

Electric Institute, and was the presi 
No. 190—A traditional bracket lantern in a dent of the Pennsylvania Electric As 
refreshingly new style. The grid design on the sociation 









frosted globe accentuates the glossy black 

finish of the one piece molded fixture. Kenneth S. Taylor has been appoint 

ed to the staff of All-Brite line sales 

engineers, Flourescent Fixtures of 

POST LANTERNS too... California. He will service the North- 
west territory. Taylor had previously 

No. 200—A smart blend of old and new designs. been with General Electric Co., Weil 





























The frosted “prismatic” globe provides a soft, Electric, and the Westinghouse Elec 
diffused light. The threaded globe and base tric Lamp div 
200 plus a gasket protect the lamp holder from ; 
bugs, dust and moisture. Non-metallic base Dr. William J. Pietenpol is now 
makes the fixture rust and corrosive proof. vice president and general manager, 
U. L. Listed Semi-conductor div., Sylvania Elec- 






tric Products Inc. 





UNION INSULATING CO. 
Parkersburg, W. Va. 









Howard A. Utech is sales mana- 
ger of the electrical div., Chester 
Cable Corp., Chester, N. Y 
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Joseph A. Schneller has been ap 
pointed manager, sales and market 
ing, Quadrangle Mfg. Co., Chicago, 
Ill. His most recent connection in 
the lighting field has been with Light 
ing Products, Inc., Highland Park, 
Ill., where he held the position of 
vice president, sales and marketing 
Schneller has just completed a term 
as regional vice president of I E S 


and is now director of that society 


W. D. Helm, tormer manager of 
Century Electric Co.'s Milwaukee 
branch office, is now manager of the 
Chicago office. He takes over this 
position from Grant Hodgskiss, who 
has been transferred to manage the 
firm’s Omaha territory office. Hodgs- 
kiss replaces J. S. Jervis who has 
retired after 42 years of service with 
the company. In addition, F. L. “Ted” 
Beattie has been appointed acting 
district manager of the company’s 
Milwaukee branch office. Beattie suc- 
ceeds William Helm who has been 
ransterred to manage the Chicago 


office 


Herbert Ginsburg, president, Ar- 
row Conduit and Fittings Corp., 
Brooklyn, N. Y., has been elected 
to membership in the Young Presi 
dents’ Organization. He is affiliated 
with the YPO Metropolitan New 
York Chapter 


Herbert K. Nock, southern regional 
sales manager for Smitheraft Light- 
ing, Chelsea, Mass., has joined Ken 
Hill and Associates, sales agents, Mt 
Dora, Fla 


J. F. Hrabetin is vice president and 
general manager in the Electrical 
Supply div. of Gough Industries, Inc. 
E. E. Karsten is vice president and 
administrative officer; G. S. Woodill 
is the new general sales manager, and 
J. S. Roberts is now the assistant 
general sales manager 


Smith T. Groves, former district 
manager for Westinghouse Appliance 
Sales, Memphis, Tenn., has been 
named southwestern regional mana 
ger for the firm, with offices at St 
Louis, Mo 


James A. Perham, chief product 
engineer of Thor Power Tool Co., 
Aurora, Ill., has been named chief 
engineer of the firm’s SpeedWay 
Mfg. Co. div., LaGrange Park, III 


Arthur Cecil Roe, who retired last 
April after 46 years with the Westing- 
house Electric Corp. as a design en- 
gineer and consultant, has joined the 
engineering dept. of the National In- 
dustrial Service Association. 
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BUILDERS OF THE WORLD'S FINEST PIPE TOOLS 


TOLEDO 


PIPE THREADERS + PIPE WRENCHES + PIPE MACHINES 


) dU 


Jk 


buipun3s}no 


AL 





Vv) 


ws 


~ 


soy pup}s 


~ 
a 
o 





PROMPT SERVICE ANYWHERE IN THE U. S. eS a oe oS 
u 


pointed to the Atlanta regional office 
of the Edwards Co., Inc., where he 
will serve as their field representative 
in Alabama, South Carolina, Chatta 
nooga, Tenn., and portions of Georgla 
Other appointments to the Atlanta 
office were William Kreidler 


(communications specialist) and Law 





rence A. Day, who was {ft rmerly em 
ployed by Westinghouse Electric Sup 


ply Co 


Jerry F. Lachman has been added 
to the Philadelphia sales staff of Pitts- 
burgh Reflector Co., Pittsburgh, Pa 
He will handle engineering, sales and 
service for Ut company's. lighting 


product 
when | 
Jack F. Guyer has been named 
you handle . 


manager of Rome Cable Corp.'s 


If you sell Hevi-Duty transformers, your customer enjoys Learnt h listrict office. Guver 
benefit from his good will 


dry type Hevi-Duty sales and service representatives are strate 


gically located throughout the United States. It takes onl, Kenneth Y. Craig, secretary of the 

transformers a phone call to bring immediate personal service Cory Corp., Chicago, Ill., celebrated 
You can quote delivery from stock on: Single-phase his 20th anniversary with the com 

units up to 100 KVA, 240/480 — 120/240 V. Three-phase pany on August | he occasion was 

inits up to 75 KVA, 480/208Y/120 V celebrated at ecent luncheon at the 

Specialty transformers can be made to order igewater Beach Hotel. where a large 

iates attended 


HEVI-DUTY ELECTRIC COMPANY 


HEAT PROCESSING FURNACES HEMVieBHTY ELECTRIC EXCLUSIVELY 
DRY TYPE TRANSFORMERS — CONSTANT CURRENT REGULATORS Joseph F. Whitaker, formerly vic« 
MILWAUKEE 1, WISCONSIN president Weller Electric Corp 


d Thomas H. 





sentative 


Nv f U.S. Approved Apartment House iding - he Sine 'o aaer tne 


MAIL BOXES ta 


With exclusive, full-opening, Life-size doors. Vania «cl of Philadelphia 


William B. Coulter recently w 
named w ern I! onal sales man 
The Zippertubing Co. of Los 
Angeles, Calif 


SALES REPRESENTATIVES 


Spang Underfloor Wire Distribution 
Systems, Spang-Chalfant div., Na- 
tional Supply Co., Pittsburgh, Pa., 
has appor ] ne lvin Sales Co 
Dalla | 
entat i that st 











rA Mfg. Corp., | 


Nas ann inc itu roOlowimg ippoint 











ments t th i representative 
force 

R. P ih South Lincoln 
Mass ind ; r Co., Hunt 


Ihe Bruce-Emmett Co., manuf 

al finishes uding bra , J turers ret en vi lor the elec 
eauired. Write for f Jeta 

trical indust announced the ap 

pointment o R. Saari as dis 


Auth Electric Co., Inc. trict manager <« he firm's Seattle, 


Dept. H3 — LONG ISLAND CITY 1, NEW YORK Washington 
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rhe Kirlin Co., Detroit, Mich., has 
named the Harry F. Ream Sales 
Agency as their sales representatives 


for Colorado, eastern Wyoming and 
western Nebraska 


Sunbeam Lighting Co., Los Angeles WIRE PULLING COMPOUND 


Calif., announces the following ap 


— to its sales representative ane pulls all covered wires 
orce: 


Dave Samberg Electrical Sales Co., and non-metallic cables .. . 
New York City, N. Y., for the Met- 
ropolitan New York City area, Long be A STER re 
Island, and northern New Jersey. an 

Sudan Associates, Inc., Buffalo, 
N z for western New York. TRY EASIER! 

Bert Berend, Miami Beach, Flo: e 
ida for the state of Florida, excluding IT 
Pensacola and the extreme north ONCE... ° yo i 
western section . on-evaporating 

you'LL 


e Clean to use 
Chester Cable Corp., Chester, N. Y., USE 


e Easy to apply 
has appointed the following to its IT eo Listed Underwriter’s re-examination 
sales representative force 


Robert W. Gray, Inc., Wellesley ALWAYS! service 
Mass., for the New England States 
pee Me. Eemge 66, Cs Order through your Electrical Supply House 


cago, for Llinois and Wisconsin 

The Branum Co., Dallas, Tex., for ADAM COOK'S SONS INC 
lexas, Oklahoma, Arkansas and Lou , ° 
isiana. EI ; 

R. W. Farris Co., Inc., Kansas ectrica 
City, Mo., for Iowa, Kansas, Miss Products LINDEN, NEW JERSEY 
ourl, Nebraska and part of Illinois Division 

[he appointments were made in 
conjunction with the firm’s expan 


on into the electronics industry 


You make more because you sell more 


Buchanan Electrical Products Corp., 
Hillside, N J has announced the fol "7 ai jen. i7:Ve 
lowing new sales representatives 

William J. Waldron of Newark A Largest-Selling Heating Tape in the World 
N. J. for northern New Jersey, Rich Ben 


mond and Rockland counties in New 
Y ork 


Frank Rozema, Costa Mesa, Calif 
for California, Nevada and Arizona 
Pittsburgh Standard Conduit Co., 
Pittsburgh, Pa., has appointed four 


representatives in the following terri 
tories “LINE. O-HEAT 


lowa will be covered by Bixler OSieet in - urged depend 
O' Dougherty _a. Des Moines : uke a : nd keep 

Georgia will be covered by B. Allen mn ie oy stall and, proj 
Bryant, Atlanta, Ga. Bryant will also 
take care of eastern Tennessee 

Alabama has the W. J. Brough 
ton Co., Birmingham, Ala 

Florida is covered by W. I. Crich 


Automatic , “~ 
_LINE- O-HEAT 


THERMOSTAT FOR USE INSULATION KIT TO KEEP 
— __OBITUARY WITH LINE-O-HEAT HEAT ON THE PIPE 


Abraham S. ey ADJUSTAT — Adjust 


ton and Associates in Tampa 


“ 


5 {> 
Abraham S. Berger, co-founder of — 


the Gem Electric Supply Co., Boston, 
Mass., died on sept 12th at the age 24 
of 48. He was a member of the vo 

National Association of Electrical The SMITH-GATES Corp. e Farmington, Conn. 


Distributors 


Ret 
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MANUFACTURERS’ EXPANSIONS 


NYLON C 
o0l LOS ANGELES—Robbins & Myers, 


KOOLSHIELD 
100-WATT LAMP Inc., Springfield, Ohio, has purchased 


ILLUMINATION lrade-Wind Motorfans Inc., Pico 


FOSTORIA A marvelous accessory ivera, Ca 
| I ol 


that snaps over reflector esponsibility f« nanagement 


Molen Vika: for positive coolness te de-Wind’s production of kitchen 


the touch when using 100- ' ' , F taken 
wott lamp g niger sere og 
The lat 


s been 


Industry’s Favorite 
Cost-Saving Und 

: .+ -* ‘ lelegated inv nae 

Seeing Tool mt bi adi nch charge 


1 general 


% Equipped with marvelous > pe P ppointed 
new collar-dise lf sales n r of t mbined R&M 
irm joints eS . hade re me 

“a - le-Wind sales force 


R&M-Hunte 


western States 


» 
Finest Seeing Tools Ever Designed | 

J FOR MACHINE TOOLS, ASSEMBLY, INSPECTION gO Fl poe a tf heer 

MODEL Millions in use for fast, accurate, safe -ve gente cfhenongyen di i oa 

55-BH-701 seeing. Frictional arm and c llar-dis« ou es amas Cuarys 

} tilating and Trade-Wind 


* / $803 joints give flexibility of a thousand posi ‘ Ol : 
EACH tions to direct light exact! as wanted CUVILI entra 1d Mid-West 


in Std. Pkg | manag 
\ tugged construction, heavy duty socket sales Managel 


‘4 ileas I ! 0 
x Levolier switch, universal base rt t tat was Martin J 


Py. B egg Ae met . — 


WRITE for compl 


italog of Localite 
Models for every 
lustrial need 


THE FOSTORIA PRESSED STEEL 4 





CORPORATION, FOSTORIA, OHIO 


Localites are available through 
wholesalers everywhere. om ut 


. 


( HIC AG;O—Howard Industries, Inc., 


FEATURES “TWIST-OUT R ne “W has cguired anothe 
FOR SURFACE WIRING 


motor n my ting the purchase 


Induct Mot from Westing- 


house Electric Corp., Lima, Ohio. The 


the i equipment \ mover to the 


Rac re p 


Trine 
BLUFFTON, IND Ihe Franklin 


line of 
Electric Co., Inc., Bluffton, Ind. has 
electric 1 Z nnounce CW I tionwide field re 


submersibl 


N 
374 8 BS & : agg | eV neers ¢ eliminates 


the nec { f sending the submers 


ible motor to the factory when repairs 


NEW YORK—National Electric Coil 
fo. Columbu Ohio, merged with 
McGraw-Edison Co. in St. Louis, on 
Oct. 1. National and subsidiaries will 
Cperate a McGraw-Edison div 
Nation: I dent. J. W. Overstreet 
will head the new division, and will 
becom«¢ member of McGraw 
Edison’s board and management com 


Nrite for tree literature and 5 list § mittee 


Trine Manufacturing Corporation, isso Ferns piace. New York NY. eS Le ee 
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fick with several ines of omectors =POWERCRAFT ! 
of connector STOCKS 


field with several lines 
win 


and fittings. Anderson 1s also addi PRIMARY FOR IMMi ‘TE 


7,000-sq ft addition to its distributior : 
center connector plant at Leeds, A BUS SUPPORTS SHIPME! 


NEW YORK—General Electric 


plans to spend $47 million during th 


next 5 years to modernize its | nt * Contractors, Industria 
n Pittsfield, Mass.. says Raymond , Utilities rely on the accu 
ee ee roan gee sale of these Bus Supports fo me 
eg ie eid rene gprs exacting service conditions 
transformer manufacturing fac Available for Indoor and Oui 
GE has also announced the format door Service — flat or pipe 
i lhyge Be "ches aie elie mounting. Conform to NEMA 
Johnson is the new general n standards. POWERCRAFT  in- 
viles your inquiries on any 
acabaie nek tt Oo special Bus Support require- 
nounced the enlargement of it ment. Other POWERCRAFT 
General Sales and Order departn Products . . . Indoor and Oul- 
n the recently occupied new g door Disconnecting Switches, 
pak sag se: SM crag ape ron: | Bus Clamps, Power Connec- 
nd enlarged wire comm t lors, Pipe Frame Fittings for 
center has been established tr 114" 1. PB. S. Pipe, and Clamp 
nome Cau Insulator Supports. 


FT. WAYNE, IND Ihe Essex Wire SEND FOR NEW CATALOG 


Corp., Ft. Wayne, Ind., has moved it 

pailus warehouse and afice oto PPOWERCRAFT CORPORATION 
new 12.000-sq_ ft building tI 2215 De Kalb St Phone Prospect 6-4532 ST. LOUIS 4. MO 
Brook Hollow Industrial District Since 1932 


SPOKANE WASH Columbia Elec- 


tric and Mfg. Co.'s manufac’ ' SAFETY SWITCHES SERVICE EQUIPMENT 


pasta goetecties sss taurttgenciellcey a That Meet the New NEMA Standards A Fusible Device for Every Need 


sq. ft. warehou 


there KNIFE BLADE INDUSTIAL DRYER — RANGE — WATER HEATER 
; FUSIBLE AND NOT FUSIBLE HEATING PANELS — AIR CONDITIONERS 








BOUND BROOK, N,. J \ 
30 30 


To To 
1200 200 
AMPERES AMPERES 


ocess and miniature lamy si 
has been tormed by Silvray Lighting, 
Inc., Bound Brook N j 
division will be I } 
development ind sale of ret 
lamps. Henry Engel, market 


specialist, has been appointe 








managel 








CHARLOTTE, N. ¢ A new 


: SINGLE — 


— Ven DOUBLE POLE 
formed by the Westinghouse Electric AND 
Corp., in Charlotte, N. ¢ In add SWITCHING 
tion to the new center, the opening FULL INSIDE NeuTeL 

iK ‘ € ew centel rl openin 15 to 50 Amps. 
of new facilities for the relocation of DIMENSIONS THERMAL 

the Westinghouse Electric Supply Co 1 TO 5 FOOT MAGNETIC 


in Charlotte, was also announced. The LENGTHS -—, 


new center contains approximately 
82.000-sq. ft. of floor area, which in WIRING TROUGHS ““E-Z-RED" 
cludes a recently completed addition With Knockouts and Without CIRCUIT BREAKERS 
of 32,000-sq. ft A COMPLETE LINE OF FITTINGS 40 to 210 Amp. Enclosures 
JN INDOOR & OUTDOOR 


uct distribution center 




















GASTONIA, N. C.—A contractor's 


showing (by invitation) marked the 
recent opening of Bryant Supply Co.s «ty WA W/ADSWO RTH Checltie 
new branch in Charlotte, N. C. Ran- MFG C N 

dall Gooding of Gastonia is the new COVINGTON. KENTUCKY 
manager. 
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EXPLOSION-PROOF.... WEATHER-PROOF 


BOXES AND HOUSINGS 
in modern light-weight cast-aluminum alloy 


Send for Selection and 
Specification Data, 
BULLETIN 158 








MANY VY Wire Pulling Lubricant 


Only Y-ER EAS has all these features 


® Creamy, non-corrosive lu- < 


bricant. Never greasy or 
messy. 

Prevents sticking or set- 
ting. Specially helpful on 
saddles and turns. 

Does not run back on 
cables. 

Never harmful to hands 
or clothing. 
Permanently 
to cables or conduit. q 


Write for 
descriptive 
booklet 


non-harmful 








Lead, Rubber, Braid or 
Synthetic Covered Cables 


ELECTRO COMPOUND co. 


150th Street © Cleveland 35 Ohie 





eet ee 


MANUFACTURING COMPANY 


14300 Lorain Avenue, Cleveland 11, Ohio 


ELECTRIC SUPPLY 
DISTRIBUTORS, JOBBERS 
WANTED FOR 


ELECTRIC 
HEAT LINE 


Choice protected territories open 
for fast moving electric heating 
include baseboard, 


line. Products 


wall heaters and _ thermostats. 
Baseboard heaters by this Western 
manufacturer outsell every make in 
the Pacific Northwest. Get com- 


plete information—write today to 


SWAN MANUFACTURING CO. 
1801 West 26th Street 


Vancouver, Washington 





or call E. W. James, Sales Mgr. at 
OXford 3-2505 in Vancouver {| 
' 


Seite! 





__ ASSOCIATION NEWS 


Mrs. W \. (Meta) 
isurer of Griffith 
Electrical Supply Co., Trenton, N. J., 
is slated to speak at the 22nd annual 
New Jersey Council 
Leagues. Mrs. Griffith 

rostrum at 12:15 at 
in the 
Also 


Jensen, 


NEW JERSEY 
Griffith, 


secretary-tre 


convention of the 


of Electrical 
will be on the 
Saturday luncheon October 11, 
Sheraton Ritz-Carlton Hotel 
speaking that day is Carl F 
manager Ravescent Lighting div 
Westinghouse Corp He 1s scheduled 
to give his during the 
innual conven 
tion runs from October 10-12, in the 
Sheraton Ritz-Carlton Hotel, Atlantic 
City, N J. (see Calendar of Events 


page 134 


iddress at 2:30 


business session. The 


Associa 
tion of Chicago ts the fifth 
Biennial Chicago Electrical Industry 
Show, which is scheduled to take place 
at the Hotel Sherman in Chicago 
March 24, 1959. The exposition 
which will run for 
exhibit all products used 
construction, industrial, in 
shting, ir 


CHICAGO—The Electrical 


sponsoring 


three days, will 
in electrical 
electrical 
dustrial li dustrial appliances 


welding and electronic weld 


1, it is reported, 


electric 
ing. Exhibitors will fine 
rapid unloading at the multiple load 
ng docks. There will be no ceiling on 
floor-load a unlimited elec 
tric power, resultant large 
in new wiring installations 
past year. The com 
chairmanship of 
I lectric 


nd virtually 
from a 
investment 
during the show 
under the 


of W C 


mittee 1s 
J M. Wolfe 
( orp 


stinghouse 


NEW YORK—The International As 
Electrical 
23rd annual 
at the Hotel Shoreham, Washington, 
D. ¢ October 1, through October 
3rd. Among the speakers on the pro 
gram will be: J. ¢ manager, 
Residential sales, Large Lamp div., 
General Electric Co., Nela Park; 
J. M. Otter, president, J. M. Otter Co., 
Philadelphia, Pa.; F. E. Keith, chair 
man, marketing committee, National 
Electrical Contr Association, 
Keith Electric Construction Co., Des 
Moines, Wray, Elec- 
trical Merchandising, McGraw-Hill 
Publishing Co., New York; Whitney 
Watkins, Training director, Electric 
Institute of Washington; M. G. Ken- 
nedy, manager, sales, marketing and 
public EBASCO Services, 
Inc., New D. Secrest, 
executive Electronics 
Industries Washington, 
ms NN. 3 chairman of 
the National Week Com 
mittee, The Betts Co., 

Elizabeth, N. J 


sociation of Leagues 1s 


having its conference 


For bes, 


actors 


Iowa; Lawrence 


relations, 
York; 


president, 


James 
vice 
Association, 
MacDonald, 
Electrical 
Thomas & 
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NEW ORLEANS— AL the last meet 


ing of the executive committee of the 


Electrical Association of New Orleans, 


( aspel Naumann presented some new 


member names. One of them was 


The Pyle National Co. The executive 
committee also passed a_ resolution 
covering the death of W I. Long of 
Long Electrical Supply Company. A 
copy ol the resolution was sent to his 


family 


NEW YORK—Elections will be held 
n the Associates Room, Henry Hud 
son Hotel on Oct 21, 1958, to deter 
mine the new officers of Electrical 
Associates Inc. A committee has been 
ppointed, and a slate of nominations 
nd directors for the next fiscal year 
has been drawn up. Up for consider 
tion are: Carroll L. O'Shea, president 
Edward R. Yonkers, Ist vice , 
dent; William W. Stecker 
president; Joseph B. Maguire ri 
vice president; Victor W. Rinhard 
treasurer; Andrew Jochum, secretars 
David Coyne financial secretary 
Joseph Lorenz, sergeant-at-arms. Up 
for members of the board of directors 
ire: ( Ash” Biddulph, William I 
Drexler, Albert A. A. Tuna, William 
J. Kahn, Louis D. Kennedy, Edward 
V. Bergui, and Arthur W Hooper 





We stock 
every conceivable 
type and size of 
ELECTRICAL WIRE 

and CABLE 


IMMEDIATE DELIVERY 
WRITE ¢ WIRE + PHONE 


EASTERN ELECTRIC 


Sales Company 
3000 W. Columbia Ave. 
Phila. 21, Pa. 


POplar 9-0400 
TELETYPE: PH 913 











October, 1958—ELECTRICAL WHOLESALING 


"EXTRAFLEX” 
(Autoflex) 


CONDUIT 


IMMEDIATE 
y TRADE AREA STOCK 
SHIPMENT 


U-20B Black or U-20G Grey Ask for 
Extra Flexible “SEALFLEX” Catalog 


UNIVERSAL “SEALFLEX-U”, UL Approved Grade EPB-4 
LIQUID-TITE Electrical Conduits 
a, 
QUALITY... Ue 
rtlul-THetal — 


Hose Products METAL HOSE CO. 


2107 South Kedzie Avenue * Chicago 23, Illinois 





f U | h () f 0 ll p Ne 
‘WY Door Chimes 


STOCK—DISPLAY—SELL the best line 


of non-electric door chimes designed for 


sales to developments, apartments, homes 
and do-it-yourselfers. The AuthOtone 
line has been nationally sales tested 
and is backed by sales stimulating pro- 
motional aides. You too, can profit with 
AuthOtone! 


* Drill hole and install in minutes 
* No wires, completely mechanical 
¢ Sounds two harmonizing chime notes 


SUBURBAN MODEL A continued favorite seller 
Authentic colonial knocker in solid polished brass. 


UNIVERSAL MODEL NEW YORKER MODEL 


Gleaming Push button & 7 
push button operation 
plate in with a \e 
polished one way 
brass finish mirror 
with name peep hole ‘ a 


plate holder. Has no equal Outside plate in satin 


as an economy mode! brass or satin aluminum 


Write today for full information 


Auth Electric Co., Inc. 


Dept. H2 — LONG ISLAND CITY 1, NEW YORK 





e KANSAS CITY, MO. From the 

SIMU AMC SEER Flectric Association of Kansas comes 
By? tore the report that a new wholesale dis- 

~ tributing firm has been formed in 

Kansas City by C. | ‘Barney” Bar- 

nickel, and will be known as the C. I 

Barnickel Co. Barnickel formerly was 

general manager of the Jenkins Whole 

sale Distributing Company. Also asso 

ciated with the new company 1s 


Georg i ( 


NEW JERSEY From Mid-Septem 
ber until December, the Electrical 


League of South Jersey will conduct 

Y a Housepower contest in the six 

county area covered by the league 

With the NEW. Roughly, 30.000 contest blanks will 
1902 Bolt Cutter Sy be distributed during the three months 
= ot the contest. Two of the judges will 

Everyone Wants! O, be Jack Sahlman, secretary of the 
\ New Jersey Adequate Wiring Bureau, 


e This new display makes it easy for ls iF ee, ua 
as a ee CO ont and E. W. Williams, president, Elec 
you to sell popular LYNN “C” PAKS [pf ct ee a ee ae 
&. ( ( 4 i i c c 
ac 


trical igue 


(100 terminals to the pak). Special ®) 


electrical assortment gives you all 
f line b ; Cuts bolts and machine screws, 
ast-selling numbefs at a cuts and strips wire, 


real profit! crimps terminals! New Federal Specification 
WASHINGTON, D. ¢ 4 new 


Federal performance type specification 


FREE SAMPLE CARD —Terminal display card mailed promptly 
without charge if requested on your letterhead. 

titled Porcelain Enamel Products 
VACO PRODUCTS CO., 317 E. Ontario St., Chicago 11, Ill. and Major Household Appliances 

In Canada: Atlas Radio Corp., Toronto 19 Fest Requirements for Packing of,” 1s 
based on a concept of preshipment 


testing of products packed for ship 


CONTINENTAL ment as outlined by the National Safe 
ransit ommittee progr: according 

F MINERALLAC 2-HOLE : John ( : Oliver Pe ora a oe 
OR THE COMPLETE National Safe Transit Committee, and 


managing director of the Porcelain 

LINE (iF Enamel Institute, its sponsoring assoc 

ation 

INSULATED e Important Role Three import 

For Heavier Loads! ant services of the new specification 

POWER CABLE (PPP-P600) were stressed by Oliver 
These if¢ 


It will et rf vernment agen 


VOLTAGES: NE | 5 8 re cotton com 


packaging practices in their procure 


600 T0 15 000 — ment of major appliances and other 
+ | 4 


similar products 
SIZES: 14 AWG T0 Two-hole pipe straps of y/ e Industry will be able to supply 
2g zinc plated steel. Dou government contracts with products 
ble ribbed and em / trom regular packaging assembly lines. 
2,000,000 CM INCLUSIVE bossed for lock washer 4 thus utilizing established commercial 


action to support heav- ‘ packaging techniques and standards 
ier pipes, cables, con- g rather than having to adopt special 
With a complete range of voltages and duits, etc. Available in vernment requirements at added 
sizes, Continental Wire offers POWER sizes to fit pipe and . ee ee eee ; 
CABLE in types V...AIA...AVA... js : 1 
AVB . . . SILICONE RUBBER .. . TEFLON ee ee eee 
TAPE .. . and VARNISHED GLASS TAPE 
for extremely high temperatures. For power 
cable with excellent current carrying 
capacities, resistance to oil, grease, 
corrosive vapors, moisture, as well as Send for literature and prices of the study 
high temperatures—call : ry mrece : > 
CONTINENTAL, Wollingford. Specify MINERALLAC yoy BO industry representatives of gg 
MINERALLAC ELECTRIC COMPANY Federal Specification. The ational 
Safe Transit Committee served as 


= 25 N. Peoria St., Chicago 7, Illinois 
Cozr2rzz72e72r ac coordinator for this special coopera- 


wimize corporation Be i Re E R A L L A Cc tive project of government and indus- 


WALLINGFORD, CONN. / YORK, PENNA EE = (ry. [he revisions written into the new 


COS: 
Aisi he eualiteie e Companies will be provided with 


in Everdur, copper or a minimum standard for fair, competi- 
aluminum. tive bidding 
The new specification 1s the result 


by both government and 
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IMMEDIATE DELIVERY ! 


ALLEN-BRADLEY 


INSULATED COMPOSITION 


RESISTORS 


RESISTOR WHOLESALERS CORP 


71 Murray St., New York 7, N. Y. 
WOrth 2-7862 


ALUMINUM 


Aluminum 
Couplings 


Aluminum Elbows 
Standard Radius 


Extra Large Radius 


Aluminum 
Nippies 


! Up \« 
up to 6” sizes 


1455 SPRING GARDEN AVE. PITTSBURGH 12. FA 
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aie 


specification represent 


efforts of both groups 


Latr. be 
Klectria 


: Produe.s 


There is nothing complex 
intricate about “Latrobe” Fi 
Boxes and Wiring Specialtic 
Their design and mechanism ; 
kept simple and sure. 
That is why “Latrobe” 
are so quick to install 
trouble free in operation. 


The industry phase 
based on the experience 
20 firms cooperating in 
estimated 70 


The sj 


who account for an 
major appliances pr 
cification requires 


esting 


products 
and so 


Copper Supply for the 
Future is—’’Ample” 


here are ample supplies of cop- 
per available for all market demands 
in the foreseeable future. Thats what 


ens 


Gang Adjustab! 
Floor Box 
Adjustabl Kes me in single-round 
square bodies. Also in juare type Single 
Gang, Two Gang, Three Gang and Four Gang 
ew e | ». grow Boxes. All adjustable boxes are now bonded 
e Reasons—Companies in the U.S. which makes them fire-proof 
constantly maintain programs of d 
ng 1 testing potent re | Non-Adjustabl: 
Floor Box 
Represe nts the 
word in unique desiz 
neat appearance, tew 


st number f parts 


pce + and least 
e Most importantly, : X labor ¢ 


amount ' 
nstal 


Ti york 


Insulator Supports 
Fasten porcelain or glass in 


MM Sulators t steel framework 
ey 
without punching 


holes 4 
reason [0 inc mpl » 


e Another sizes a 2 ome 


supply is the 
‘ ? r r 
ppton ocescalhcge eh Latrobe 
Pipe or Conduit 
Clamp 
This clamp is made 
of malleable iron 
cadmium plated t 


S000 


from. the 
technique 


e bodie 


prevent rust and 
has a safety bite 
t case hardened 
tool steel. Tw 
parailel—each in 
thru 4 


models—right angle and 
) sizes to handle pipe or 
conduit 


New Uses 
for Aluminum? 


C ontinued 


Latrobe Products 
Non-Adjustable Floor Boxes 
Adjustable Floor Boxes 
Gang Boxes—Cover Plates 
Junction Boxes—Nozzles 
Pipe or Conduit Hangers 
Insulator Supports 
Cable Supports—Fish Wire 
Staple and Cable Clips 


Pullman 


Nanulacturing Oo. 


encouraging 


rcported from research on 
wire for use as 


After 
nine adva 


winding 


motors nearly four years of 


research ntages of anodized 


aluminum wire have been listed. They 
resistanc 


High 


I OW 


temperature 
space 
heat 
Resistance to 
Light weight 


requirements 
Good dissipation 


12709 1215 JEerPrFERSON 


LATROBE. 


i i oa: 


PA. 


organic solvents 














Designed for Radio, 


celite ( 
f 


xX 
Xcelite 
Me. 


ichion me 


and come 


tr 
ills 


Sell Xcelite Tools 


> @ od 5 Os See te tas 
ORCHARD PARK, NEW YORK 
Canada: Charles W. Pointon, Ltd 


Toronto 


ustomers V 


PREFERRED BY THE 


TV, and Elect 
V6 n’t compron 
back for 


mol 


..+ Preferred by the Experts! 


EXPERTS 








@ 


UNIVERSAL PRESSURE TYPE 


ADJUSTABLE LUGS 


One or two bolt holes 


surface is grou 
under vibratior 


Write for dimensions and prices 


KRUEGER & HUDEPOHL, INC. 


1045 EVANS ST., CINCINNATI 4, OHIO 





Attractive discounts 
safest you can 


Stringer Safety Equipment 


Our 15th year serving 


The Electrical industry 
>, Ga 


a i 1 * 


| a 


Se 


Sold through the Electrical Wholesaler— 


— The finest and 


buy. Write for new 


catalogue No, 15. 


UTILITIES SAFETY 
SUPPLY CO., Inc. 


Lee’s Summit, Missouri 








Aluminum 


m Lid. < 

irs ago that 
new process ol 
alter 
t a tormable 


anodizing t vire by 
ating 
xide coating which, in effect, became 
insulatic This appears, 

the have 
definite potential advantages over cop- 
per wire—now used in winding elec- 
trical equipment. Copper wire is 
heavier and must have insulation 
around it. 


At present 


n electrical 


according to report, to 


REVIEWS 


National Electrical 
Code Handbook 


Charles L. Smith 
McGraw-Hill Book Co., Inc 
New York, N.Y 


650 pages 


Materials Handling 
Applications 


D. Oliphant Haynes 
Chilton Co.,—Book Division 
Philadelphia, Pa. 


yume to the au 
Handling Equip 


[his companion vi 
thor’s Materials 

ment,” offers a simple, non-technical 
approach to materials 
handling problems at commercial and 


improving 
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ney evel En iSli/ 
economical adaptation of the 


handling 


Wire ond Coble 


WHE™M YOU WANT IT 


From Chicoge vou com get immediote delivery on 


ae 


tlexipie Power Cables 


one of the many constructions 
wre Chicago Warehouse Stock 
f Power, Contr Lighting 
Cable 

supply your wire requirements 


Which is 
carried in 
Also all types 
and Communication 
Let us 


UNIVERSAL WIRE & CABLE CO 
2915 WN. Poulina Street 
Chicago 13, IIlinois 
Stocks carried in Houston 
and Los Angeles 


EDTA Xs 
ileus 


L. B. ALLEN C€O., Inc. 
9301 W. BERENICE 
SCHILLER PARK, ILL 

(In Metropolitan Chicago 


CLASSIFIED 


SELLING OPPORTUNITI 


LINES WANTED POSITIONS WANTEG 
BUSINESS OPPORTUNITIES 


AGENTS WANTED 


UNDISPLAYED DISPLAYECL 
¢ minimum s *, er 


unt average wor 


ach 


Send NEW ADS or Inquiries to Classified Adv. of ELECTRICAL WHOLESALING 
> O. Box 12, New York 36, N. Y., for November issue closing October 10th 








WANTED 
MANUFACTURER'S REPS 


California Electrical Products Manufac- 

turer has opening for Representatives 

in a number of areas throughout the 

country. Line is sold through Electrical 

| Distributors but requires promotion | 
| with Architects General Contractors and 

| Electrical (Contractors. if interested 

| please write including details on size 

of organization area desired and present | 
lines. Address PO Box 171 Pacific Pali- | 
sades, California 


SELLING OPPORTUNITY OFFERED 


Manufacturer ft Electrical wire and cable pull 


POSITION WANTED 


Sales Administrator desires change 


SELLING OPPORTUNITIES WANTED 


LINES WANTED 


EXPERIENCED SALES 
ERIN NEW ENGLANT 


established Monutfoaocturers’ Agency, cover 


BY OMPETENT 
REPRESENTATIVE 
WRITE 
ARTHUR FRANKLIN 
43 HARTFORD ST., NATICK, MASS 


Maryland Washington D.C and Virginio An 


LINES WANTED 


by experienced sales representative 


Ten yeors experience covering 
State of lowa. Good following 


RA-8791 Electrical Wholesoling 
520 N. Michioon Ave., Chicago 11, Ii! 


——MANUFACTURERS !— 


from your 


Aggressive Representative Organization with 


Mtg want co tne with o tuture volume 


Rep 


a receiv ette esuits 


Mfr. repres. calling n Jobbers, Utilities, Munici k , Wanted ady trsin 
er d ec cve 4 


territory 


esentativ 





YOUR ORGANIZATION 


Is It Complete? 
Are you expanding it? 
Making Replacements? 





Naturally, you are anxious to secure the most suitable man or men availabl You want 


men with special training that will make them an asset to your organization. You can 


contact such men through an advertisement in this Selling Opportunities Section 


ELECTRICAL WHOLESALING 


Box 12 New York 36, N. Y. 











October, 1958—ELECTRICAL WHOLESALING 





if 
TIME 
Figures 
In Your 
PROFITS - 


Your wisest choice is the 


ARROLET 


Non-Gangable 


SWITCH BOX 


New line-up guides 
help you install box 
easier quicker and 
more accurately 


fealures 


Slotted cable knock-outs lift 
out clean and easy 


Square corners allow more 


wiring room 


Available with brackets 


—an excellent box for your next job 
Write for specification sheet 


Quality Needed for Tomorrow 


' 


is in Arrolet Products Today 


SWITCH’ BOXES 
OUTLET BOXES 
BOX COVERS FITTINGS 


ARROLET 


mek 2.208 2 -Banes, | 


Montgomery, Penna 


Seles Representatives & Warehouse Srecks® BALTIMORE mD 
* “CHICAGO, ILL. © “CINCINNATI, OHIO © DALIAS, TEX 
* GREENSBORO, N.C. * “KANSAS CITY, MO. * *LOS 
ANGELES, CALIF. © “MIAMI, FLA. © NEW YORK N.Y 

NEWTON CENTRE, MASS. * “PHILADELPHIA. PA * 
*RICMMOND, VA. © BOCHESTER, WY. © "SEATTLE, WASH 
© “TAMPA, PLA. 
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Swan Mfg. Co 
Svlvania Electric Prod. 


Faleott, Ine., James 
Thomas & Betts Co.. The 
Thomas Industries, Ine. 
Toledo Pips 

Co., The 
Trade-Wind Motor Fans, Ine. 
rine Mfg. Corp. 


Threading Machine 


nion Insulating Co. 
niversal Metal Hose Co. 
niversal W ire & 4 able Co. 
tilities Safety Supply Co., 
Inc. 


Vaco Products Co 
Virden Co., John C. 


Wadsworth Electric Mfg.. 

Inc., The 143 
Weaver Co., J. A. 103 
Western Insulated Wire Co. 108, 109 
Westinghouse Electric Corp. 

Lamp Div. 92, 93 
Whitney Blake Co. 127 
Wiegand Co., Edwin L. 137 


Xcelite, Ine. 148 


CLASSIFIED ADVERTISING 
F. J. Eberle, Business Mgr 
SELLING OPPORTUNITIES 


ELECTRICAL WHOLESALING—October, 





> SLIPKNOT 


tlectrica in 
TAPE Rte 


UT 


“we 
RUBBER cowPar! 


A 


SOLD ONLY 


REGOGHIZED 


PLASTIC’. 
| <8 


Wee” russe CoN 


It has been our firm conviction for more than 62 


years that the electrical industry has saved time 


and money through recognizing the unique services 
of the electrical distributor. That is why Plymouth ANION Ih 
Tapes are sold exclusively through them. Specify 
SLIPKNOT and PLYMOUTH through your : 


distributor. 


ANVGWOD YIGGNY HINOWATd 


PLYMOUTH RUBBER COMPANY, INC. 


Makers of SLIPKNOT FRICTION TAPE 
DIVISION 10 CANTON, MASSACHUSETTS 





Experience proved to us, Fusetron Fuses could save us 
money and provide safer protection... cre £2. Welsh 





of ours was frequently being 
shutdown because the 60 amp 
protection we used just could 
not hold the starting currents 


“After reading over Fuse 
tron dual-element fuse litera 


any headquarters, we tried 
hem out with great success 


fuses saved us 


ampere entrance switch 
rather than using the more rr 
expensive mechanica type versity ot Jefferson, St 


dent we now iV 
tection than we < I ave A Ges 
had with other ty > ) 


tective 


Asst. Chief Engin 


ntinental Bcking Cec 


Why Risk Losses! One needless 
shutdown one lost motor 
one destroyed switch or pone! 


A refrigeration compressor 


one burned out solenoid moy 
cost you for more than replacing al 
other types of protective devices 
throughout the entire installation with 
Fusetron ducl-element fuses 
> sent to us by our com 
For Loads above 600 and up to 
5,000 amps. . . Use BUSS Hi-Cap 
the past twelve months, Fuses 

\ had to go near They can be 


pen its cover 


coordinated with 
Fusetron fuses on feeder and branch 

circuits to limit fault outages t 
case, Fusetron 7 


; circuit of origin 
a considerable 


mount of money We in For more information write for — 
stalled 600 ampere Fusetron 


Bulletin FIS on Fusetron fuses 


*s in parallel in our 1200 Bulletin HCS on Hi-Cap Fuses 


Bussmann Mfg. Division 


»raw-Edison 


protective device 
Personally am confi 
tter pro 


TRUSTWORTHY Names Om 


device FLECTRICAL PROTECTION 
evices 


Play Safe! Install FUSETRON Fuses and BUSS Hi-Cap Fuses throughout entire Electrical System! 





let the experiences of Engineer Orville Welsh 


help you turn FUSETRON FUSES into Profits 


above tells how As 
Welsh of the 
Continental Baking Co., of Toledo, solved two 


The briefed up message 
sistant Chief Engineer Orville I 


money wasting problems in his plant. 


The chances are that many of your customers 
and prospects have similar problems in elec 
trical protection 

Telling such people about FUSETRON dual 
element fuses may be the answer they need. If 
so, you have not only done them a favor—but 
business you 


you have gotten yourself fuse« 


might otherwise have missed—and of equal 


importance—in doing them a favor you have 


established yourself as a salesman who can be 


ANOTHER 

f OUTSTANDING 
DEVELOPMENT , 
BY THE MAKERS OF ff 


relied upon to be of service—not just an order 
taker 


And what more than that cat 


ask 


salesman 


Don't forget your assistant salesman 


Whenever you need help in the field of elec 


trical protection—to solve some customers prob- 


lem or to get a new job—don’'t neglect to call 


on the BUSS Fuseman tn your territory 

He is always glad help and he is continu 
ally being fed new ideas from the factory to 
help solve electrical protection problems and 
thus build profitable fuse business 


Feel free to call on him at any time 
BUSSMANN MFG. DIVISION 


McGRAW-EDISON CO 
ST. LOUIS 7, MO. 


/Buss FUSES FOR INSTALLATION sabsecedia hfpatiahd THE ENTIRE ELECTRICAL SYSTEM 





